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Sparks 


Reports say ODT regional officers 
pect to be out of jobs Oct. 15. 
Let’s hope they’re right. 


* x 


45,000 Planes 

Army Air Force says it will de- 

c:are at least 45,000 military air- 

vlanes fit for surplus disposal by 

pe end of 1945. 
+ 


ok 


Now for the Car 


Slight case of locking the door 
before you get the horsepower in: 
GM’s Rochester division an- 
nounces it is in production of locks 
and keys for those new models. 
* 


* * 


Truck-Tire Boost 
Truck-tire expansion projects now 
nearing completion will add 2,000,- 
00 heavy duty tires to the indus- 
y’s yearly capacity, according to 
W. James Sears, deputy director of 
‘VPB’s rubber bureau. 
ok * os 


50% Synthetic 
More than half of all the esti- 
mated 100 million automobile wheels 
are now rolling on synthetic rubber, 
hmes J. Newman, vice-president of 
B. F. Goodrich, said last week. 
Newman based the estimate on a 
rvey taking into account recap- 
ping as well as new-tire sales for 
me last 20 months. 


‘- * * 


Speed Demons 


A call for speed demons was 
issued last week by the Museum of 
acience and Industry in Chicago. 

he daredevils are wanted as driv- 
ers of old-time cars for the re- 

nactment of the first auto race 

ov. 28. 

Barney Oldfield, Ralph De Palma, 

arry Hartz, Wilbur Shaw, are you 
istening? 


SBuperman with Wings 
The world’s fastest airplane, the 
't-propelled P-89 Shooting Star, 
—zoomed out from under Army cen- 
sorship last week. 
=—@ Built by Lockheed, the fighter 
as a speed of more than 550 mph 
end a ceiling topping 45,000 feet. 
—BPonvertible into a fighter-bomber 
far superior to any Nazi buzz bomb, 
she Shooting Star is said to stage 
s best performance using kerosene 
as fuel. 


— 


Profit, Jobs Cut 

Business profits and war workers’ 

comes will be reduced in the new 
fiscal year by a 20-billion-dollar 
ash in government war spending, 
cecording to the Budget bureau. 

If V-J Day comes before next 

mmer, there will be an even 
greater cutback in U. S. expendi- 
tures. The extent of unemployment 

such a case would be determined 
by the scope and effectiveness of 
zoconversion plans. 


Nazi Veil Lifted 
—m— More than 200 American tech- 
nical experts are now in Europe 
investigating Germany's industrial 
smar secrets, Foreign Economic Ad- 
ministrator Leo T. Crowley, has 
nounced. 
The technicians are under orders 
search out German industrial 
ocesses, inventions, engineering 
— ° . 
ind “know-how” required to aid 
U. S. war production. Procedures 
—Me now being established for the 
wider dissemination of the infor- 
mation as soon as practicable. 
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| ; 
NADA Figures Debunk 


New WPB Role 


359 New Ford Cars 


Produced in July 
DEARBORN .—Ford produced 
359 new cars in July and has 


In Reeconversion 
Is Indieated Li Gauls Gee ake 


into operation. September's 
| Moves Hint Agencies schedule calls for 7,000. In addi- 


| 
a a tion, 5,889 new trucks were pro- 
Are Getting Set for duced. Twice as many are sched- 
| Possible Early Peace 


uled in August. 

Timetable for the other assem- 

WASHINGTON. — Action] X*s?%o\come in Aug. 13; Louis: 

| was reported to be in the! vine, Aug. 16; Dallas, Aug. 20 

‘works last week to put gov-| (tentative), and Buffalo, Sept. 1 
‘ernment agencies in position 
to speed reconversion should 

Japan surrender soon. 


(tentative). 
Fears have been expressed that 
an early surrender would catch the 
nation short on reconversion. The 
economy would suffer and the post- 
war boom be delayed. 


One step was reported to be a 
recommendation to President 
Truman by John W. Snyder, war 
and reconversion mobilizer, that 
WPB’s operations be extended to 
cover the field of reconversion. 
Another is the contemplated 
merger, believed to be months 
away, of the Office of War Mobili- | 
zation and Reconversion and the 

Office of Economic Stabilization. 

If the first step is taken, WPB 
would be able to use its broad war- 
time priority powers to break bot- 
tlenecks which might impede a 
rapid return to high-level civilian | 
production. 

Thus WPB would operate as an 
arm of Snyder's OWMR. 

Such action would be contrary 
to WPB’s announced intentions, 
however. J. A. Krug, WPB chief, 
has asserted that with few reser- 
vations to protect production for 
the Pacific War and small busi- 


Stout Car Due 
To Join Kaiser, 


° . 
Frazer in °46 

DETROIT.—A third automobile, 
designed by William B. Stout, will 
be introduced some time in i946, 
it was announced last week by 
Joseph W. Frazer, president of 
Graham Paige and of Kaiser- 
Frazer Corp. 

The car, reported to be six 
months along in development, is 
expected to embody many of Stout's 
previous ideas, including a _ rear 
engine. It is likely that it will sell 
|}in the medium-price range. 

Frazer’s announcement said the 
Stout car will be in production 
“a little later’ than the Kaiser 
and Fraser cars which are slated 
for next spring. But his state- 
ment did not make clear whether 
the Stout car will be an offering 
of Kaiser-Fraser or of Graham- 
Paige only. 

Under the recently formed 
Kaiser-Frazer Corp., Graham-Paige 
owns 50 percent of the new corpo- 


see case eee a ration but retains its entity. Furth- 
ness, industry would be given its | ermore, Stout, who is on loan from 


head in the reconversion period. | Consolidated-Vultee Aircraft Corp.. 
Industry would get little priority lis strictly a Graham man, indicat- 
aid, and individual companies| jing that the Stout car will be a 
would be on their own in getting | snecial Graham offering, or the 
their share of what free materials |! nucleus of another company. 
were available. — Such a thing would further com- 

However, the possibility of 4) plicate the dealer picture. Frazer 
quick end to the Pacific war might (See STOUT. Pave 32. Col. 1) 
necessitate action to prevent chaos | 
in industry. 

Service Editor 


3ehind the new proposals may be 
DETROIT.—A new Detroit office 


the furor created by the report 
earlier in the week of the Senate 
(Mead) War Investigating commit- 

of the Department of Commerce is 

Meanwhile, the charge of military ! being established through which all 

interference was supported byj| information to the trade on Ord- 

| 

NEGOTIATIONS FOR PURCHASE of the last two 1942 automobiles, both | 

expensive custom-built models, in stock of the Detroit branch of the | 


By Jack Weed 


car production that the industry 
quirements. He said that the armed} Automotive Parts Office and J. J.| 


won't be able to reach its full out- 
put speed until October, 1947. 
(See WPB, Page 8, Col. Osborne, of the Washington office | 


tee. The report charged that gov- 
ernment confusion and Army man- 

power waste have so retarded new- 

Lester P. Doidge, former chief of |nance surplus automotive parts 
the consumer durable goods branch | and their sale will be channelled. 
of WPB's Office of Civilian Re-|It will be known as the Surplus 
5) 

Motor Car Co. have just been completed with a representative of the Russian 
government. Sale of the cars to I. I. Karzov, chief automotive-tractor depart- 
ment of the government purchasing commission of the Soviet Union in the 
U. S. A., was completed by S. P. Rockwell, pictured above with the last two 
prewar models. The cars are ‘180°’ seven-passenger Packard sedans, with body 
by LeBaron. They are being readied in Detroit for shipment to New York 
to 


where they will be Russia for 


government officials. 


exported personal use of high-ranking 


Ee 
mq Ce LULL 


New Surplus Office 


Detroit Branch Is Set Up to Overcome Dealer 
Objections on Parts Sales 


NN ws 
el 
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| Fallacy That Dealers 
Can Stand Discount Cut 


Average Yearly Earnings Only 1.07 Percent Compared 
With 149% for Manufacturers, OPA Told; 
SSR 49 Due for Drastic Revision 


By Mel Adams 

Staff Correspondent 
CHICAGO.—William L. Mallon, president of NADA, un- 
loosed a bombshell at a meeting of the OPA retail motor 
vehicle advisory committee here last week when he presented 
ifacts and figures compiled to prove the inadvisability of 
cutting dealer discounts on new cars. He showed that dealers’ 
annual earnings average only $————_—__ =, 


1.07 percent as compared with Th e Jeep-S1,090; 


14 percent for manufacturers. 

Another highlight of the two-day >t 
conference at the Stevens hotel was | No Ch ange un 
a revelation by Clark D. Moody, | D l D ical 
head of the general services section eater iscou nt 
of OPA, that an amendment to - F oe 4 
Regulation 49 is in the making and | ., TOLEDO. The Ry illys Je ep will 
is expected to be adopted (see | list at $1,090, FOB Toledo, harles 
Sparks column today). No plan for E. Sorenson, president of Willys- 
extension beyond Sept. 30 is con- | Overland, revealed here last week. 
, 7 (This is only $35 less than the 


| price predicted by Automotive News 
two weeks previously.) 
the fore also, with agreement that | OPA announced that ceiling 
| rationing should be picked up| prices for sales by the manufac- 
where it left off on 1942 models, but | turer to distributors and dealers 
with flexibility enough to broaden and by distributors to dealers are 
the eligibility list as fast as pro- | established on a dollar-and-cent 
¥ ; basis. These prices reflect the 


| duction permits. z 7 
The 15 members of the commit- customary trade discounts given 
: to resellers by manufacturers. 


tee and OPA officials in attend- | ko ; 
| een Minnie We tolke ot om | With the attachments, which are 
| thority for dealers to use the first. | "¢cessary to make the Jeep a 
| of their new cars for display and | universal farm vehicle,” the price 
demonstrator purposes, instead of | ™UMS Over 31,900. 

for sale to buyrrs. OPA has made Additions which may be made to 

no ruling on this point and deal- ithe 31,090 seeped include the federal 

ers, it was felt by the committee, | X¢iSe tax of 346.53, transportation 
should have the right to retain from factory to dealer at rail car- 
the first cars for their floor and |!0a4 rate, charges up to $20 for 
| dennmebeatine. preparing and conditioning for de- 
| eles on tee aaeeila Mete dlecus- livery, and any state or local taxes. 
ieadieal aa Pane 33. Ooi. 2) The dealer may add also the fol- 
|lowing prices for optional equip- 

ment: 

Front body top, $51.05; rear body 
top, $28.44; draw bar (for hauling 
other vehicles or farm machinery), 
$6.91; governor (to limit maximum 
speed of the vehicle) $27.21: heater, 
$17.41; pintle hook (for use when 
the jeep is used as a power plant 
|in hoisting operations), $4.01; pow- 
er take-off (attachment for con- 
verting jeep’s motor for use as a 
| Stationary engine), $90.67; power 
jtake - off attachment for front, 
$24.44; power take-off shield for 
| front, $1.93; pulley and pulley drive 





templated, he added. 
Rationing of new cars now in 
| production and to be built came io 


of Department of Commerce, w 
in the city last week setting 
the office. W. P. Baughman 
be in charge. 
Washington has realized for 
some time that the manner in 
| Which surplus automotive parts 
were being offered to the trade 


as 
up 
will | 


| Was not meeting with trade ac- 


ceptance. Formation of this new 
Detroit office, which will be the | 
exclusive handling point of all 
automotive surplus parts sales, is 
the Department of Commerce’s 
answer to the problem. 


Function of this office wil! be 
properly catalog and describe ail 
important lots of parts that are 
offered for sale to automotive deal- 
ers and wholesalers, so that buyers 
will not only have an accurate de- | 
scription of the parts and their | 
condition but will be furnished the | 
names of the vehicles in which the | 
various parts can be used. This 
function is seen as being necessary | 

: os 
to interest the larger dealers and | 
wholesalers in the trade and make | 
it possible for them to judge more 
accurately the condition and worth | 
of each lot of parts offered for sale. | 

In the past, considerable confu- 
sion has arisen regarding the con- | 
dition of surplus automotive parts 
offered, due principally to a lack 
of information as to where and 
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rear (for use in pulling stumps, 
and with lifting or pulling tackle), 
$56.28; radiator brush guard, $4.11; 


; an additional front bucket - type 


passenger seat (the basic car comes 


| delivered with a single bucket-type 


seat for driver), $10.51; rear pas- 
senger seat (for two _ persons), 
$12.96; spare tire and tube, $13.76. 
These items of equipment are sub- 
ject to Federal excise taxes, which 
the seller may add to the purchase 
price. 


Civilian Truck Output 
111,318 in Half 

WASHINGTON.—WPB reports 
first six months total truck pro- 
duction of 410,094 units as against 
398,951 for last half of 1944. Of 
this year’s first half output, 111,- 
318 units were for non-military 
use, including 17,658 light, 68,655 
medium and 25,005 heavy trucks. 

First half truck-trailer produc- 
tion is reported at 97,816 as 
against 77,669 units for the last 
half of 1944. 
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° ’ 
Immediate End 
‘ 
Of CMP Ureed 

_ ‘ ‘ . 

To Free Strip 

WASHINGTON.--A 25 percent 
increase in types of sheet and strip 
steel most urgently needed for re- 
conversion can be obtained through 
immediate elimination of CMP, 
Sheet and Strip Steel Industry Ad- 
visory committee members said at 
a meeting last week. 

WPB. officials expressed agree- 
ment with plans to end CMP as 
soon as possible but doubted that 
sheet and strip situation had eased 
to extent that all essential and non- 
essential requirements could be inet 
at the present time. 

Current WPB plans call for the 
elimination of CMP on Dee. 31, 
1945. After this date a “MM” rating 
band will be established for mili- 
tary needs while all civilian orders 
will be unrated. 

In addition, WPB clarified the 
chrome situation last week. While 
chromic acid is still tight, WrbB 
said that idle solutions may be used 
with specific WPB approval. 

In many cases, WPB pointed out, 
these solutions are in plants which 
no longer have any military busi- 
ness and are not likely to have any 
in the future. If it can be clearly 
demonstrated that these solutions 





DANIEL G. ARNSTEIN, president of Terminal System, Inc., New York City, 


AUTOMOTIVE NEWS, AUGUST 6, 1945 









Planning for Real Competition . . . 
Territory Realignment 


Revealed by Wailace 


DETROIT.—-Chrysler division is 
planning to get a much larger 
share of the business in its price 
class than ever before by building 
the “strongest dealer body in the 
industry,” David 
A. Wallace, presi- 
dent, reveals. 

Wallace also 
disclosed realign- 
ment of the divi- 
sion’s territory 
and discussed 
plans for allot- 









good backshop to 
with good service. 

Speaking of salesmanship, 
said: 

“In fact, I would be forced to 
rate automobile dealers far down 
in the column if I were makin@® 
out a list of merchants who do 
a good selling job.” 

Many necktie salesmen, he sai 
do a much better job than auto 
salesmen. 

“It is my observation,” he sai 
“that dealers fall down in two re- 


support sal 
\ 


he 


. 





ting cars. spects in choosing their  rety oa 
‘*‘We have salesmen. . 
evolved a dis- “In the first place, they do not 7 














cannot be used in the production of 
war material, WPB is prepared to 
release these solutions for the plat- 





places an order with Herbert Charters, vice-president of James F. Waters, Inc., 
manufacturers and distributors of De Soto Sky-View taxicabs, for 401 new Sky- 
Views to replace his entire fleet of cabs. 














ing of civilian goods. 

At the steel meeting, industry 
members declared that immediate 
substitution of “MM” band and un- 
rated civilian system for CMP 
would enable mills to schedule ap- 
proximately 50 percent of their pro- 
duction. 


- DETROIT. England's interest in} British 
Despite WPB's Steel division’s re- | new cars and American production | are 
port of 50 percent drop in indi-| methods is running high, reports 
cated carry over orders of sheet| Hugh Ferry, Packard's vice-presi- | 


and strip from third quarter 1945 
to fourth quarter, members re- 
ported that the CMP order load on 


dent and secretary-treasurer. 


their books was still very heavy. his return from 
WPB reported that one or two sub- England, autos 
stantial new cutbacks in military appear likely to 


export and civilian demands would 


| I beat bicycles into 
free the situation considerably. 


production, de- 





As for fabrics, OPA announced spite the wide use 
that manufacturers of flat-woven of bikes in chat 
fabrics for automobiles are now ees " country. 
permitted to sell on adjustable pric- Gin ft Ferry spent a 
ing bases pending issuance of a; As week in England 

ra in the interest of 





new price regulation covering these 
goods. 

This adjustable pricing = order, 
effective as of June 26, permits a 
manufacturer to collect from his} 
customers at a later date the dif- | 
ference between his current price 
ceilings and any higher price ceil- 
ings eventually issued by OPA. 

* * 


H. J. Ferry rehabil 
tating Packard 
facilities there which were wrecked 
by one of the last V-2 bombs to hit 
the London area. 

While inspecting a new Austin 
already on display in a London 
showroom, Ferry said he was told 
he could get delivery in the States 
about October. 


“When I visited the 


Enough Steel for Autos 
Seen by Irving Olds 

NEW YORK. Enough steel will 
be available to meet this year's 
auto quotas, Irving S. Olds, chair- 
man of United States Steel Corp.. 
declared last week. 

In spite of the continuing man- 
power shortage, Olds said cutbacks | 
had not affected overall operations | 


fine Humber bike,” he said, “the 
|one in November. 

Ferry said English interest runs 
high in American car designs. New 
car taik was frequently heard, and 
the London manager told him he 
was receiving many inquiries about 
the new Packards. 

“In the face of the havoc I saw 








; : on every side, this progressive 
yet. U. S. Steel is “ a comfort- ss A Pe wee re | 
yet - spirit of industrial carry-on is a 


able position regarding raw materi- | 


als,” he added, though admitting | 
| 


real inspiration,” said Ferry. 
While the British are very much 





that sheets and strips are “very! interested in American production 
tight.” methods, Ferry points out that the 
enn palaces agen tre arian eee oe 





engine 
cently, officials vitally interested in their manufacture gave it a final inspection. 


BEFORE CHEVROLET released its 60,000th Pratt & Whitney re- 
They are Hugh Dean, general manufacturing manager; Lt. Col. Donald O'Neil, 
lant representative at Chevrolet for the Air Technical Service Command; H. A. 
orris, general superintendent of Aviation plant 1, Buffalo, where 
are assembled, and A. G. Gulliver, general plant manager, Buffalo area. The 
engine represents a total of more than 75 million horsepower manufactured 


by Chevrolet. 


i -| 


Hugh Ferry Finds British 
Eager for Auto Output 


| 
| 
| 





| 


report was that I might expect | Highway 





a private truck owner permitted 
ito extend or inaugurate services. 


| War-Mobilization act by permitting 
|the resumption of the normal use 


| sumption 


| permitted 


the engines | 


|for-hire carrier services and a posi- | 





move very cautiously and 
stil! craftsmen rather than 
mechanics. 

Leon:urd Williams, ‘who has man- 
aged Packard's buitdings in Eng- 


In fact, Ferry|land ever since they were erected | 
said last week on|in 1929, has obtained full control | 


of the buildings through deal | 


with Packard. 


a 


Private Truckers | 
Aeccuse ODT of | 


Law Violation 


WASHINGTON.—The ODT High- 
way Transport department is vio- 
lating the provisions of the War 
Mobilization and Reconversion act 
in applying its war conservation 
regulations to businessmen 


| 
| 
| 


who | 
employ their own trucks in serving 
their own customers, the National | 
Council of Private Motor Truck | 
Owners asserted last week. | 

In a letter to Clair M. Roddewig, 
ODT general counsel, the truck 


famous | owners charged that “in spite of | 
Rookes store to inquire about a/the provisions of the War Mobili- 


and Reconversion act the} 
Transport department, | 
under the direction of Guy A. Rich- 
ardson, is preventing the inaugura- | 
tion and extension of private mo- | 
tor truck operations in _ private: 
industry and public services by | 
requiring such operators to show 
that there is a lack of existing! 


zation 


tive need for such services directly | 
related to the war effort.” | 
During the period netween Feb. 
5, 1944, and July 19, 1945, it was 
pointed out, the Highway Trans- | 
port department considered 72} 
appeal cases of private carriers | 
involving applications for the in- | 
| 


|auguration of extension of services 


and issuance of required certifi- 


i ° ' 
cates of war necessity. In not one; 


of these appeals, it was stated, was | 


The council called upon ODT to 
“comply” with the provisions of the 


of private motor trucks in connec- 
tion with production whenever, as 
provided for in the act, such re- 
will not otherwise ad- 
versely affect or interfere with the 
production for war purposes. 

It asked that such operations be 
regardless of whether 
common carrier truck services or 
other common carrier services are 
available. 


Weed Maule tans 


James M. Wood, of J. M. Wood 
Motor Co., Victoria, B. C., has been | 
elected president of the Victoria 
Automobile Dealers Assn. 













































tribution plan F take enough trouble to find o a 
that is com- D. A. Waliace | Whether a man has any natura 
pletely equit- ad 
able,” Wallace said. “The dealer . 5 -" 
who is capable of selling cars Only Essential Users 

will get them to sell. oon , . 

“Quotas will be based on the gE og qq 
potential of the territories and the] jeeps will be sola only to war- 
man who can move 10 cars will] ogcential users ODT declared I 
get his allotment as surely as the] jact week. This will include " 
man who can sell 1,000. There will] farmers, the agency added | 
be no favoritism in alloting cars; The jeep io chnscified ‘@ 3 7 
naan to aan” accepted for) truck and not as a passenger 
cy SPevific point on fair distribu-| tial classification is not requiredii™ 
Toni bgp tite cited in Chrysler) of civilians purchasing surplus | 

onie Was Is: military jeeps. on 

“We have perfected plans, too, 
by means of which the dealer is a f — é a & 
insured of his fair share of cars, talent oe "i ing, = ad “ “* an 
instead of having to take, as So Gare kes eae >t - nian 
sometimes was the case in the |* Ww ~e _ 2 ra ade ie 
past, what the distributor or di- | ,, 4 = a ‘es Pao ot 
rect dealer wholesale cared to | the rysler _ = a | 
give him.” }are the best in their respective 

Catinas. sevsaied . les price classes,’ Wallace assert, — 
“ ae thee a that ert the | that there is no universal formule 
war vegan e @ivision had re-' that will insure love at first sight. | 
aligned the territory throughout “So it is up to the salesma; ail 
— eee my = —" that) to know our cars and competi- | 
cha ‘a car aa a better! tive cars and to point out where-_ | 

In many cases, he said, the "emis. aete ese plenty of + 
eat io reduced —. specific points to prove this superi | 
gg aentintis aan — as ow ority and the salesman does n@ay 

ee aba mo o make lhave to be a spellbinder who can | 
money Seen fecuced, try to cover up his lack of fac 

“Broadly speaking,” Wallace said,| by a multitude of words.” 
“we have endeavored to insure 1n- et Cae 
tensive coverage of each territory,! 9-2 ° Js 
instead of having a distributor c¢ 300 at Detroit " 
dealer carrying on his books points ' . 
that he has been unable to work! Dealer Outing —— 
to the fullest extent. Both the ac- — ; 
tual number and percentage of di | «GROSSE ILE, Mich.—More than 

ee eee 350 dealers and guests attended t ns 
rect accounts have been greatly; cc. - : 
increased, a change that we know | 2nnual Detroit Auto Dealers Assn. 
will make for greater efficiency.” eee — bocce composed 

Wallace added that the division pjy eid, ee am ‘Bin 
mas saised its standards all along | Daniels and Carson Harmon, cap- 
the line, and will insist that every tured the DADA Directors’ trop es 
dealer meet then which was held by the Buick four- 

“Let no dealer re he said, some for the past two years. Reig 












“that because he } ne what he also won the hole-in-one conte 

considers a good b in the past Prizes for every dealer present 

we will so regard it in the future.” were provided by finance com, 3 
Continued prosperity of the com- Panies, banks, automotive supplie™=”™q 

pany, he said, depends on owner @nd manufacturers. 

satisfaction and on nothing else, en 

and so far as the owner is con- Coma in Kokomo 





cerned, the dealer is the factory. 

Wallace said that the dealer must 
have a good front, displaying his 
product well, and in addition a 


Dealers of Kokomo, Ind., wege 
recently entertained by Gerald 
P. Fitzgibbon, renowned hypnotist, 
as guests of H. J. Schrader & 
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_ CALIFORNIA GETS first civilian jeeps by air. Brightly painted civilian jeeps, 
just off the production line of Willys-Overland Motors, Inc., are loaded on 
buge airliner at Detroit’s Wayne County airport for shipment to August Joh! 
son, California distributor, for a premiere showing in Los Angeles. Photo shows 
George Harold Bell, director of sales for Willys, driving the civilian model 
aboard, and Jack Tompkins of American Airlines, giving directions. The pla 
was loaned by the Army to the airline for experimental flights. 
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addressed to John 0. 
and the writer's 





Dealers’ or salesmen’s comments, questions or fequests may be 
Munn in eare of Automotive News, Detroit, 
Bame will be kept In confidence if requested. 




















HERE has been so much excite- 
ment about the beginning of 
ew-car production that some who 
handle trucks are overlooking the 
wsales and profit potentials during 
he coming months. ODT simplified 
the handling of Certificates of Nec- 
essity on Aug. 1. It may have also 
‘escaped your attention that WPB 
has authorized over the remainder 
pf this year nearly twice as many 
trucks as passenger cars, or about 
545,000 in all, with the bulk of them 
@—close to 450,000— destined for 
civilian buyers. And furthermore, 
priorities of AA-1 and AA-2 have 
been extended to all but 110,000 
units, which is assistance given to 
Oo passenger car production. Thus, 
provided the 36-odd truck builders 
participating in the program can 
ake the grade, there will be avail- 
able for sale before Dec. 31 more 
than 200,000 light trucks and com- 
ercial cars, plus another 200,000 
medium haulage units. 


Of the three dozen truck build- 
ers, the bulk of the proposed out- 
| put — about 80 percent — will be 
! from the five volume producers, 
~ Chevrolet, Ford, Dodge, General 
Motors Truck and International 
Harvester. Even as newsmen 
watched the first of the 1946 Ford 
passenger cars rolling from as- 
sembly lines, an adjoining line 
was moving off light trucks at a 
rate of 140 a day, and drew scant 
attention. Projected truck sched- 
ules are believed to be the high- 
est level ever attained, but there 
is of course no assurance the 
builders will be able to fill them. 
They are proving so attractive it 
is reported certain builders of 
passenger cars are looking at 
them avidly, since the bottleneck 
in passenger cars is bodies, while 
the commercial car body could be 
built much more readily and 

dropped on waiting chassis. 

* ~ m 


Weed Out 


Undesirables 


ANOTHER thing that dealers 
might well be reminded of now 
js that even if manufacturers 
realize their fondest dreams, there 
won’t be enough new cars in the 
ext 12 months to anywhere nearly 
replace the cars that are daily 
wearing out. Passenger cars now 
n use have been reduced to the 
minimum. This means we don’t 
meed to worry for at least another 
year about the softening of the 
used car market. It’s well, however, 
© look to the future because we 
know when quantities of new cars 
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ust Among 
-Dealers 


T. T. Penrose (Studebaker), Bur- 
ington, Vt., born Nov. 7, 1888 in 
Boston, Mass. After eight years’ 
experience as a salesman, he be- 
¥ came in 1934 a 
distributor for 
the White Truck 
which he has 
continued ever 
since. Penrose 
has been honored 
by the Vermont 
dealers by having 
been elected pres- 
ident of the State 
Assn. In further 
recognition of his 
leadership quali- 
ties, he serves as 
the state director for NADA. Of his 
eamany business experiences, he 
chinks the greatest, perhaps, is 
trying to keep up with the OPA. 


——_ * * * 





T. T. Penrose 







_ 


STtantey H. Horner (Buick), 
eaVashington, D. C., born Sept. 3, 
888 in Berkley Springs, W. Va. He 
was recently re-elected as director 

f NADA from the District of 


Columbia—his seventh consecutive 
(Continued on Page 31, Col. 1) 
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are available, used car prices will 
fall way below the ceiling. 


From all indications, dealers 
will be wise to continue to em- | 
phasize used car sales not only 
for profit, but to accept their ob- 
ligation to provide motor car 
transportation to their communi- 
ties. It is well, however, to start 
right now to weed out used cars 
in your stock that have fictitious 
ceilings. They will be easier to 
move now than later at ceiling 
prices. This same advice also ap- 
plies to below-standard and off- 
brand cars. However, dealers take 
no chance of inventory loss on 
— vehicles for a long time 
ye 


* * * 


Advice Given 
On Used Cars 


I 


automobile dealer association sec- 
retaries and managers. These men, 
because of their industrywide con- 
tacts, and the further fact that they 
are not daily involved in the oper- 
ation of a dealership, continually 
make 
could benefit by following. An ex- 
ample of wise council and inter- 
esting observation was 
sent out by M. B. Cole, manager of 
the Pittsburgh association which is 
too good to limit to the members of 
the Pittsburgh association, so I am 
quoting it for the benefit of this 
column’s readers everywhere: 


AM ALWAYS impressed with 
the advice and council given by 


recommendations that all 


recently 


“It is suggested that dealers 
adjust their used car inventories 
to proper balance and to accom- 
plish this should sell their high- 
ceilinged cars, at least those hav- 
ing ceilings above reasonable 
values, and the rough ones as 
well. Used cars are still good mer- 
chandise and will be for a long 
time. However, even though a 
new car cannot be had by the 
average purchaser ior a long 
time, the prices of new cars will 
have a great influence on the 
prices that will be paid for used 
cars. Therefore, the dealers’ used 
car purchases and inventory 
should be controlled by current 
needs and the market. 


High Mileage 
To Be Rule 


“TT. A. BROWNLEE, deputy ad- 

ministrator, OPA, has held con- 
sultation with all the manufactur- 
ers individually. He is fighting pres- 
sure from the manufacturers for 
increases that would ade- 
quately reflect increased manufac- 
turing costs and seeking to deter- 
mine what would be a minimum 
fair increase. Brownlee is definitely 
determined to also hammer at deal- 
er discounts. Brownlee must be 
made to recognize that every new 
car sale, right from the start, will 
involve a trade-in from the essen- 
tial purchasers of new cars such as 
doctors, etc., and the only ones who 
will be eligible to buy a new car 
under the ration restrictions that 
will be in effect right from the 


price 


N. M. Dealers Ask | 
End of MPR 540: 
Galles Is Elected 


was requested to 
power” to have MPR 540 abolished 
‘in a resolution adopted at the one- 
day meeting of the New Mexico! 
{Auto Dealers’ Assn. July 18. 


ALBUQUERQUE, N. M.—NADA | 
“do all in its) 


With the “absence” of enforce- 
ment for the used-car ceilings the 
regulation has a tendency to keep 
prices up rather than down, some 
members said. They declared that 
black market operators have forced 
legitimate dealers out of business. 

Fred Holan, of the WMC, ad- 
dressed the association, speaking 
on apprenticeship training. Round 
table discussions were held on 
workmens’ compensation _insur- 
ance, surplus materials and SSR 49 
to RMPR 165. 

By acclamation, the association 
chose H. L. Galles, of Albuquerque, 
to be president for the coming 
year. George K. Coverse, also of 
Albuquerque, was named secretary 
and treasurer. 

The board of directors follows: 

C. C. Cagle, Clovis; Jim Williams, 
Gallup; John Hall, Roswell; N. W. 
Clifton, Silver City; Tom Closson, 
Santa Fe; J. A. Wikoff, Raton; 
Ira Hopper, Carlsbad, and F. M. 
Toler, Las Cruces. 


Truck Crackdown 


Continues in Ohio 


CLEVELAND.—(UTPS) — OPA 
resumed its drive last week against 
over-ceiling sales of used trucks 
and took action in Federal court 
here against nine more alleged vio- 
lators from whom treble damages 
of more than $5,000 are asked. 

Defendants and the amounts of 
damages sought include: 

Regent Trucking Co., $399; T. W. 
Weller, Berea, $1,003; G. F. Scho- 


nauer, Mansfield, $349; Troyer 
Bros., North Lima, $261; James 
Andio, Youngstown, $162; Clem 


Schoolcraft, Akron, $693; Lawrence 
J. Schmidt, Barberton, $894; White 
Rose Motors, Akron, $399, and G. 
M. Wilson, Wellsville, $1,092. 


Butte Host to Jewell 


Roy Murray (Chevrolet - Buick), 
Butte, Mont., president of the Butte 
Automobile Dealers Assn. and dis- 
trict director of the Montana Auto- 
mobile Dealers Assn., presided at 
the luncheon meeting with John J. 
Jewell, secretary-treasurer of 
MADA. 





HENRY P. NELSON (right), WPB coordinator for automotive reconversion, 
fi resident of the Waterbury (Conn.) Automobile 
. Seville, chief of the Automotive Supplies sec- 


is welcomed by John J. Collins, 
Merchants Assn., while Eugene 


tion of WPB; Harry M. Sloate, state director of NAD ; 
Stanton, special consultant to Nelson (right), look on approvingly. Seville is a 


Island’s Motor Vehicle Dealers Li- 
censing commission announced last 
week seven 
must be met by applicants for a 
motor vehicle dealer's license, 
cluding freedom from police record 
and good business reputation. 


privileges of Texas Motors, 
Monroe Ave., have been suspended 
by Lawrence J. Hoban, motor ve- 
hicle referee. 

In suspending the privileges, in- 
using dealers’ 
Hoban said the firm had 
not been complying with the rules 
and regulations of the commis- 


Board Draws Up List. . . 
R. I. Dealer Applicants 


Face 7 Requirements 





PROVIDENCE, R. I. Rhode 


requirements which 


in- 


Affecting both applicants for new 


licenses and dealers seeking license 
renewals, the requirements include 
the following: 


The applicant’s financial state- 
ment must show at least an 
amount of $5,000 free and clear 
of all encumbrances in order to 
protect the purchaser of a motor 
vehicle against an unclear title. 
The sale of used motor vehicles 


must not be carried on as a sideline 
to any other type of business and 
no license will be granted to deal 
in motor vehicles to any person 
whose business 
that of a motor vehicle dealer. 
Consequently, gasoline filling sta- 
tions, tire shops and the like will 
not be licensed to sell motor ve- 
hicles as a sideline. 


is not primarily 


In connection with this require- 


ment, it was pointed out that the 
business of dealing in used motor 
vehicles is of prime importance to 
the car-buying public and the pur- 
chaser of a used car has the right 
to expect that it is fit for the road 
and equipped with proper brakes 
and other safety appliances. 


The sale of new and used mo- 
tor vehicles must be a full-time 
operation and such _ establish- 
ments must be open for business 
during legal business hours, un- 
less a sudden emergency makes 
closing necessary. 

Every dealer must establish a 


suitable place to conduct his busi- 


Dealer Suspended 


In Rochester 


ROCHESTER, N. Y. — Dealer's 
777 


cluding that of 
plates, 


sioner of motor vehicles. 





A (left), and R. V 


former member and officer of the Waterbury association. 


start. These are going to be high 


mileage used cars and willl need 
plenty and costly repairs to condi- 
tion them for resale in proper shape 


to maintain customers’ goodwill. 


This latter phase presents our 
dealers with a greater hazard 
than they ever had to face pre- 
viously in dealing on trade-ins. In 
normal times a dealer could esti- 
mate on an average basis $50 on 
small or medium cars for possible 
mechanical reconditioning costs. 
A simonize or a good cleaning 
and polish did the rest. Today 
who can be safe unless $200 or 
$250 is the possible recondition- 
ing figure and on larger cars— 
zowie—5 bills or more. New car 
selling effort will not be a breeze 
when this reconditioning ap- 
praisal is knocked off the used 
car allowance on top of what is 
going to be knocked off the used 
(Continued on Page 18, Col.'1) 





Conn. Dealers 
Hear Nelson 


On New Cars 


WATERBURY, Conn.—Henry P. 
Nelson, WPB coordinator of auto- 
motive reconversion, addressed the 
members of the Waterbury Auto- 
mobile Merchants’ Assn. last week 
at a luncheon meeting here. Con- 
firming the message of the asso- 
ciation’s current advertising cam- 
paign, Nelson warned that it would 
be at least a year, and possibly two 
years, before the average motorist 
will be able to shop for a new car. 

“The pent-up demand for cars is 
so great,” he said, “that produc- 
tion won't be able to overtake the 
needs of the motoring public for 
some time to come.” 


ness. 
| display there must be a suitable 
| building on the lot in which to 
; conduct the business. 


standard form furnished by 
commission and must be filed with 
the commission. 


Council Tables 
Detroit Salesmen 
Licensing Bill 


salesmen’s 
May, would provide for a $10 li- 


If an open lot is used for 


The building shall be sanitary 


and spacious enough to accommo- 
date customers and keep required 
records. If a lot adjoining a build- 
ing 
motor vehicles, 
main building will be satisfactory. 


is used to display or store 
the office in the 


All dealers in new and unused 
cars will be required to maintain 
@ service and repair shop with 
sufficient tools and equipment for 
a major repair job. All used-car 
dealers who do not maintain suit- 
able service and repair shops 
must establish a service connec- 
tion with a service and repair 
shop equipped for both major 
and minor repairs. 

This agreement must be on a 
the 





By Mel Humphrey 
Staff Writer 


DETROIT.—In a growing battle 


over a salesmen’s licensing ordi- 
nance here between the Detroit Au- 
tomobile Dealers Assn. and the De- 
troit Automobile Salesmen’s Assn., 
the city council last week tabled 
the ordinance indefinitely following 
a public hearing. 


The ordinance, introduced by the 
association early in 


cense fee for all auto salesmen 
and prohibit all others from the 
auto sales trade. The group is 
headed by Harry E. Vearil. 

Paul Graves, manager of 
DADA, pointed out that the ordi- 
nance would not accomplish its 
primary purpose of stopping 
bird-dogging. The bird-dog prac- 
tice, paying individuals for pres- 
pects, is opposed by both organ- 
izations. 

Graves pointed out further that 
such an ordinance would be con- 
fined to the limits of Detroit, and 
that suburbs would not be affected. 
This, he contended, would jeopar- 
dize Detroit dealers. 

“Such an ordinance, if properly 
drawn, would be backed by the 
dealers,” Graves said, “but it should 
be a state law rather than a local 
ordinance.” 

The ordinance was also opposed 
by Arthur Stringari, of the AFL 
Teamsters union. 

Richard Giddey, vice-president 
of the salesmen’s group, said 
such a state law had been pro- 
posed on two occasions in past 
years but had been defeated by 
out - state opposition. Giddey 
claims support of all salesmen 
throughout the state today. 


Main contention of the salesmen 
during the hearing was that the 
ordinance was proposed by sales- 
men, for salesmen. In this respect, 
DASA stressed that opposition 
from dealers should have no bear- 
ing on the ordinance. 





On the House... 


If SSR 49 isn’t postponed beyond Sept. 1, it’s likely that order 
will be so “face-savingly” amended dealers won't object to it... 


Pennsylvania Automotive Assn. now has 2,003 members... 


Ani 


Claude Klugh, PAA manager who’s back on the job after two-months’ 
illness, announces a “Finger-Tip Reference Digest” covering regula- 
tions on stabilization, wages and hours, labor relations and veterans’ 


re-employment ... 


While 1946-model prices are being discussed, don't forget that 
1942-model prices were boosted 9 to 16 percent over 1941... 
Auto Trade Assn. of Virginia has received a letter from Lieut. 
Col. Nathan J. Forb, thanking Virginia dealers for their coopera- 
tion in repairing Ordnance vehicles in their own shops... 

Detroit Auto Dealers Assn. tossed a nifty outing last week at 
Grosse Ile (Mich.) country club, with Manager Paul Graves providing 


plenty of prewar vittles and prizes for everyone... 


Incidentaily, 


Ford added two “firsts” to its list when the DADA Ford team cap- 
tured the association golf trophy and Bill Reid of Southwestern Mo- 
tor Sales (Ford) grabbed the hole-in-one contest. 


Prete WEMHOFF 
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Watson 


OUR FIELD DEFINED 
Automotive: Self-propeliing, hence, of, pertaining 
to, or concerned with, vehicles or machines, as aulo- 
mobiles, airplanes, or motorboats, that contain with- 
in themselves means of motion, control, & direction, 
as, automotive engineering.—Webster’s New Inter- 
national Dictionary. 


Treading the Highway 


To Socialism 


ENATOR WAGNER, for whom the Wagner Act was 

named, and Senator Murray are proposing in a bill that 

jobs must be provided for everyone — if private enterprise 
can’t furnish them, then the government must. 

This type of thinking smacks of the socialism that led 
France to defeat in less than three months, that dominates 
Russia and England today and has been in evidence in those 
countries for years — a socialism that strikes directly at 
the very heart of the free competitive enterprise type of 
government that has made America not only the greatest 
producing nation in the world but whose workers are by far 
the highest paid. A land where every man has a chance to 
become independently wealthy if he has the ability, the 
energy and the initiative. - 

In no industry in the world has the spirit of competi- 
tion been more exemplified than in the automotive indus- 
try, which ever since its birth, has set the production 
pace for world industry. In foreign countries, it is the 
marvel industry of all time. 
England, Germany and France all had the opportunity of 

being the automotive producing nations of the world. But 
their political economy was not equal to the job. _ 

Socialism of the type that is woven into the political struc- 
tures of those countries is synonomous with industrial stag- 
nation. And that is what Senators Wagner and Murray are 
attempting to sell this country for postwar. 

It isn’t sufficient that the Wagner bill already has sold 
us a heritage of legalized racketeering in the formation of 
our present labor laws, where the power of law is directed 
to “protecting” only the labor side of the triumvirate that 
builds great industries: labor, capital and management. _ 

It isn’t enough that we have already enacted legislation 
that stifles all incentive among those who work for a living 
by lowering the pay or earnings of the expert workmen to a 
level below that of the average, and makes it obligatory for 
all men to pay a non-essential and non-government body for 
the privilege of having and holding a job. ee 

It isn’t enough that Senator Wagner and his ilk in the 
New Deal have endeavored to so put management and capi- 
tal in such ill repute in the eyes of the public that jurisdic- 
tional fights between racketeering groups of unionists have 
been allowed to go on during wartime when the very exist- 
ence of our nation was in the balance. 

Now, as Paul Mallon says, “That a whole national 
economy, a whole political system, should be turned over 
and destroyed to give them (the lazy, shiftless and in- 
competents) jobs—that the interests of 3,000,000 people 
should prevail above 130,000,000—is absurd. be 
But, unless some spark of sanity is injected into our politi- 

cal economy and some party strong in its desire to preserve 
America for those who wish to work freely and for advance. 
ment, doesn’t appear soon, it looks as if America — the 
greatest industrial nation in the world, a nation where com- 
petition developed ineentive and salesmanship to its highest 
degree and created desires, machines and jobs — is headed 
for industrial stagnation. 


My own personal Washington 
sleuth, who lives within sight of 
the Capitol dome, sums up the con- 
sensus of opinion on Japanese sur- 
render as follows: “Many expect 
that the war will 
terminate suddenly, 
that is before Sep- 
tember 1, and if it 
goes beyond that 
date it will be settled by an inva- 
sion of the main Jap homeland be- 
fore Spring.” He adds that most 
people in Washington believe the 
Japs sent peace feelers through Joe 
Stalin to the Potsdam meeting, and 
that Joe has been playing a fine 
hand so he may be in on “the kill” 
without risking a Russian life or 
firing a Russian shell which would, 
in fact, break his present treaty 
with the Japs. Do you recall that 
it was just before the Nazi sur- 
render that our airmen were won 
dering what had happened to the 
Luftwaffe? Personally 1 am expect- 
ing some big news any day now, 
and I presume you are, too! 

. * + 


THE 
DOG DAYS 
ARE HERE! 


It is interesting to contemplate 
for a minute what would happen 
it we should read in next Monday’s 
paper that the Japs had capitu- 
lated. We have already brought 
back to the United States for re- 
deployment more than a half mil- 
lion American soldiers who are 
headed across country to the Jap 
war. Certainly if surrender came 
now they could not be moved fur- 
ther and there would be a great 
howl set up rightfully to allow 
these boys to get out of uniform 
and back to their farm and factory 
jobs. Already we have seen how 
quickly our men can be brought 
back from the four corners of the 
earth and what stupendous prob- 
lems we will have in reconverting 
them to civilian life and giving 
them employment. 

* * * 

When our factories were asked to 
convert to war production follow- 
ing Pearl Harbor, every facility of 
¢very government department was 
given them freely. Procurement of 
the necessary machinery and ma- 
terials for getting under way pro- 
duction of arms and ammunition 
was speeded up by cutting red tape 
and ruthlessly eliminating any ob- 
stacle that stood in the way of con- 
version. It is perfectly obvious to 
me, even from the sidelines, that 
there is no such attempt to speed 
reconversion being made by these 
same government bureaus today. 
Detroit is rife with stories of de- 
lays, bungling of procurement or- 
ders, standing in line behind orders 
tor machine tools for foreign gov- 
ernments who are still getting de- 
liveries under our Lend-Lease pro- 
gram. The men in this autcmotive 
industry are doing everything in 
their power, and against great odds, 
to reconvert their plants to make 
possible the minimum quotas of 
cars and trucks which the govern- 
ment has allowed for the balance of 
this year. It might be well for you 
to write your senator or congress- 
men asking if they are doing every- 
thing they can to cut this govern- 
ment red tape. 

* * 7 

There have been rumors in De- 
troit for weeks that Canada would 
abandon its gasoline and oil ra- 
tioning on Aug. 1 and at the same 
time clamp down on civilian rail- 
way transportation. The two an- 
nouncements were to come simul- 
taneously, and we wanted to be the 
first to give Canada a loud cheer 
for thus happily solving its trans- 
portation problem between military 
needs and civilian necessities. 

7 * ” 

We hope you won't mention it to 
any of our editors but AUTOMOTIVE 
News will celebrate its 20th anni- 
versary the 27th of this month and 
if you have anything nice to say 
about this paper, or the men and 
women responsible for it, this 
would be a nice time to do so, and 
I promise you we won't publish any 
of your letters until our birthday 
issue. You need not send flowers, 
but do not send brickbats either be- 
cause we want to make this a 
happy occasion. Twenty years is 
quite a long time in any man’s life 
and a little longer in the life of a 
trade newspaper. We are looking 
forward to taking a bow!—G.M:S. 
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SWELL: NOW 


's 
WAT” AD ANYTHING 


‘Who Built America?....’ | 


The views expressed in this column are those of our readers. 


Anonymous contributions will not 
observed upon request. 


Whats This? 


Db, TELL Us! 


Answer: Just like America was 
built without the use of the air- 
plane, but to which we of this gen- 
eration owe the continuation of our 
liberty, which seems to be some- 
what different in meaning from 
the liberty advocated by the DARK 
and DuPont, Morgan. I have told 
you, Ogre! 

A note to G.MLS. also: 

If, as you state that the corporate 
tax can be eliminated and only the 
few heavy stockholders will pay a 
tax amounting to something, who 
will pay the tax? Surely the cost 
of government is not going to be 
cut in the amount of the decrease 
in taxes. There is only one true 
answer to that one. 

Raise the tax rate on the income 
tax, and there is only one result to 
that in view of the present control 
of government by the self-elect few 
as listed above. The small taxpayer 


will pay the tax and it won’t be so/| 
Edgerton, | 


small.— Orion Fossum, 
Wis. 


Dealers Only? 


We have not attended any sur- 
plus parts sales but have been to 
truck sales at Omaha, Camp Crow- 
der, Ft. Leonard Wood, Ft. Riley 
|}and St. Louis. 

The lists of surplus trucks we re- 
| ceive look good but when we get to 
| the sale we find that federal agen- 
cies, state and local government 


Xe. 


5346 mayen 
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be accepted but confidence will be | 


i 


and tax-supported institutions have 
taken all the good trucks. Whi 
|leaves nothing but junk for the 
| dealer. 

We would like to see one sa 
| where only dealers are allowed to 
buy from the list that we receive.. 
| DEATHERAGE & Moon (Dodge-Ply 


| 


outh), Fayette, Mo. 
|Poor Dobbin 


| I notice in your issue of July 23r. 

{under “Sparks” you mention a ne 

| blow to Dobbin. 

| Let me call to your attention the 
| the only two places in the weste 

| hemisphere where automobiles have 
|been barred are Bermuda a 
|Mackinac Island. Now with thm 
| legislation going on in Bermuda, it 
|looks as if Michigan’s Mackin 

| Island is going to be the only place 
left 


I call this to your attention — 
|that you may know in Michigan, 
the home of the motor cars, therg 
is a place as unique as Mackiné 
Island that has total abstinence 
from motor cars.—JosepH H. THomg 
son, secretary, Mackinac Isla 
State Park Commission, Mich. 

Eprror’s Note: We were awar 

of the fact, but we’re glad t 

point it out to readers who may 

not be. 


... Years Ago 


One Year Ago 

Aug. 7, 1944—Fishers leave GH 
plan own venture Packard 
|adds space ... Hudson maps salg 
policy . . Archer named ne 
chief of r'isher Body. 

19 Years Ago 

Aug. 9-13, 1926—Star offers Ig 
Fours and Sixes ... Fisher Bod 
| plans further expansion .. . Crac§ 
|ed gasoline becoming chief auto- 
| motive fuel .. . New Packard li 
includes 16 models. 
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I first 


| a in total 
4 registrations 


] out of every 4 cars 
| out of every 3 trucks 
is a Chevrolet 










in automotive 
service 


All signs indicate that Chevrolet 
dealers are servicing more 
cars and trucks than is 
any other dealer 
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| safely through adverse business|rubber accessories for the dealers |competitive the same as other e 


Will Replace Company Stores... 


Goodyear Sets Policy 
Along Dealer Lines 


Epitor’s Note: This is the third 
article in a series on the tire in- 
dustry’s postwar plans. 

By Jack Weed 
AKRON. Goodyear, largest of 
the tire manufacturers in both vol- 
ume of business done and number 
of tires produced each year, has 
definitely set its postwar sales 

policy along dealer lines. 
Prominent in its distribution 
plans are car and truck dealers. 


| 


This is only natural since vehicle | 


dealers 
percentage of the contract dealers 
handling Goodyear tires and tubes 
as well as a large proportion of the 
approximately 36,000 retail outlets 
that handle Goodyear brand goods. 

While Goodyear is second 
among the large rubber com- 
panies in number of company- 
owned stores now being operated, 


represented a _ substantial 


it is the intention of this com- 
pany not to open any additional 
company stores and to replace 
the present stores with dealer 
establishments as fast as the 
proper dealers can be found. In 
fact, while this writer was dis- 
cussing this phase of Goodyear’s 
postwar plans with sales execu- 
tives, discussions were going on 
over the advisability of closing 
two of the 468 company-owned 
stores now in operation. Only 182 
of these offer automotive service 
along with the merchandise line. 
Goodyear realizes that tire com- 
panies must do more for their deal- 
ers in the future than merely give 
them a franchise to sell tires and 
other rubber products, if they ex- 
pect to build a strong dealer organ- 
ization that is able to do a volume 
business, stay out of the competi- 
tive cut-price market and ride 


years. 

To this end, Goodyear has de- 
veloped a Proved Profit Plan for 
car dealer operation that incor- 
|porates five separate steps or fea- 
| tures such as market analysis built 
/around changeover tire business as 
|well as replacement tire sales; set- 
ting up specialized tire depart 
ments and training managers; help 
in the selection of stock and layout 
of both sales and shop space, and 
offer direct supervision of the deal- 
ers operation.. This latter service 
is to guard the dealer against mak- 
ing any mistakes in his business 
that might prove costly at some 
later date. 

One of the things about Good- 
year dealer relations that the ex- 
ecutives in the sales department 
are most proud of is the large 
number of retailers that have 
been Goodyear déalers for long 
lengths of time. Goodyear boasts 
419 dealers who have been with 
the company continuously for 25 
years 1,269 that have been with 
it for over 20 years, 2,594 with a 
fifteen-year record, and 4,268 that 
have rolled up 10 years under the 
Wingfoot banner. 

Goodyear will have a line of 
merchandise other than tires and 


Almost every American 
benefits every day 
Jrom the products of 


or 
anes ee 


Vaea 
Uf 


ht 


v* 


Oth ft sm 
ee 


iwho want or need this merchan- 


dise to give them the sales volume 
they need for the location and size 
of their stores. 

Automotive accessories, home 
and auto radios, traffic home appli- 
ances, sporting goods, hardware 
and tools, wheel goods, toys and 
games and housewares, will all be 
available through the Goodyear As- 
sociated Merchandise division for 
the dealers who wish to add them 
to their tire line. 

It is pointed out, however, by 
the sales executives that any dealer 
does not have to take this mer- 
chandise, or any part of it, unless 
he wishes it to expand his business. 

In the case of an automotive 
dealer, he does not have to take 
anything but tires and tubes to 
be rated a first-line dealer. He 
can buy any of the merchandise 
outlined if he wants it for his 
merchandise tables or for over- 
counter sales and does not have 
to handle Goodyear brand bat- 
teries, radios or any other mer- 
chandise that is competitive with 
that provided for him by his own 
ear or truck factory, unless he 
wishes to do so. 

Goodyear company-owned stores 


and independent tire dealers are 


MASS PRODUCTION OF RADIATORS AND CLUTCHES for motorized warfare is painted by James Sessions 


at the Long Manufacturing Company, Detroit. ‘Today the 
are essential equipment in Army tanks, trucks and jeeps. 


ducers of these vital operating units for passenger cars and trucks. 


roducts of this great Borg-Warner plant 
n peacetime it is one of the largest pro- 


As Japan nears defeat, the pro- 
duction skill which American in- 
dustry pledged to war, will more 
and more be filling your peace- 
time needs. 

In this transition, Borg-Warner 
will contribute advancements in 
many fields. For Borg-Warner 
makes not only complete prod- 
ucts, but also essential parts for 
products of other industries. As 
just one example, Borg-Warner 
parts are serving today in 9 out 
of 10 makes of automobiles. 

Besides transportation, Borg- 


Warner plays a vital role in farm 
equipment that produces food, 
appliances that improve the effi- 
ciency of the home, and countless 
other things equally important in 
the daily life of every American. 

From the beginning the engi- 
neering and large-scale manufac- 
turing of all Borg-Warner com- 
panies have been guided by the 
basic principle: “Design it better, 
make it better.’”’ And this ideal 
is working, now as always, to 
bring you ever better products at 
ever lower costs. 


Partners with the automotive in- 
dustry from the start, Borg-War- 
ner parts today are serving in 9 
out of 10 makes of automobiles... 


TRANSMISSIONS + TRANSFER GEARS 
OVERDRIVES + SYNCHRONIZERS + CLUTCHES 
CLUTCH SPRINGS 
UNIVERSAL JOINTS AND DRIVE SHAFTS 
FLUID COUPLINGS * CARBURETORS 
RADIATORS + TAPERED WHEEL DISCS 


a Pet 3 ai i 


PRODUCTION 


Peacetime makers of essential operating parts for the automotive, aviation, marine and farm implement industries, 


and of Norge home appliances. . 


. these units which form the Borg-Warner Corporation are today devoted exclusively to the 


needs of war: BORG & BECK ¢ BORG-WARNER INTERNATIONAL * BORG WARNER SERVICE PARTS ¢ B-W SUPERCHARGERS, INC. * CALUMET STEEL « 


DETROIT GEAR ¢ DETROIT VAPOR STOVE ¢ INGERSOLL STEEL & DISC ¢ LONG 
MECHANICS UNIVERSAL JOINT * MORSE CHAIN 


WARNER AUTOMOTIVE PARTS * 


MANUFACTURING ¢ MARBON ¢ MARVEL-SCHEBLER CARBURETER « 
* NORGE ¢ NORGE MACHINE PRODUCTS ¢ PESCO PRODUCTS * ROCKFORD CLUTCH * SPRING DIVISION « 
WARNER GEAR 


{outlets accessory items, batteries 
j}and car radios and on those “t% 

| protection” service procedurvs 
|which Goodyear believe must be 
|offered by a dealer if he is to 

|a representive tire business. These 
services include brake adjustme 
front end alignment and wheel | 
ancing. 

Outside of the Goodyear cq 
pany-owned stores and contr’ 
dealers, Goodyear tires and tubes 
are also sold by Shell and Sinc 
filling stations. Goodyear has a con- 
tract with these two oil companies 
by which the oil company stati 
buy tires and tubes from the oil 
company wholesalers. Goodyegr 
however, does not make any priv 
brand tires. 

At one time Goodyear was 4q 
of the largest private brand 
makers in the industry, but threw 
out this business in 1936, decid 
that it was poor business to bull 
up competitors at the expense of 
their own brand merchandise 
so have concentrated on making 
Goodyear brand tires and tuhgs 
ever since. It is claimed that. @ 
mass marketers with private 
brands today have captured abcgt 
30 percent of; the total retail ¢ 
business, 


Goodyear believes that the dee{ 
who goes after the business 
get it and has set its discounts yp 
on that basis. The company 4 
but one set of discounts for all 
dealers and its own stores. Thg 
discounts are based upon voluk 
The company stores do not have 
any profit margin advantage 4 
any dealer doing a comparable v&- 
ume of business. 


Goodyear does, however, beli 
that a car dealer should offer tire 


service to his customer the same 


as any independent tire dealer 
that dealer is serious about making 
a go of his tire business. 


The conmpany points out 
the car dealer is in a better posi- 
tion to offer adequate servi 
than any other type of retal 
establishment. In the first place 
the car dealer has a service sh 
where he performs most of the 
necessary services like b 
adjustment, front end work 
wheel balancing. He has hoists 
which enables him to make tiy 
changes easily and quickly, 
has only to add a hot plate in 
order to take care of tube repai; 
and since recapping can be help 
ful to his used car merchandising 
as well as a source of real pro@ 
to his tire department, Goodyes& 
believes the addition of recappin 
equipment should pay oa 
quickly. 

To help dealers in laying g 
both sales and service floors Gos 
year has developed a 20,000 square 
foot showroom of model tire stom: 
This and the store planning depaf- 
ment are at every Goodyear deal- 
er’s disposal to visit and use as 
as he sees fit. 

Goodyear also feels that the car 
dealer is in the best position 
merchandise Lifeguard tubes. 
These, it is pointed out, can se 
most easily sold at the time WA 
owner purchases his new car and 
the price can be added to 
finance paper. The sale of a 
of Lifeguard tubes nets the dealer 
approximately $20 gross profit. 


Changeovers to deluxe tires 
also are more easily sold by 
car dealer at the time of 
vehicle sale and, inasmuch as 
there is always a trade involv; 
in this sale, the car dealer is 
position not only to get the tires 
without having any wear 4 
them, but because of his used c& 
selling and because of his sal 
the fifth tire, can always ped¢ 
the standard tires without loss. 


Another field that is fast becog:- 
ing a good tire market and wht 
should interest those dealers in 
small towns or primary farm; 

areas, according to Goodyear, is We 
|rapidly growing farm tractor and 
jimplement replacement tire b 
ness. Dealers in these communitiés 
lespecially if they are handling 
| tractors, should stock farm trad@@®e 
;and implement tires and tubes. It 
be also pointed out that in ost 
farm areas a Solution 100 pum, 

es a profitable investment for the 


b 


tire dealer. These pumps enagg'e 
the dealer to fill the farm tradW@l 
tires with liquid 100 percent and 
| without loss of liquid, with ws 
;or with an anti-freeze solution. 
Next week: U. 8. Rubber Co. 
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THE FINEST TIRE GENERAL EVER BUILT! 


Radically new, different, better ... ready for volume 
production the day war restrictions are lifted. 
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CR [FALERS/ 


IT’S IN 


Turn Your Wartime Service-Sales 


into DOUBLED Postwar Profits 


GeneERAL’s TIRE PLAN alone 
offers you the double oppor- 
tunity to make an extra sale to 
every customer and to make an 
extra profit on that sale... the 
kind of opportunity that hun- 
dreds of car dealers have proved 
can double the net profit of 


your entire operation. 


With General you will have 
America’s recognized Top- 
Quality tire . . . the tire that 
appeals to every class of trade. 

In addition, you will have 
the one tire that can make 


every car in your showroom a 


prospect for a complete tire 
change-over ...atan extra profit 
for you. For 30 years Generals 
—and only Generals—have 
offered the premium-features 
and the premium-performance 
that have caused millions of 
new car buyers to pay extra for 


them at the start. 


Postwar, more than ever, 
your “quality conscious” cus- 
tomers will be ripe for tire 
replacement with General’s 
Top-Quality—and for the ex- 
clusive extra profit change-over. 


Watch for further details. 


‘THE GENERAL TIRE & RUBBER COMPANY - AKRON, OHIO — 
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Used Car Dealer 
{njoined in Vet 


Trade Refusal 


ROANOKE, Va. In what was 
described as a_ precedent - setting 
case, a temporary injunction order 
has been entered by Federal Dis- 
trict court at Lynchburg against 
T. W. Fugate, of Roanoke, trading 
as the Automobile Exchange, re- 
straining him from requiring 
trade-ins and from selling any used 
car in excess of the “as is” ceil- 
ing unless all mechanical parts are 
functioning properly. 

Arthur E. Smith, enforcement at- 
torney of the Roanoke OPA, said 
no such court action had been tak- 
en in any similar case in this dis- 
trict. 

Fugate was accused of refusing 
to sell a used car to a returned 
veteran unless he produced a trade- 
in car. 

It was also charged that Fugate 
sold an automobile at a warranty 
price when the car was known not 
to have been mechanically recondi- 
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Kasier Way 


on Surplus? 


MONTESANO, Wash.—In reply to Automotive News’ query on 
dealers shunning surplus sales, V. I. Whitney, Chevrolet and Oldsmo- 
bile dealer here, raised last week the following question: 

“Why aren’t the factories who manufacture these auto parts offered 
them back in the large lots so in turn they could redistribute them 
to the dealers needing these particular parts? There wouidn’t be one 
dealer out of a thousand that could order 4,300 tie rod ends and make 


use of them. 


“Manufacturers should be offered the opportunity to buy back the 
parts they manufactured, and at cost, and then put the parts hack 


into regular dealer channels.” 


tioned, and should have sold at the 
“as is” price. 

A triple damage claim for the 
asserted overcharge was paid to 
the government by Fugate. 

In another case Thomas Jones 
Gray, trading as the Chatham 
Auto Exchange, the court denied 
a motion for a preliminary injunc- 
tion. 

It was charged by the OPA that 
Gray did not have an approved 
repair shop for conditioning auto- 
mobiles. The defendant contended 
a repair shed was maintained on 
the rear of his car lot, where he 
said he had a stock of tools and 





Theres one thing 


Even in this fast-moving, quick-changing world of today— 
there is one thing the average Cadillac owner is certain 
about. He is certain he wants his next car to be a Cadillac. 


Three million motor car owners were recently queried as to 
what car they expect to purchase next. They were carefully 


upportioned among the seventeen 


leading well-known 


makes—to give an accurate picture of how satisfied people 
are with their present cars, 


Those 


who drive Cadillacs showed the greatest owner 


loyalty in the entire automotive industry. Percentage-wise, 
more of them said they would ‘‘repeat’’ on their present 
cars than any other group of owners questioned. 


Sunday Afternoon . 


Fvery 


CADILLAC MOTOR CAR 


. GENERAI 


DIVISION GENERAI 


a. 


VWOTORS SYMPHONY OF THE 


MOTORS 


employed a mechanic, 
to make repairs. 

The court ruled that Gray had 
more than a token shop and there- 
fore was complying with the OPA 
regulation. 


part-time, 


Milwaukee Road to Get 


30 Diesel Locomotives 

CHICAGO. — To accelerate the 
handling of its war job, the Mil- 
waukee Road has ordered 30 addi- 
tional diesel electric locomotives, 
it is announced by H. A. Scandrett, 
trustee of the road. 


Vet Mechanic Plan 


Studebaker Issues Manual of Procedure 
To Establish an Approved Program 


SOUTH BEND. — Procedure for 
establishing approved veteran 
training programs by automobile 
dealers under the G. I. Bill of 
Rights is covered in a forty-eight- 
page manual soon to be issued by 
Studebaker. 

A detailed study of legislation 
and frequent consultations with 
federal agencies preceded the final 
draft of all information. 

“As a result,” announced K. B. 
Elliott, vice-president in charge of 
sales, “a comprehensive outline of 
recommended procedures as speci- 
fically applied to the automobile 
service business will be available.” 


“We had two purposes in un- 
dertaking the project,” Elliott 
explained. “Approved training 
programs will furnish immediate 
jobs and training opportunities 
for returned service men. Second- 
ly, wide spread adoption of vet- 
eran training by automobile deal- 
ers will assure a future reservoir 





hes 


of young, aggressive personnel 


sure about... 


Thus, this nationwide survey has proved, once again, that 
Cadillac owners are satisfied owners. Recent impartial sur- 
veys also show that Cadillac owners are not only loyal to the 
car they drive—but also to the dealers who sell and service 


them. That is one reason why 


Cadillac has retained, 


throughout the war years, over 97°, of its distributor and 
dealer strength in effect at the time of Pearl Harbor. 


Owner loyalty is one of the Cadillac 


dealers’ greatest assets. 


For a staunch owner clientele holds forth sound promise 
for increased sales volume and profits, when America, once 
again, swings into full peace-time production. 


AIR—NBC Network 


CORPORATION 


BUY MORE 


WAR BONDS 


KEEP WHAT YOU HAVE 
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for the field of transportati 
maintenance.” 


The 
fers a comprehensive digest 4% 
the guidance of dealers in “on-the- 
job” training of veterans as = 
chanics. It tells the qualificatio 
required for a veteran to obtain 
government compensation while g 
training; the bureaus to be com 
tacted; the length and types of 
training; forms to be filled ov 
and the suggested handling of su- 
pervision. The manual says: 


“In general, recognition of 
dealership as an approved (on- 
the-job) training institution 3 
awarded on the basis of an inves 
gation showing that the establish- 
ment, or shop, is qualified by vj 
tue of space, equipment, instru 
tional material, personnel and other 
facilities. Investigations are co@® 
ducted by an ‘appropriate state 
agency’ or veterans administra- 
tion.” > 


The manual says a training 
program simply means that 
mutual understanding exists be 
tween the veteran and the em- 
ployer that the veteran will bg 
given work and experience whicf 
will enable him to learn a par- 
ticular occupation. He could no 
for example, be trained as a 
mechanic if he is required to. 
grease cars month after month 
His work must be so planned that 
he gradually will develop into ag 
all-round mechanic. 


“A dealer who wishes to have his 
business certified as an approv 
training institution can follow o 
of three courses: (1) he may estab- 
lish his own training program; ( 
he may apply to the Apprentice 
Training Service, WMC, for a 
apprenticeship program; or (3) 
may follow both courses.” 


~~ 


(Continued from Page 1) 
| forces had delayed reconversion 
|excessive buying and by blocki 
the manufacture of needed civilian 
| goods. 
| As an example of governmen 
action in “handicapping” the indus- 
| trialists, the Mead report declar 
| that the large machine-tool demand 
for reconversion is “but slowly bg 
ing adjusted to the  productié 
|schedule of the machine-tool in- 
|dustry, which on V-E Day h 
about a seven-month backlog.” 

“There has been a disappoint- 
ing failure to declare surplu@ 
more than a relatively small 
number of useful government 
owned machine tools,” the sena 
tors said. “In spite of help 
afforded by the issuance of pr 
orities, some automobile manu- 
facturers will not réceive deliv, 
ery of many machine tools unt 
the spring of 1946.” 

Although the senators conced 
that many materials, such as tin 
and chrome, will now be unavaj 
able to the industry this year, thé 
asserted that release of a small 
amount of soldiers into key civili 
jobs would burst even these bottle- 
necks. 

The sheet steei pinch would be 
eased by the release of 2,000 me 
from the Army to the sheet a 
strip mills, the report said. 

“The Army is continuing ft 
utilize its manpower wastefully, 
setting up huge reserves 0 
troops which it cannot hope # 
employ in the Pacific war except 
in the event of an almost dis 
astrous military setback,” the 
Mead report charged. 

The  reconversion 

parallel a sharp 
production and a 
in layoffs, the 

the Detroit area, 
tors forecast a 
war output by 


delays w 
decline in war 
concurrent r 
report warns. In 
alone, the seng 
76 percent drop ™ 
the fourth quarter 
over early 1945 levels. D 
Meanwhile it unlikely, the 
senators declare, that “very mang 
of the 241,916 passenger cars al- 
thorized for 1945 will be completed 
until well into the fourth quart&® 
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‘with a radio beam 


for planes! 
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Through “zero”’ visibility, pilots today fly safe 
and true along world highways of sound. . . 
thanks to Ford Motor Company engineers. 
Eighteen years ago, the first radio range sys- 
tem was set up by Ford. Anda Ford plane made 
a daring round trip through a snowstorm from 
Dearborn to Dayton, guided solely by radio. 
The original Ford radio beacon was essen- 
tially that in use today. Two sending loops were 
set at an acute angle to each other, transmitting 
signals alternately. From one was beamed the 
letter “A”... 
letter “‘N’’. 
signals, at the line along which they inter- 


dot-dash. From the other, the 
. dash-dot. These Morse code 


locked, turned into a long dash—the hum 
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that told the pilot he was on his course. 

Basic patents have been issued to Ford on 
this greatest of all navigation aids. But, in 
the interest of safer air travel, Ford has made 
these patents available to the air transport 
industry . . . without charge. 

The radio beacon is just one of many 
important “‘firsts’ resulting from the Ford 
desire to benefit the most people in the most 
effective way. 

Naturally, Ford-built cars and trucks have 
profited fully by this continual seeking for 
new and better things. And with the pioneer- 
ing spirit more alive than ever at Ford today, you 


can continue to “expect the firsts from Ford.”’ 


EXPECT THE “FIRSTS” FROM FORD! 
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Petzold Plans 
Modern Building 


For Dealership 


DETROIT.—-Petzold Motor ‘Sales 
Co., new Chrysler dealer here, is 
planning construction of # new 
building using ideas developed vy 
central service division of Chrysler. 
The announcement was made by 
Thomas T. Petzold, president. 

The service shop will be {ree of 
posts as a result of using clear- 
span trusses. Radiant heating will 
be installed in the shop. Walls of 
the shop will be surfaced with ciear 
glaze tile which will not absorb 
grease or other stains. 

The dealership will total 
square feet of space in the show- 
room and reception room, and 
15,000 square feet in the service de- 
partment. 

The showroom will be of the most 
modern design and color schemcs, 
making elaborate use of glass and 
tile. The dealership will accent 
sales appeal and service facilities. 


:, 
bf 


Buy War Bonds and Stamps—crush the 


Axis. 








NEW BUILDING to be erected in Detroit by Petzold Motor Sales Co. which 
bas taken over the Chrysler franchise. Pians incorporate the ideas developed by 
the Central Service division of Chrysler Corp. and accent is on sales appeal and 
service facilities. 


Chrysler Finishes 


Army Truck Job 


EVANSVILLE, Ind.—More than 
3,600 Army trucks used for training 
American troops have been corn- 
pletely renovated for battle service 
abroad in the Chrysler-operated 
Evansville (Ind.) Ordnance plant 
in the record time of six months, 
it is announced by C. L. Jacobson, 
general manager, on completion of 











the contract undertaken last Feb- 
ruary. 

The plant will continue to pro- 
duce extension bars, known as 
grouser assemblies, for tank treads 
until November, when enough inai- 
vidual units will have been com- 
pleted for installation on about 
4,000 tanks, Jacobson said. 


N. H. Death Toll Dips 


CONCORD, N. H.—(UTPS)—A_ de- 
crease of 23.5 percent in highway fatal- 
ities in New Hampshire this year has 
been revealed by state Motor Vehicle 
Commissioner Virgil D. White. 


I t takes brains to make brawn such as this... to make the Macks, the 


Autocars, the Chevrolets, Diamond T’s, Dodges, the Federals, Fords, G.M.’s, 


Internationals, the Studebakers, the Whites, you see lined up ready for | 
| 


another load. 


So you'll find in those 11 truck manufacturers 246 Business Week 


subscribers, 723 pass-along readers... management-men who know from 


experience where to turn for factual reporting and intelligent interpretation 


on which to base business decisions. 


This magazine isn’t made for dilettante duty, It’s made for the heavy duty of 


decision-making men. So, wherever you find management-men, you'll find 


Business Week... at work! 


You have many things to say to management-men 


BUSINESS 
WEEK 







| 


i 





AUTOMOTIVE NEWS, AUGUST 6, 1945 


and“one best place to say them 








Sloan Reports... 


GM Expects to Make 
Its New-Car Quota 


NEW YORK.—Despite many dif- 
ficulties, General Motors will make 
its quota of 285,288 cars for the} 
period up to March 31, 1946, if the 
necessary material can be obtained, 
Alfred P. Sloan jr., chairman, said 
last week in a report to stock- 
holders. 

Sloan said that reconversion of 
such limited facilities as have been 
released from war production is 
being carried out swiftly and 
aggressively. 

Stockholders were warned not to 
expect immediate production of the 
new light car which Chevrolet will 
make and distribute. 

“No shortcuts will be permitted 
that speed production at the sacri- 
fice of quality,” he said. 

Turning to present production, 
Sloan said that a decline in war 
deliveries for the first six months 








products. 

Sales in the first six months of 
1945 were, war materials $1,749,081,- 
981, other products $265,842,842; in 
the 1944 period, war materials $2,- 
041,400,467, other products $183,- 
387,946. 

Sloan also 
backs and cancellations in unfilled 


revealed that out <r 
orders since V-E Day will Pro- igen 
gressively reduce production dur- 
ing the remainder of the year. 

Net income, after providing for 
taxes in the amount of $127,200,000, 
for the first six months of 1945 
amounted to $89,773,383, compared 
with $82,769,895 for the first six 
months of 1944. Bi 


Hudson Appoints 
Chiefs in Midwest 


And Southeast 


DETROIT.—Promotions and ap- 
pointments in two national sales 
divisions of Hudson were an- 
nounced last week by George H. 
Pratt, general sales manager. 

Edward J. Be- 
guhn, who has 
been sales man- 
ager of the south- 
east division, has 
been’ transferred 
to the same posi- 
tion in the mid- 





G. W. Estaver 


west division 
with headquart- | 
ers in Detroit. 

Beguhn fills the 
vacancy caused — . 
by the resigna- 

E. J. Beguhn tion of C. G. J 

Beeching, who, 

after 18 years of service in various 
| executive sales positions with the 
factory, is leaving Aug. 1 to head 
the newly organized Hudson-Phila- 
delphia Motors, Inc., a Hudson 
distributorship in Philadelphia. 

George W. Estaver, who joined 
Hudson in 1935 and who has been 
regional manager and zone man- 
ager at Atlanta, during the last 
two years, has been promoted to 
sales manager of the southeast 
division with headquarters in At- 
lanta. 
| Cecil Loeb has been appointed 
zone manager of the Hudson Sales 
Corp., Atlanta, to fill the vacancy 
caused by Estaver’s promotion. 

C. H. Calhoun, who has been New 
York zone manager, has been pro- 
|moted to sales manager of the 
northeast division to fill the vacan- 
cy caused by the resignation of 
Howard P. Grove. Grove, after 13 
years of service in various execu- 
tive positions with the factory, | >:ft 
to head his own Hudson distribu- 
torship in Pittsburgh. 



































| 








L. C. LaFrance 


The northeast division embraces 
|; Maine, New Hampshire, Vermont, 
Massachusetts, Rhode Island, Con- 
necticut, New Jersey, Delaware and 
parts of New York, Pennsylvania 
;}and Maryland. 
| L. C. LaFrance, who joined the 
| Hudson sales staff in 1939 and who 
| has been zone manager at Wash- 
|ington in the southeast division, 
|has been promoted to zone man- 
| ager at New York, succeeding Cal- 
houn. 

Walter A. Ernst, who joined 
Hudson sales in 1939 and has been 
a regional manager in the south- 
east division with headquarters in 
Washington, has been promoted to 
i zone manager at Washington. 


| 
C. H. Calhoun 
| 
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Soon they'll be saying, 





— 
= 


\\ ae i 


it) 


“He was Lucky!” 


a ———F 


—— es 
= 


HE papers on another new Chrysler- time shortages, you know how well 


Plymouth dealer were passed today. _ Chrysler-Plymouth dealers have made out. 
eR OER ON Rae ere In the near future, with new cars coming 


In a certain town will say this new er 
y off the assembly lines in substantial numbers, 


: rpiiee-Tepincmth Gace was “tacky”. Chrysler-Plymouth dealers will really come 


He won't think it was luck. into their own and more! And the exceptional 
Just common sense. possibilities of a Chrysler-Plymouth dealership 
For even in the lean months of war- —-will be even more apparent than before. 


CHRYSLER 


DIVISION OF CHRYSLER CORPORATION 











Dealer 


Federal Names Althauser 
Indianapolis Distribator 


C. E. Althauser, corporation sec- 
retary and director of the Indiana 
Motor Truck 
Assn., will head 
the operations of 
a newly organ- 
ized Federal 
Truck distribu- 
torship at Indian- 
apolis, it is «an- 
nounced by Carl 
Loud, sales man- 
ager of Federal. 

Althauser has 
been engaged in 
trans p Of - 
tation service and 
traffic problems for many years in 
Indiana. 


C. E. Althauser 


+ 


McKay Chevrolet to Construct 
$80,000 One-Story Building 


A new $80,000 building will be 
constructed by Douglas McKay 
Chevrolet Co., Salem, Ore., it was 
announced last week by Capt. 







































































Doings 


Douglas McKay, now a personnel 
officer at Camp Adair. 


Plans for the building will be 
furnished by General Motors. The 
dealership will be a one story 


building. 


4 + 


Frink Returns to Honig 
As General Sales Manager 


Spencer T. Honig, president of 
Nash California Co., Los Angeles, 
announces the re- 
turn to his organ- 
ization of L. O. 
Frink, as general 
sales manager, 
after athree 
years wartime 
leave of absence. 

Frink has been 
associated with a 
large construc- 
tion company 
working on gov- 
ernment projects. 
Honig’s company 
will distribute the new Nash line in 





L. O. Frink 


Southern California, from Bakers- 
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field south, and also in Las Vegas, 
Nev. 


Rodgers Replaces Hookey 


At Terre Haute Ford Firm 


McKee - Hookey Motors, Inc. 
(Ford), Terre Haute, Ind., has 
changed its name to McKee-Rodg- 
ers Motors as the result of the 
purchase of Ray Hookey’s interests 
by Sam A. Rodgers. 

Before coming to Terre Haute, 
Rodgers was branch service man- 
ager for Ford at Indianapolis. The 
dealership is also expanding its 
service department, Wilford M. Mc- 
Kee, co-manager, announced. 

* * + 


Graham-Paige Names Muntsz 
As Los Angeles Dealer 


Earl Muntz, used car dealer, has 
been named Los Angeles distribu- 
tor for Graham-Paige. 

Muntz’ used car headquarters, 
1101 S. Figueroa St., is being re- 
modeled to house the new car line 

+ » » 


De Boer Motors Occupies 
New 6-Story Dealership 


De Boer Motors, Inc. (Graham- 
Paige distributor), Milwaukee, has 





taken over the 
for its new home. 

The six-story structure 
undergoing extensive 


dent. 


butor for over 25 years. 
* * 


* 


Heath Celebrates 20 Years; 


Still at Original Site 


Heath Motor Co., Missouri Valley, 
has celebrated its twentieth 
anniversary. The firm is operating 


Ta., 


in its original location. 


Fred A. Heath, owner, has an- 
nounced plans to improve his prop- 


erty and expand facilities. 
* * o 


2 Corner Sites Acquired 


By Hunter in Anderson 


The Hunter Motors Co. (Chevro- 
let), Anderson, Ind. has leased two|for more than 13 years  befo — 
locations at Eleventh St. 


corner 
and Central Ave. 


One site is a two-story garage 
building and the other is a build- 
ing and service station. Extensive 
remodeling will be done before the 


firm moves about Jan. 1. 
Brice L. Davis, 


Sixth St. Garage 
is now 
remodeling, 
according to Harry De Boer, presi- 
De Boer Motors has been 
Graham-Paige’s Wisconsin distri- 


on a leave of 
absence from the firm for three 
years, will be general manager. He 




















Two OPA Executives 


Rejoin Dealerships 

Regional OPA administrato —s 
Birkett Williams says two mo: @= 
top executives in the Cleveland 
regional offices have resigned tg 








— 





| re-enter the automobile busines 
Clifford Hauseer has _ pur- 
chased an interest in an autg a= 
dealership in Louisville. He wil 
leave his job as deputy regional 
administrator Oct. 1. — 





Charles Schrieber in charge o 
ration boards in the five-state 
area will leave Aug. 18. He wi 
re-join Guthery-Schreiber Chev- 
rolet Co. where he was vice, J 
president and general manage Siliied 
before joining OPA. 














had been sales manager of Hunter 





going to the Allison division 0 


General Motors, Indianapolis. 
* * * 















Buckley Buys Dealership 
In Roseburg, Oregon 


Ray Buckley, former regional 
manager for Commercial Credit 4 
Corp., has purchased the Tayi& 
Motor Co. (Oldsmobile, GMC 
Truck), in Roseburg, Ore. T 
firm name is now Ray Buckle} 
Motors. 


Buckley’s dealership includes 14 
150 square feet. The building is new 
and modern with complete service 
shop facilities. 

+* * * 


Puerto Rico Distributor 


M. L. Hudson, export manage 
of Federal Truck, has announced 
the appointment of Ramon N. C 
vas Sons, of Hato Rey, as exciusive 
distributor of Federal trucks in 
Puerto Rico.. Ramon Cuevas 
head of the concern. 

* * * 


New L. A. Dealership 7 


Hughes & Clapp, 2201 Westwood 
Blvd., Los Angeles, has been nam — 
a De Soto-Plymouth dealer. The 
firm consists of Harold B. Hughes 
and Robert F. Clapp. = 

* * “ 


Hahn Parts Sales Up ol 


Hahn Motor Co. (Chrysler), Yak- 
ima, Wash., reports that the firm’s 
parts sales are hitting $5,000 = 
month. Hahn’s parts department 
has only been in operation for fiye 
months. ~ 
* * * 


2 Mechanics Added = 


Rudnicki Motors (Chrysler), of 
Morris, Minn., has added two me- 
chanics to its shop staff and = 
planning to hire two more. The 
dealership reports an increase ig 
parts and labor sales. 

* * * 
Schierbrock Expands 


Frank Schierbrock, Chrysler dis- 
tributor in Davenport, Ia., has ag 
quired a two-story building adja = 
cent to his establishment. The 
building is being remodeled ang 
will be used as the parts depar 
ment. 
























































* * * 


O’Herron Buys Building 


L. J. O’Herron has purchased tl 
building occupied by the Iowa Elec- 
tric Light & Power Co. Des 
Moines, Ia., and expects to occu 
the building on Dec. 1. 


* * * 


Yeisley Acquires Firm 
H. J. Yeisley, formerly of Davey 
port, Ia., has acquired the Onthan 
Motor Co. (Chrysler-Piymouth), in 
Newton, Ia. The firm name hj; 
been changed to Yeisley Motor Co. 
* Kk 


* 


Sherman Plans Building 


Jack Sherman, owner of Sher- 
man Motor Co., Des Moines, I 
is planning construction of a new 
building 50 by 80 feet on property: 
recently acquired by the firm. She 

man expects to occupy the new 
building by September 


* 





oe 





ee 









Plans and_ specifications have 
been approved for an addition 8 
the Jack Miller Motor Co. at 4701 
| Beonvent Way, Seattle. 


* * * 









| 





Schwind Reorganizes 
Schwind Motor Car Co., Daver™ 
port, Ia., has reorganized to form 
the Schwind-Boeker Co., Inc. Jol 
Schwind II is president and treas- 
urer. 









\ 
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by CLINTON P. ANDERSON 


Our New Secretary of Agriculture 








If your drooling dreams are haunted by juicy visions 


of thick broiled sirloin steaks; if you can’t remember 






what butter tastes like, read this ... the most intelligent, 







intelligible appraisal of our food situation that has been 


written to date. Here are exploded some popular theories about criti- 
FOOD FOR THOUGHT 







A cal food shortages, by the man who tells exactly what he proposes 






A happy corollary to Secretary of 






to do to refill America’s depleted larder. Another American Maga- 






Agriculture Anderson’s authorita- 





lal ak ; 
zine “first” article by recently appointed Clinton P. Anderson, our tive actitie. “ermkns ts oun roon?”, 





new Secretary of Agriculture. Here’s further evidence that “WHEN in our September issue, is the 






equally authoritative report of The 





IMPORTANT PEOPLE HAVE SOMETHING IMPORTANT TO SAY, 






American Magazine Poll of Experts, 






THEY LIKE TO SAY IT IN THE AMERICAN MAGAZINE.” 






on the question, “DOES AMERICA 






EAT AS IT SHOULD?” Conducted 
by Arthur Kornhauser, Ph. D., Bu- 
reau of Applied Social Research, 







Columbia University, this poll brings 






you the answers to one of the most 


important questions of the day, ex- 






pressed through the views and solid 






judgments of leading authorities. 






Share your American Magazine, then save it 





for the Government's waste paper drive. 






BUD SCHIRMER, Detroit Manager GENERAL MOTORS BUILDING, DETROIT, MICHIGAN 






PUBLISHERS OF THE AMERICAN MAGAZINE, COLLIER’S, AND WOMAN'S HOME COMPANION 

















Q 
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U.S. Aide Denies | | FOB FACTORY 
Lend-Lease Trucks | SI e el Sh ort N OW 

> te 
La 


Rotted in Indiana 
But Outlook Better 


INDIANAPOLIS. - A denial of 
By A. H. Allen ‘ 


charges that several hundred lend- 

lease trucks were allowed to rust 

and rot without care in the yards 

of Woolery Stone Co., in Bloom- 

ington, has been issued by Oscar |} : 7 

B .Pulis, acting inspector in charge | MOTOR COMPANY buyers are literally beating the 

of the Treasury Procurement divi- | bushes for every possible pound of flat-rolled steel (shee 

ee ee ee eee and strip, both flat and coiled) for their early die-tryouts, 

ae pilot jobs and initial production runs. Some companies ha 
a small tonnage of this material left over when 1942 models 

° Deinesdaseschaneetdamebs 

pe aid suspende d » but > the here, three tons 
intervening 31% years it has|there and five 
age hardened to the point |tons somewhere 

where it is not suitable for deep- aoe aeeaet tea 

gate “surplus trucks held by the! AS A REWARD for leading a newsboy war bond sales contest which raised drawn parts. However, it can be re- | *OT ol eae. 

funds for 67 Water Weasels, Oliver Waggoner jr., of Jackson, Miss., visited the | stored to proper condition by an accounts cn, 


i rng a Studebaker plant last week to see _ the vehicles manufactured. Posed with the : of course, carry 
Pulis declared that trucks parked 17-year-old in front of one of the Weasels purchased for the Army by the cam- annealing treatment. no CMP rating. 


i 3 ing “wore re ¢ paign, are Paul R. Davis, general sales manager of Studebaker (center), and | * > Ks ” : " 
in Broomington ‘were not there an Marion Seaton, circulation manager of the Jackson Clarion-Ledger (right). Sellers of a0 - called . second Briggs report 

sheets— prime sheets which have|edly called in a 
Curb Gas for Migrants been rejected because of imperfec-| dozen or so steel 


we get orders to do so from Wash- pron peel = eee WASHINGTON. — Special gasoline | tions, then rerolled and trimmed by | Suppliers a couple 

ng " space available for storage. ©} rations for moving house trailers used “ ” Nees of weeks ago and 
ington. : . os : ’ , wo ; oe : sed the “second” warehouses—have no , 

: : 'trucks are inspected every tw0O/|by workers who move irom job to job 3 : asked for specific 

He explained that shipments have| weeks at least and are specially | will be issued hereafter only if the | trouble in unloading all the tonnage delivery promises 


en stalle cause as ‘ ee ot A, ;, | Workers are employed at essential es- j i : 
been stalle d because of a shortage processed for outside storage, Pulis |taplishments or construction projects. they can lay their hands on. Mills| on sheets and strip, but only one 
of shipping space, and also said| said. OPA ruled last week. have been able to work in two tons| source could make an offer of ang 
: Se ia ere eae are as a aaa cae : tonnage, and this was a relative} 
small amount for Sept. 15. 
. & @ 
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“The trucks are being taken care | 
of to the best of our ability,”’ Pulis 
said, after Rep. Gerald Landis of 
Indiana had charged that” the 
trucks “stood out" all winter. Lan- 
dis announced he had introduced 
a resolution in Congress to investi- | 





winter” and that “we've been ship- 
ping them in and out as fast as 








A. Allen, - 











POST 
WAR 


Let’s imagine it's the day after V-J Day. 


Millions of American families who’ve pa- 
triotically suppressed their desire to go places 
during wartime are now anxious to be out on 
the road again. 

But many of these families won’t have a 
car of their own for some time to come, for 
thousands of cars will have gone out of serv- 
ice, and it may take years to replace them. 

Won’t it be only natural then for many 
travel-hungry Americans to turn to the buses 
that have served them so well during the war 
years? Furthermore, other millions of men, 
women and children will continue to rely on 
buses for daily transportation—to work, to 


school, for shopping and visiting. 

Thus the bus operator’s postwar job may 
become bigger and more difficult than ever. 
However, there’s one factor that will tend to 
make things somewhat easier. That is the 
better gasoline that will be available. (Today 
the best gasoline—improved with Ethyl fluid 
—is still fighting.) 

We of Ethyl look forward to helping the 
bus industry make the best use of this better 
gasoline certain to come. We hope, through 
the continuation of cooperative research and 
service activities, to contribute to the im- 
provement of engines, fuels and motor trans- 
portation itself. 


WPB Keeping Eye 
On Sieel Orders 


WPB is combing the inventory 
position of all users of sheet and 
strip with great care, to see thé 
none exceeds the forty - five - day 
limit which applies to both rateg, 
and nonrated business. This is 2 
amusing situation when it is re- 
called that not too many yea 
ago, automobile plants used to ont 
erate on as little as six days be- 
tween steel rolling and the autom 
tive press line. Now cases are 
reported where automotive steel 
users have actually declined prog 
fered tonnages, even though sma 
because their receipt would p 





































































inventories over the forty-five-dat 
limit. 

The feeling is prevalent, both 
among steel suppliers and auto- 
motive companies, that by the 
time steel is needed in quantity 
say in five to six weeks, there 
will be tonnage available. 

The statement of B. F. Fairles 
president of United States Stee: 
Corp., on a recent visit to Detroit 
is recalled clearly; he said, in e@ 
fect, “When the motor companies 
are ready for steel, we will see thag, 
they have supplies.” 

* * * 


Tin Situation 
Isn’t So Bad 


Considerable wailing continues t 
be heard over the tin situation, 
which for some reason was made 
to look particularly critical in @ 
recent WPB press release which 
showed reserve pig tin stocks of, 
but 23,654 tons as of May 1 th 
year, and went on to speculate 
how quickly this would be eateg 
up by production of 6,000,000 aute 
mobiles at eight pounds per capita. 
Now, automobiles have not use 
this much tin for many a yeal, 
the last models made taking closer 
to four pounds than eight pound 
There is no reason why this figure 
cannot be further reduced to about 
two pounds or even a little less. 

On the basis of 250,000 cars 
being built this year, this would 
mean a need for only 250 tons 
of tin, or about 1 percent of re- 
serve stocks as of May 1. There 
is nothing very disastrous abou 
that. 

About the only tin required fq » 
automobiles is for electrical con- 
nections, body solder and piston , 
plating. Even the latter can pro ee 
ably be dispensed with, temporar- 
ily at least, in favor of Parkerizing 
soft nickel plating or some oth a 
treatment. Chevrolet and Pontiac 4 
are the only engines with tin 


CAR FOR MILLIONS OF AMERICANS 


r 

















































coated pistons. a 
* « * 4 

Will Those Quotas ir 
Mean Anything? 

With no Kaisers or Frazers to aan 





made before next spring, what hap- 
pens to the Graham 1945 produc- 
tion quota of 8,000? Maybe J@@am 
Frazer could auction it off to the 
highest bidder in the rest of thg 
| industry. Or will these WPB quoté 
|ever prove to mean anything any- 
| way? 










ETHYL CORPORATION, Chrvsler Building, New York 17, N. Y. 





Manufacturers of Ethyl fiaid, used by oil companies to improve te antiknock quality of aviation and motor gasolines, 
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at Us “Tree”? 








» Free Enterprise 


VERY MOTHER has had the experience of sitting down to help 

her small son with his school work, and discovering that she 
herself may learn a number of new lessons from him. In any dis- 
cussion of free enterprise, I am in the position of that schoolboy. 
I am no expert, but I do know a few fundamentals which I would 
like to share with you. 


The word “free” is fairly well understood by Americans. Being 
free is being exempt from undue control, being independent of an 
arbitrary external power. We all know that freedom is a privilege. 
Do we realize, though, that it is also a responsibility? 


N 


We are free, for instance, to earn, purchase, and own a car, but 
| we must also assume all responsibility for its upkeep and proper use. 
We may not run people down, travel beyond the speed limits de- 
vised for general safety, or drive through somebody’s store front. 
Freedom, if improperly used, without regard for the rights of others, 
becomes license. The literal meaning of “enterprise” is venture, 
attempt, undertaking. Actually, the word enterprise implies an 
effort of a daring nature, a step involving, among other things, 
courage and energy, ambition, ingenuity, activity, faith. 

Freedom of enterprise, therefore, grants you the right to en- 
gage in your individual venture, to make your individual effort, 
without subjection to another human being or groups of human 
beings. Unfortunately for some people, free enterprise has come 
to mean ruthlessness in business, dog-eat-dog methods, and cut- 
throat competition. These people are abusing the principles of free 
enterprise, causing many other people to condemn it. This is simply 
a misinterpretation by a class of people who lack understanding. 
Ignorance of the principles of free enterprise is no excuse for oppo- 
sition to it. Too many people are passing judgment who know noth- 
ing about the subject. 


A PARABLE OF FREE ENTERPRISE: The system of free enterprise is 
one of the seeds from which these United States of America grew. 
Under this system we have, as a nation, gone farther economically, 
commercially, politically, and spiritually, than any other nation, and 
traveled the distance faster. It also is the seed of future growth for 
our country. It is the great equalizer, doing away with foreign class 
distinction, giving to every American the same opportunity for 
growth. Bill Smith, Abe Cohen, and Mike Kelly may all become 
millionaires, and associate with other millionaires—if they wish to! 


The system of free enterprise is embodied in the Constitution 
of the United States, which puts upon us the responsibility of free- 
dom, then gives us the privilege of using our physical, mental, and 
spiritual resources to find our individual way of life. But free enter- 
prise goes back a good deal farther than our Constitution. You will 
find it expounded in The New Testament, in The Master's parable 
of the talents. 

You remember the man “traveling into a far country, who 
called his own servants and delivered unto them his goods.” To 
one, he gave the responsibility of five talents; to another, two tal- 
ents; to another, one talent. He did not tell his servants precisely 
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country’s best known few . . 


What ts “enterprise”. 


H ERE’S AN EDITORIAL from the May issue of True Story, 
by Editor Henry Lieferant. It’s about “free enterprise’, a 
subject close and important to all business men. But we re- 
print it here mainly because of pride... pride in the way it is 
written . . . pride in the letters it inspired from some of the 


. and greatest pride of all in 


the response from True Story’s lesser known millions, the 
ery people for whom it was written, the people who can 
do most about it. 


how to discharge the responsibility of using their talents. They were 
free to exercise their powers in their own way. 

The first two servants, by using their talents, doubled them. 
The last man was afraid to make his own attempt, and he buried his, 
thus wasting both the money and his ability. To the first two men, 
greater responsibilities and therefore greater privileges were granted, 
The last one was deprived of even his small responsibility and 
therefore of the privileges that went with it. 


UNDER OTHER SYSTEMS: Of course, under free enterprise we have 
had depressions. People have been underpaid, children exploited, 
and injustices perpetrated. But are conditions better in the countries 
where there is no free enterprise? 


In those countries, the government is master, the people serv- 
ants without initiative of their own. You cannot choose your job. 
You are put into one, and forbidden to quit or change. You may be 
sent to work a thousand miles from home, at a moment's notice, and 
ordered to leave your family behind. 


You may not own any private property without permission of 
the government. Your time and activities are scheduled for you; 
your food, clothing, shelter, education, are all rationed to you. You 
cannot improve your living conditions, study for a profession, or 
even try to ennoble yourself spiritually, unless the official stamp is 
put upon you. If you did give up your job without permission, you 
would be shot or imprisoned. If you criticized your boss, which is 
the government, you'd meet the same fate. 


It is scarcely necessary to point out how different our way of 
life is, how great the benefits to the individual under our system. 
One of those benefits is the inalienable right to own property. 
Here’s an illustration: 


You want a vacuum cleaner. You may save your money to buy 
it from household expenses, earn the money by working, get it as a 
gift from your husband, or even win it as a prize. The cleaner 
belongs to you. The government cannot tell you that Mrs. Jones 
around the corner is to have the cleaner twice a week from two to 
four o'clock. If you wish to, you may lend it to Mrs. Jones. You may 
exchange it, give it away, or even rent it out by the hour. The system 
of free enterprise gives you the right to obtain that vacuum cleaner, 
the responsibility of owning it, the privilege of using it in any way 
you see fit. 


There’s more to this matter, of course, and I’m still the school- 
boy. Let's talk about free enterprise again in the future. 


TE EDITORIAL is just about the finest tribute we could pay to 
True Story's millions of reader families. True Story’s editorials 
have been a dependable weather-vane for many years, accurately 
telling which way the American mind is headed, which new 
horizon it seeks to explore. At first, the editorials discussed love 
and romance. Certainly, these people are interested in life and 
living, in love, romance, and marriage. Who isn't? Then, in turn, 
the editorials discussed marriage, children, health, home and com- 
munity. Always inspirational, recently their theme and character 
have been spiritual. But this first of a new series of editorials points 
to the American family’s new interest in the political and social 
“facts of life’’, and the dignity of their jobs. Feel free to reprint 
it... in your house organ, for instance . . . or where or how you 
will. If you'd like to receive the complete series, just write. 


For 25 years the Wage Earners’ favorite magazine 
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AIRCRAFT NEWS 


Gouge Practices Peril | 
Private Fly 


| 
| 
| 





ing 


By Charles Evans 


THE GEESE who might lay golden eggs for the aviation | >¥siness . . .” 


dealer are being clipped. Maybe the geese will be killed. 


Certainly they won’t fly long. 


From all over the country come reports of exorbitant 
prices being charged by many fixed base operators, or, as 


they prefer to be called today, 
aircraft service operators. 
Riding the surging wave of 
interest in aviation which is largely 
the result of the war, they are 
charging rates for instruction, solo 
rental of planes, repair and storage 
that are reminiscent of the 1927-29 
days when flying was being sup- 
ported by the few people with 
money enough to play with yachts 
and airplanes. 

As short-sighted dealers, these 
operators are doing well. But as 
long-sighted business men, facing 
a bright future in their field, they 
are contributing to our already 


large population of ex-airplane 
owners and ex-flying students. They 
seem to have learned nothing from 
their own experience—all written 
down in black and white for them 

and appear to be disinclined to 
learn from other business men who 
also sell transportation and service, | 
such as the automobile dealer. 

Recently a pilot wrote, in a letter | 
to an aviation trade magazine: “I | 
have seen operators do more to dis- | 
courage and curtail flying activities | 
than any other organization I can | 
think of . . . a percentage of the | 
operators, not the Civil Aeronautics | 
Administration---are responsible for 


News. Advertising, Readership Devoted 


to Building a Better Civilization 


Warnt Goons Buiip 


THE CHRISTIAN SCIENCE 
devoted to building a better civilization 
through reaching an intelligent reader- 
ship with significant news and worth- 
while advertising. The goods and 
services advertised in this great inter- 
national daily newspaper are purchased 
by men, women, and youth of better 
than average homes and incomes. 

The one way to reach this important 
buying group in the most convincing 


manner is to advertise in the MONITOR 
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ill feeling that the innocent public 
has. Many operators charge $10 to 
$12 an hour for solo time in a 50 
to 65-hp plane, and $250 to cover a 
wing, $50 for a 100-hour inspection 
that is made in an office at a 
mahogany desk, $125 to change a 
ship from wheels to floats already 
rigged, $3.50 to $4.50 an hour for 
labor, then tell the flying public 
that the CAA has them bound up so 
tight with regulations they have to 
charge enormous prices to stay in 


* * * 
Costs Soar 


For Repairs 


To prove he knows what he is 
talking about and is not all puck- 
ered up with sour grapes, here are 
some charges from other sources: 

An eastern flying club recently 
bought a war surplus liaison 
plane for $700. The members de- 
cided to replace the scratched 
plastic on the turtle deck with 
fabric, and have a top overhaul 
done on the engine, clean carbon, 
grind valves, etc. Several enthusi- 
astic members went to the oper- 
ator’s shop and helped stretch 
and apply the fabric and dope it. 

When the bill came, it read $750, 
and the club and operator are 

still fighting it out. 


A teacher of aeronautics in two 
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of the Bureau of Aeronautics, U. 





District of Columbia _ schools 
wangled a plane from a manufac- 
turer to give her students flight ex- 
perience rides at her own expense. 
She was charged $20 a month for 
space to tie the plane down in the 
open at a nearby field, and only got 
a reduction of this rate by causing 
a scene. At the same field, storage 
inside the hangar is $35 a month. 


At Detroit, dual time in light 
planes is $12 an hour, solo time $7. 

At another field, dual time in a 
Fairchild advanced trainer is $18 
an hour, solo time $15. Such in- 
stances could be multiplied. As 
usual, the chiselers are in the 
minority. 

The point is that no trade associ- 
ation, and there are two which rep- 
resent the Aircraft Service Oper- 
ator, has spoken out on the subject. 
They are the Nationai Aviation 
Trades Assn., former contractors 
with the CAA for wartime pilot 
training, and the Aeronautical 
Training Society, composed of firms 
which contracted directly with the 
War Department for pilot training. 

As fast as their contracts were 

finished, and most of them have 
now ended, these firms turned to 
the waiting backlog of civilians 
eager to fly. Literally, scores of 
thousands of these customers are 
standing by with money in hand. 
Shortage of equipment and scar- 
city of mechanics is all that pre- 
vents a full-sized aviation boom. 

The operators generally are talk- 
ing out of both sides of their 
mouths. In many magazine articles 
they are telling each other that the 
old days of sloppy management and 
poor salesmanship at the airport 
must go. The customer for flying 
must be treated as politely and in- 
telligently at the airport as he is 
treated downtown when buying an 
automobile. The airport must be 
made a pleasant place, the cus- 
tomer must not be kept waiting, 
the attendants at shop and hangar 
and fuel pit must be courteous and 
efficient. 

Out of the other side of their 
mouths, the dealers are asking, and 
getting, such prices as those listed 
above. Few of them try to justify 
their prices. When they do, they 
pick the two whipping boys of 
American business, the Government 





EXICO CITY ° 
and Monterrey 


American Airlines provides swift, daily service 





FIRST TRANSPORT type helicopter, the PV-3, world’s largest helicopte 
manufactured by the P-V Engineering Forum, Inc., is shown in flight ov 
the company’s Sharon Hill (Pa.) plant. The machine, built under the direction 
S. Army, is being readied for production as 
the latest Navy-Coast Guard air-sea rescue und special transport vehicle. Th 
helicopter has a Continental-Wright R-975 engine, is 48 feet long, 13 feet hig 


for Passengers, 
these important Mexican cities with connec- 
tions beyond to Central and South America. 


Call the nearest American Airlines Office 


~ AmeRIcaN AIRLINES %. 


ROUTE OF THE FLAGSHIPS 
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and Labor. 

Maj. C. C. Mosely, general mag 
ager of Grand Central Airport Co., 
at Los Angeles, says: “We formerk 
charged $2.50 an hour and novV 
have to charge $3 an hour, and if 
labor continues to go up, we 
have to charge more. ... I 
assure you that the private owner 
is going to be terribly surprise@ 
and disappointed when he discovers 
how much it actually costs him to 
operate his airplane.” | & 

= 


Only 15 Out of 100 


Get Private Licenses 


The U. S. is full of geese that laig 
a few golden eggs at the airpor& 
They are the ex-airplane owners, 
83 percent of whom kept their a 
planes less than 2.5 years and ther 
sold them because of expense and 
lack of convenience and utilit 
Only 15 out of every 100 whe 
started to learn to fly went on te 
get their private licenses, and th 
have the same reasons. 

It costs enough to fly and owr 
@ personal airplane without er 
during exorbitant prices for ser- 
vices and parts. The lowest pric 

the average club can get for i 

members is $4 an hour for solo 

flying, to which $2 an hour mus 

be added for an instructor i 

training is desired. Few families 

can put $4 a week into the 

budget for pleasure for one o 

two members. 

A spark plug for a plane costs $ 
for an auto, 75 cents. A lamp sock 
on a bracket for the side of yo ‘ 
garage costs $7.50. In the same ce? a 
alogue, the same lamp for airport |. 2 
use is priced at $75. 


It’s a poor figure of speech, b aa 
it’s true. Everything that flies is ; 


higher. i 
Perhaps, to be optimistic, toda? 


high prices are only evidences of ae 
the standard American trait of ‘ie 4 
it while the getting is good.” Per- ’ 
haps some strong leader in the 


in- 
dustry will point up the high mie ® 


tality rate of the egg-laying geese 


‘ a 


a 


who want to fly. y 
Perhaps the thousands of veté 
ans who want to establish airports 
when they come home will give 
would-be flier the break he deserv& 
and so rarely gets. 
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Air Mail and Air Express to 
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When our responsibilities to the Armed Forces 
are completed—and critical materials are re- 
leased—Bantam will build civilian trailers. For 
months we have been carrying on interviews 


with leaders in the industry to find out what 


AMERICAN BANTAM CAR COMPANY - BUTLER, PENNA. 


CABLE ADDRESS: BANTAMCAR 


features they want in trailers. Now we know anid 
our engineers are at work—supplementing the 
ideas of men who use trailers with our know- 
how gained from building over 100.000 trailers 


of various sizes and types for the Armed Forces. 
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Best Yet to Come Missouri Pacific Seeks Marmon-Herrington to Buil Se 
He Predicts New Peak in Standard of Living; = ‘a. ee a Zz All- W heel- Drive Models in 



































Seeks More Industry, Competition riage 4 SL is ——s, _— PIE 

o seek a larger share of auto , 
DEARBORN. Henry Ford,|wants to help in that education,} hauling business, which has suena ih tak Aes aes ott. | eeories cal heise, ane.-Ake a * — 
observing his cighty-second birth-|given the chance. Many of the| been handled in part by truck | wheel-drive trucks for civilian pur- all-whee!-drives will also embo estifi 


day, July 30, predicted a “future of 


barriers between management and firms, it was revealed when Guy ‘ : a Avr 
unequalled prosperity.” Ford's poses, postwar planning moved|numerous design and ae 


labor will dissolve when the chance} A. Thompson, trustee for the | ahead last week at Marmon-Her- | refinements. Ward 


statement was issued by him from|is given.” company, made application to : : 
his home here] _ Ford added that “during the war| Federal District court for au- | ™mston _ re eee Improvements include new dou- ger 
where he ob-|many people have learned, of ne-| thority to spend $344,400 for the Production is scheduled to start|ble-reduction axles, powerful Ap] 
served his birth-|cessity, the great importance that| purchase of auto loading equip- |%°0", and is to be concentrated on| brakes, and a new steering ge federi 
day quietly with|agriculture plays in their lives.| ment for 200 freight cars. two models — Model MH555-4 and/ design which is said to make for an in 
Model MH440-4. The larger of these, | easier and surer steering control. - 


Mrs. Ford. 

“The nation and 
the world are on 
the threshold of a 


They know the val f ae 

cat tinh aaa a cempect it. Burety ain ee ct a eee Model MH555-4, will be powered by The cabs have been redesign C 

they "wi not. Reiet this oppor-| pany has isis eatomobie earn |SyFh,cReine, ona whesbase of and sreamlned while wider, og agOh 
Dr 


tunity. Gradually, the farms, the| of which 746 were of an old | ijaded weight of 27,000 pounds on ee gener provide great 
‘ protection. 








prosperity and|schools and industry are becoming| type and in need of the equip- ‘ 

standard of liv-| more closely linked. This goal must sal requested. The ome did TL CES) wires, In addition to the new mode MC 

ing that never] be achieved. not immediately act on the ap- Slightly smaller, Model MH440-4| Marmon-Herrington is also ni -— : 
before was con-| “We owe the men and women| plication, but is expected to | Will be powered by a 118 hp. engine, | back into production, for commer- Se 
sidered possible,” | who fought and are fighting in this; make a favorable decision. on a wheelbase of 158 inches, with} cial purposes, on all-wheel-dri esas 
Henry Ford Ford said. “This| war a debt. Ford Motor Co. will not a permissible gross loaded weight | conversions of Ford vehicles. ane 
: nation now has|forget them. Nor will it forget of 22,500 pounds on 10.00x20 tires.| The firm is now offering, fo 1,177, 
its greatest chance to forge ahead.| those who were too young to fight, City Parking ‘Lot’ Both models wi!l have 10 forward | prompt delivery, conversions of io" a 
“There are problems human, | but who were forced to live through|_ tj~DIANAPOLIS. — Plans have been | SPeeds and four reverse. ton standard Ford trucks to bo Th 


us 


the terrors of war. The veterans of| drawn for a multiple-floored parking} Retaining the features which| four-wheel-drive and A 
4,302 


economic and political that must 
be solved. Employment hinges on 
the right of private industry to go 
forward unhampered. There must 
be more and more industry; more 
and more competition for greater 
excellence in quality. These will 
bring more and more employment.’ 

Ford said, “the events of the last 
six years have shaken us from our 
complacent attitude. Production 
techniques and science have ad- 
vanced tremendously. We now 
must translate this knowledge into 
practical things that can be used. 
And we mustn’t dawdle. 

“Labor should be educated so it 
may know and understand the 
problems of industry and the full 
benefits of cooperation. Industry 


this war and these young men and ca Send a ane Bort te bee Marmon-Herrington has pioneered | drive and conversions of the ha 
ing will be 200 feet square and have|in the multiple-wheel-drive field—j|ton Ford pickup truck and station 
four floors low center of gravity, greater ap-| wagon to four-wheel-drive. 
























































women are the ones who will pre- 
vent its repetition.” 


tions 








Dealers tell me 


(Continued from Page 3) 


car ceiling figure for that partic- 
ular car that is to he traded in. 
7 * ~ 


No ‘Breeze’ 


On Car Sales 


“N ANY new car buyers are going 
to be under the impression 
that the used car ceiling price is a 
floor supporting the value of their 
car for trade-in purposes. Some of 
these buyers will be startled and 
shocked when they are confronted 
with an appraisal, before condition- 
ing costs, that is substantially be- 
low the ceili1 g price on their car. 
If ever a dealer needed his full dis- 
count, he is going to need it right 
from the start. A lot of owners 
have discovered for the first time 
that their old cars can run for a 
hell of a long time and this will 
dull their desire for a new car | 

| 

| 





when the deducts mentioned above 
have sunk in. 

“It is not too hazardous to pre- 
dict that some present dealers 
and all incoming dealers will get 
considerable shock when _ they 
find that those attempting to buy 
new cars from them turn cool 
when a practical deal is offered. 
Unless the dealers resort to prac- 
tical deals, they will be shocked 
when they see the washout of the 
deals. If they washout the deal 
satisfactorily profit-wise as a re- 
sult of selling the trade-in with- 
out spending the money on it to 
place it in proper salable condi- 
tion so that the purchaser will get 
what he expects from the car, it 
will manifest itself in a dissatis- 
fied customer and the kickback 
will cancel out what the dealer 
thought he made profit-wise. It 
is not going to be a ‘breeze.’ How 
then can a dealer stand a cut in 
discounts? 

“Just an easily understood ex- 
ample reconditioning costs; replac- 
ing of crusty rust-eaten mouldings 
and porous rust-eaten fenders and 
other sheet metal, and including in 
a good many instances rust-eaten | 
body and door panels. A lot of deal- | 
ers may find themselves holding | 
onto their new cars for a much] 
longer time than they now think.” 





T. M. Kulp, who served 14 years 


with Commercial Credit Corp., has 
assumed new duties as manager of 
the Installment Sales Financing di- 


vision of the First National Bank 
of Minneapolis. 

For the last two and one-half 
years Kulp has been with RFC 


















'S. D. Truckers Operating 


in Red, ODT Aide Says 


PIERRE, S. D.—Motor carriers 
n this area are in “very bad” 
inancial condition, it has been 
estified before the state Public 
Jtilities commission here by Glenn 
Ward, assistant to the federal man- 
iger of ODT. 


Appearing at a hearing on the 
federal manager’s application for 
an increase from 58 cents to $1.05 


Car Registration 


Drops in Canada 


MONTREAL. — The Dominion 
bureau of statistics reports that the 
umber of passenger cars regis- 
tered in Canada in 1944 totaled 
1,177,557, compared with 1,193,847 
n 1943. 

The number of trucks increased 
from 294,176 in 1943 to 302,810, while 
us registrations increased from 


4,302 to 4,676. Motorcycle registra- 
ions dropped 1,351. 


















‘2 


in minimum intrastate truck rates 
for Class A carriers, Ward said the 
increase was sought for the imme- 
diate and temporary relief of car- 
riers and was not a request for 
permanent rate relief. 

While truck lines are operating 
at or near load capacity, he said, 
increased maintenance, labor and 
equipment costs have left many of 
them with deficits. 

He testified the ODT advanced 
$825,000 to lines controlled or op- 
erated by it to meet overdrafts, 
payrolls and other emergency 
items. These advances, he said, in- 
cluded $45,000 each to Wilson Stor- 
age & Transfer, Sioux Falls, and 
R-B Freight Lines, Aberdeen. 

The ODT federal manager con- 
trols or operates 103 truck lines in 
the Dakotas, Minnesota, Iowa, Ne- 
braska, Kansas and Missouri, he 
said. 

Chairman C. R. Doherty said the 
commission would not make a de- 
cision for several weeks. 





NEW METAL, 
Award badge given by 
Safety Council to fleet drivers who op- 
erate one or more years without a pre- 
ventable accident. 


old-plated Safe Driver 
the National 


“OUR ADVERTISEMENT IN YOUR Dealer 


Want Ad Dept. was helpful and it will 
not be necessary to repeat.'’—Floyd H. 
Johnson (Studebaker), Mt. Pleasant, Mich. 
a*° Want Ad Dept., Inside Back Cover 
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DES MOINES, Ia. Eighty-two 
percent of the citizens of Iowa 
believe that the government should 
channel the first new cars to essen- 
tial users, the Iowa Poll, service of 
the Des Moincs Sunday Register, 
reveals. 


Of the 82 percent, three out of 
four, or 62 percent, favor continu- 
ing car rationing until all essential 
motorists are supplied. 

The 82 percent endorsed a sys- 
tem of government priorities on the 
new autos. 


The Iowa Poll takes a _ cross- 
section of all Iowans, Henry J. 
Kroeger, general manager, said. 
The survey has been in operation 
nearly two years. 

While practically all cars are 
now old cars, Iowans do not 
seem to be _ noticeably jittery 
about how much longer their cars 
will keep on running. 

Only 5 percent say their automo- 


the Source 





= the “U.S.” Seal of Quality lies complete control in the 
manufacture of tires— from raw materials to finished product. 

United States Rubber Company produces its own cord— 
rayon and cotton—at its own textile mills to meet rigid “U.S.” 
quality specifications. Millions of pounds of synthetic rubber 
are produced every year at “U.S.” operated plants. Many of 
the principal rubber chemicals for U.S. Royals are manufac- 
tured by our own Chemical Division. Cord, synthetic rubber, 
rubber chemicals—the basis for all present-day tire manufac- 
ture—are quality-controlled from the source by engineers and 


scientists of United States Rubber Company. 


Serving Through Science 


t 


Listen to ‘'Science Looks Forward’’—new 

series of talks by the g§reat scientists of 

America—on the Philharmonic-Symphony 

Program CBS Network, Sunday afternoon, 
3:00 to 4:30 E.W.T. 
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DETROIT 32, 
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5675 East Anaheim and Telegraph Road, Los Angeles 22, California 


Essential Users First 


82 Pct. of lowans Favor Priorities on New Cars; 
Few Worried About Present Auto 








biles will run less than a year, and 
about 52 percent believe their cars 
can be kept running two years or 
more. 

Also, 50 percent of the auto own- 
ers interviewed name bad tires as 
the thing that might force their 
cars off the road. 

Iowa Poll interviewers asked a 
typical cross section of Iowans the 
following question: 

“When new automobiles can be 
had, would you favor the govern- 


ment setting priorities so that 
| those who need cars most would 
get them first? 
| Total City Town Farm 
Le. 6adisvsea 82% 81% 89% 9% 
RE: at eed Ni 12 14 3 11 
| No opinion .. 6 5 4 10 


The group who favor government 


| priorities were asked the following 
| compere with the result shown in 


components of the percentages 
favoring the general idea: 
“Should this rationing system 


for new cars be continued until a 
certain number of cars are turned 
out, for a certain length of time, 


or until all essential users are 
supplied?” 
Total City Town Farm 

Number 

of cars .... 6% 6% 4% 6% 
EO. 5 0 4¥.0 00 10 10 il ll 
MOGES. divas 62 61 70 59 
No opinion .. 4 4 4 3 
Total favoring 

rationing . .82 81 89 79 


Among other questions, automo- 
bile owners were asked about how 
long they thought their cars would 
keep on running. 

The estimates separated accord- 
ing to the year of the automobile 
owned, group thus: 


Estimate 1941-2 1940 1939 1938 
Under 1 year. 3% 0% 2% 6% 
EOE vnsedse 4 2 7 6 
© POMS «cscs 9 12 13 12 
S FORRES 2 viiccs 19 13 19 10 
S SOs ...... 9 4 9 & 
C PORES viaces 12 12 15 13 
Over 5 years. 22 19 7 12 
No opinion . .22 38 28 33 

1937 1932 1928 Total 
to 36 to 32 
|}Under 1 year. 2% 4% 2% 5% 
VE Oe 5 6s 600 10 17 6 q 
|2 years ......22 8 6 11 
i\3 years ......20 3 3 12 
| WORES ....;. 2 7 0 6 
|5 years ...... 7 5 3 10 
| Over 5 years.10 7 12 13 
|No opinion . .27 49 46 36 


| The same automobile owners in- 
|'terviewed were also asked: 

“What are you afraid might go 
bad on your car that would keep 
|}you from running st?” 


Total City Town Farm 

ee ee 50% 489% 48% 51% 
| Transmission. 2 2 0 3 
Steering 

apparatus . | 0 3 j 
Engine ...... 9 5 14 10 
MS co ercia se attra 1 0 s 
2 1 1 0 1 
Battery ..... 1 0 0 3 
Miscellaneous 4 3 8 1 
| Nothing in 

particular .36 42 33 32 


Oklahoma Shopping List 
Topped by New Cars 
OKLAHOMA CITY. Surveys 
conducted in numerous Oklahoma 
cities and counties indicate tiat 
new automobiles are the first thing 
Oklahomans will be out to buy 
when the war is over, it was an- 
nounced here last week by Don 
McBride, director of the state Plan- 
ning and Resources board. 
Following automobiles in con- 
sumer preferences, the surveys in- 
dicated, will be new homes, home 
repairs and home appliances. 


Auto Lore Wanted 


Chicago Museum Sounds 


Call for Pageant 


CHICAGO.—Maj. Lenox R. Lohr, 
president of the Museum of Science 
and Industry, has urged manufac- 
turers and dealers to send the 
|museum copies of old automobile 
|catalogs, service manuals, adver- 
tising and other printed material. 
| Displays of this literature will be 
made a part of the automotive 
progress pageant scheduled to be 
iheld in the museum throughout 
November. 
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A Year’s Growth ... 


‘Factory Branch’ 
Tire Outlets Get 
Quota Boost Offer 


WASHINGTON. Distributors of 
tires who perform the distributing 
function of a “factory branch,” 
even though dealer-owned, may be 
granted additional tire certificates, 
OPA announced last week. 

Applicants must meet all of the 
following requirements in order to 
qualify for an additional allotment: 

1. Have engaged in the transfer 
of tires during the 90 days preced- 
ing the filing of an application for 
an allotment; 


Planned by 


WASHINGTON.—-A vast expan- 
sion program under which more 
than $9,000,000,000 is planned to be 
spent during the coming 12 months 
‘by American manufacturers for 
|new plants and equipment and for 
|expansion of working capital is 
revealed in a current study by the 
Department of Commerce. 


2. Have transferred to other deal- THIS PICTURE, taken shortly after the car was put into commission last -h ~— a = —_— “a 
ers on certificates at least 65 per- | winter, shiwwe. the transformation of a 1942 Pontiac Sedan Coupe which had been the July issue of the Department's 
cent of the total number of tires|completely gutted by fire. The rebuilt car is now a combination service and | monthly publication, Survey of 
they supplied in the last two ns of Vernon Hall, Albany (N. Y.) undertaker. The description of the car |Current Business, points out that 
months in the OPA quota group or | Since it: was rebuilt is contained in the following excerpt from a letter from . Rene nism . 
the type of tire for which applica- o Ns Kane, New York zone manager, as follows: ‘*The wheelbase has been ex- the figures —— represent plans 
kts ie andi tended to 165 inches, with the frame, driveshaft, and body spliced. The interior rather than definite commitments. 

, ‘ ade; dimensions are 7 feet 10% inches in length by 36 inches wide, and by raising | Nevertheless, they are taken by the 

3. Have filed OPA Form R-71, the rear trunk lid, a casket, box, or basket can be slid into the car. It, of course, department as indicating an optim- 
Dealer's Registration of Grade I is not used as a hearse, but rather as a service car. By removing the top cover, istic view of the immediate future 


; cs it makes an excellent flower car, i se : i » ssi 3.” 
and II Tires and Replenishment er car, and is used as such in funeral processions.” on the part of American industry. 


Parts of Tire Certificates, if the , ae 
from a factory; | PLEASE BE ADVISED THAT New Truck | The Department's study indicates 





oo ar sake was selling tires on 5. Have obtained from a tire fac- is sold. Thanks a million, will use your}/that the money to be spent on 

d e 30, 1945; = ‘ ‘fi ht - service agi f ressary.'’-—L.G.S ; , : : 

un re ” aks ‘ tory a certification on OPA Form| pandora tarave Pantna, Olio "*" | manufacturers’ expansion during 
4. Get their supply of tires direct | R-77A. 4° Want Ad Dept., Inside Back Cover! the year which began July 1 can 







you should read “rolling ¢ RAYON’ 


because Rayon for Tires is here to stay 





















If you want to be up to the minute on 





tires, here’s a booklet just for you. 


The war has brought many changes 
in the tire picture and one of the 
most important of these is in the use 
of rayon cord. When the Army found 
that rayon made natural rubber tires 
better and heavy-duty synthetic rub- 
ber tires possible, rayon tire yarn pro- 
duction was increased to more than 
20 times its prewar capacity. It isn’t 
hard to imagine the part rayon will 
play in tires of the future. So... 


Send for it! 
Read it! 
Remember it! 


FRE JUST ASK FOR A COPY. 
USE THE COUPON BELOW. 





LD eae | 
z=_——1t will tell you 







Yj 
ff Z The advantages rayon offers in natural — 
| ; : 
: and synthetic rubber tires—how r . 
nr Se ee : ee eye rayon is bial 
aa makes a safer tire, a lighter ti : 
; g tire, a cool indicate , 


er-running tire, a longer-lasting tire. every step in 


production can 
be controlled to 





How rayon differs from nat- achieve utter uni- 






ural fibers—how rayon is formity, so essential 






made in one long continuous to tire-making and 






strand as against the short, tire performance. 






irregular fibers of nature. 







ayon for tires 


INDUSTRIAL RAYON CORPORATION 
Cleveland, Ohio 
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Industry « 


be classified roughly as follows: = 
For plant, equipment 

and alterations ... .$4,500,000,000 
For increasing in- 

ventories of non- 


military goods .... .32,800,000,000 gn << 
For increasing trade ‘ 
receivables ........ $1,900,000,000 


A number of significant . facts — 
about the proposed program stand 
out, the study said. 

In the first place, they indicate, @jges 
obviously, that American industry 
in general is planning on large 
capital outlays. Furthermore, these 
planned outlays make sense in the 
light of the wartime expansions of 
capital equipment which have 
taken place. 

That is, industries which received 
large-scale government financing 
of plant expansion during the war 
plan relatively modest expansions 
now; industries facing big recon- 
version changes plan larger expen- 
ditures, and industries which were, 
so to speak, “starved” by wartime 
restrictions as far as expansion of 
plant are concerned, are going in Qi 
for very large outlays. 

In the second place, the large 
sums which are expected to go into 
building up inventories and trade 
receivables indicate a strong move- = 
ment to restore trade movements 
through normal channels and to 
build up a normal supply of goods. gee 

Thirdly, the way in which the 
money for these programs is to 
be obtained shows clearly that ~ 
American manufacturers in gen- 
eral are coming out of the war 
with a lot of cash en hand. In - 
other words, most of the expan- 
sion is to be financed by the 
manufacturers’ own money rath- Saad 
er than by borrowings. 

In this connection the study 
makes this comment: 

“Manufacturers’ appraisal of their 
probable financial requirements re- gs 
flects the general strong cash posi- 
tion. They expect to finance nearly 
75 percent of the total planned — 
outlays from cash resources on 
hand or to be obtained from cur- 
rent operations. 

“This appraisal appears conserv- 
ative since an analysis of the prob- 
able operating results for the year = 
in question suggests that virtually 
all of the amount expected to come gum 
from internal sources would be met 
from cash generated during the 
period without drawing on accumu- — 
lated cash assets. 

“Bank loans account for nearly 
two-thirds of the funds indicated as — 
necessary from external sources.” 
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Listen to this: 
In Buffalo in 1944 
the “vote” was— 


Food Chain A-57 % 
Food Chain B-52.5 % 
of their advertising 

space in the 
Courier-Express 

Yes, the on-the-scene 
: buyers know that 
in Buffalo 


the Courier-Express 
Delivers the Goods! 


Belle’. ones 
(ourter 


; BUFFALO'S ONLY 
. MORNING & SUNDAY NEWSPAPER 
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“GREAT MOMENTS IN MUSIC” 
... EVERY WEDNESDAY EVENING COLUMBIA NETWORK COAST TO COAST 


*Reg. U.S. Pat. OF. 


ynthetics changed 
“buying” into “selling” 


NOT SO LONG AGO, the average textile mill 
considered the daily market reports on cotton, 
wool and silk quite the most important order 
of business. Prices of these and other natural 
commodities were subject to wide fluctuations 
—crop conditions, the international situation, 
market speculation could affect the price struc- 
ture overnight. Buying of raw materials was 
more important than either maufacturing or 
selling, and the final outcome of the company’s 
operations on the commodity exchanges often 
determined whether the mill ended up with a 
good year or a poor one. 

The introduction of modern synthetics was 
a great stabilizing force for the textile industry. 
It introduced the known cost factor in the raw 
materials picture; no mill had to “hedge” on 
synthetic yarns or pile up huge and costly in- 
ventories against possible scarcities. 





AMERICA + 180 


The development of the modern synthetic 
yarn, Celanese*, gave the textile industry new 
fibres, suited to all kinds of improved textiles, 
that were not subject to the whims of nature. 
The properties, too, were constant; quality 
could be exactly controlled. Moreover, these 
new man-created fibres opened up tremendous 
opportunities for improvements in textiles. 
They brought new standards of beauty, com- 
fort, durability and ease of care to apparel and 
household furnishings. And for the natural 
fibres, they were a potent vitalizing force. Com- 
bination fabrics of cotton and Celanese, wool 
and Celanese, made possible new markets for 
the weaver, the garment maker, and in turn, 
for the cotton grower and wool producer. 
Textiles are only one of the industrics that 
have benefited to a major degree from modern 


synthetics. Celanese Plastics, another division 


Copyright 1945, Celanese Corporation of America 
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of synthetics, have brought new advantages 
and economies to industries as far apart as auto- 
mobiles and packaging, radios and toilet goods, 
electrical appliances and shoe findings. 

Celanese Chemicals, produced by synthesis 
likewise, have exerted a far-reaching influence 
on a wide cross-section of industry. With prop- 
ertics precisely controlled to meet definite 
needs, these modern chemical products, in 
many cases synthesized from natural gas or 
crude petroleum, are primary materials for 
paints and lacquers, adhesives and preserva- 
tives, drugs and cosmetics, anti-freezes and 
lubricants. 

Continuous research by Celanese Corpora- 
tion in all three basic fields—textiles, plastics 
and chemicals—is behind the growing service 
of Celanese products to virtually all industry. 
Celanese Corporation of America, 180 Madi- 
son Avenue. New York 16, N. Y. 


TEXTILES 


PLASTICS 


CHEMICALS 


NEW YORK 16, 
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—Auto Advertising 


Hudson and Buick Return 
To Product Advertisin g 
By Robert M. Finlay 















































































HUDSON has increased its sales division from three to 
six and each will have a merchandising and advertising 
manager to take advantage of seasonal and geographical 
opportunities, the company said last week in revealing its 
national magazine advertising schedules for August. 

The | current | Hudson ad 4 Roberts, “Hudson 
campaign is designed to build | will be @ consist- 
up interest in Hudson’s 1946 | ent user of news- 


model by showing progressively a | papers to support 





larger portion of the car, says M. | our nationwide 
M. Roberts, general advertising| ; distributor and 
and merchandising manager. dealer organiza- 
August schedules include the | tion, which, by 
Saturday Evening Post on Aug. 11, | the way, is the 
Newsweek on Aug. 13, Collier’s on strongest in the 
Aug. 25, Time on Aug. 27 and also history of the 
a long list of automotive trade company.” 
papers. “=e Roberts said 
“In addition to a gradual step-up| M. M. Roberts the first cars will 


in national magazines,’’ says! 


offer many im- 






















IT KNOWS NEW METHODS AND 














peace Body by Fisher will be the 


mark of a Better Automobile. 


ON GENERAI MOTORS CARS ONLY CHEVROLET 








BUILDS MAJOR AIRCRAFT ASSEMBLIES. 


All this knowledge, coupled with more than 30 years’ 


experience in fine coachcraft, is your assurance that in 
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| provements over prewar models. 
There will be notable advancements 


in appearance, upholstery, colors 
and fittings, he said. 
George H. Pratt, general sales 


manager, revealed that 16 regions, 
each in charge of an experienced 
regional manager, will operate un- 
der each division. Each region wil! 
also have a parts and service super- 
visor for closer contact with our 
dealers and their improved service 
departments. Divisional sales offices 
will be in Detroit, Chicago, St. 
Louis, Los Angeles, Atlanta 
New York City. 

Operating under these divisional 
sales offices,” continued Pratt, “will 
be approximately 120 distributors, 
wholesale and retail, approximately 
3,000 dealer retail outlets.” 


Ford News 


John W. Thompson, Ford pub- 
lic-relations director for the last 
three years, now is on vacation 
and has requested a leave of ab- 
sence following his vacation. Dur- 
ing this period, Thompson tem. 
porarily has severed his connec- 
tion with the company. 

It is understood that the Ford 
News Bureau, which has been 
doing a swell job under Charlie 
Carll, will continue to operate as 







METALS. 


PONTIAC OLDSMOBILE 
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it has in the past, with the ex- 
ception that John Bugas, per- 
sonnel chief, will have general 
supervision. 





Buick Returns 


Buick returns to civilian product 
advertising this month with a four- 
color spread in national weeklies, 
monthly maga- 
zines and farm 
publications fea- 
turing a theme of 
transition from 
war to combined 
war and peace- 
time operations. 

Buick symbol- 
izes the impend- 
ing conversion to 
automobile pro- 
duction in its 
present release 
headlined, ‘‘So 
Nice to Come Home To,” according 
to Albert H. Belfie, merchandising 
director. 

Against a background of war 
scenes and products, the ad spot- 
lights not a postwar automobile 
which might be expected in this 
aay of fierce competition for public 
automotive attention, but a super- 
streamlined 1942 model which the 
advertisement says, “sets the high 


A. H. Belfie 
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standard to be surpassed in nev 
models now being made ready.” 

Featured incidentally but promi 
nently is the time honored slogan, 
“When Better Automobiles Are 
Built Buick Will Build Them.” 

The copy deals clearly and hon- 
estly with the subject that hag 
stumped more than one advertise 
-—transition from all-out to partial 
war production and the make-read 
for peacetime production while 
major war is still in progress. 

Released only in four colors, th 
advertisement will appear in Atlan- 
tic Monthly, Colliers, Country Gen- 
tieman, Farm Journal, Fortund 
Harpers, Liberty, Life, Look, Na- 
tional Geographic, Newsweek, Sat- 
urday Evening Post, Southern Ag 
riculturist, Time, United States 
News, and in business and automo 
tive publications. 

It is understood to be the fore- 
runner of a Buick product cam 
paign based on 1946 automobile 
and will be supplemented as pro- 
duction and distribution get unde 
way with large space newspaper 
insertions. Arthur Kudner, Inc., is 
the agency. —— 


OWI Alibi 


Bill Ullman, our Washington cor = 
respondent, sends in a story on Sec- 
retary of Agriculture dropping the@ 
services of OWI, reportedly because 
it delayed news from his depart- 
ment too long. Bill adds a note 

“So now you know why I am 
slow sometimes.” 


Rubber News 


Rubber Manufacturers Assn., Inc. 
has opened a public relations office 
in the Shoreham Bldg., Washington. 


Ford Radio Shift 


Programs for the Ford Sunday, 
Evening Hour, which returns td 
the air Sept. 30, will be handled by 
Kenyon & Eckhardt, Inc. Ne 
York advertising firm, Henry Ford 
II, executive vice-president of Ford, 
has announced. Ford said that Ken 
yon & Eckhardt will plan and ex- 
ecute the programs. All other Ford 
company advertising will be di 
rected by J. Walter Thompson Co. 
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New Account 


Brooke, Smith, French & Dor- 
rance, Inc., Detroit and New Yor 
advertising agency, has been se- 
lected to handle the advertising ac- 
count of the Mullins Mfg. Corp. 
beginning with the 1946 program, 
Marshall Adams, advertising and 
sales promotion manager, has an 
nounced. 


Meet ’Em 


Dallas Morning News promotion 
piece carries pictures of “a stafi 
of stars.” 


Market Data 


Auto owners in the Greater 
Omaha area, including Council 
Bluffs, Ia., aren’t in a hurry to bu 
new cars, according to the first 
consumer analysis by the Omaha 
World-Herald. More than 3,000 fam- 
ilies, selected in different income 
groups, participated in the survey 
Of the 71 percent of families now 
owning cars, 54 percent stated they 
would buy automobiles, but not un- 
til more than one year after cars 
again are available. 

Half of the 30 percent of non- 
owners indicated they will buy 
when cars again can be had, and 
this class will be a little more in a 
hurry. Few will rush the produc- 
tion lines but over 40 percent 
will be ready to buy within six 
months to a year after the first 
model is off the line. 

Of the leading makes, Chevrolet 
was out in front with 25.1 percent 
of ownership. Ford is second wit 
20.3 percent; with Plymouth third 
at 13.4 percent. The others in order: 
Pontiac, Studebaker, Dodge, Buick, 
Oldsmobile, Nash, Chrysler, DeSoto, 
Packard, Hudson, Terraplane, Mer- 
cury. 
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Arnold Gingrich, vice - president 
and editor of Esquire, is moving to 
Switzerland with his family in 
September to become European 
editor of Esquire and Coronet. 









Paul Huey, on leave as western 
manager of Progressive Farmer, 
and serving with the Air Service 
Command in the Pacific, was re- 
cently promoted from major to 
lieutenant colonel, reports Fowler 
Dugger, vice-president and adver- 
tising manager. 
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Good BUS NESS POLICY 


GOOD BUSINESS Policy | 


i. cuTs both ways—the one brings the other... . Building Great Cars was 
the policy adopted by Plymouth in the beginning. Ever since, that policy 
has also been building Great Business—and we mean GREAT... . Since the 
first Plymouth was built back in ’28, dealers have done more than 2'4 billion 
dollars of business with Plymouth cars and factory-engineered parts. ... 


PLYMOUTH BUILDS GREAT CARS means PLYMOUTH BUILDS GREAT BUSINESS. 


PLYMOUTH Division of CHRYSLER CORPORATION 


PLYMOUTH Chrysler Corporation’s NO. 1 CAR 
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Monroe Auto 
Hits Quantity on 
Shockless Seat 


MONROE, Mich. Quantity pro- 
duction of new _ suspension-type, 
shockproof tractor seats is under 
way at Monroe Auto Equipment 
Co. here. Distribution has been 
started through farm implement 
dealers and other outlets through- 
out the country, it is announced by 
Brouwer D. McIntyre, president. 

Although the seat was announced 
for the first time only recently, 
both orders and inquiries have ex- 
ceeded expectations to the point 
where manufacturing schedules 
have been increased materially, Mc- 
Intyre reported. Output is expected 
to reach 500 complete units a day 
within a few weeks. 

Similar seats also are in produc- 
tion at Monroe for road building 


on trucks and buses. 


What do you want to buy, sell or trade? 
See Classified Want Ads, inside back cover 
this Issue. 





tractor tires, and possibly 
pe are at an end. 
Partners Form Firm 


VANCOUVER, B.C Elwin O. Bjarna-|ant Transfer here 
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_ABOVE IS AN ARTIST'S conception of the new Goodyear Tire & Rubber Co. 
: ; 7 tire plant in Topeka, Kan., as it will appear when completed entirely this fall. 
and industrial equipment, and the] Representing an outlay of nearly $12,000,000, the Goodyear-Topeka plant is re- | a high-wing, long-range, high-speed 
principle has been adanted for use garded as the finest and most modern tire 


( an } plant in the world. At present pro- 
ducing heavy-duty military tires, the plant is expected to convert to truck and 
passenger automobile tires, when war tire needs | 


pepe and Albert H. Aikens have regis 


aerial armada in 
theatre. 


after Pearl Harbor. 


Announcing a new, 
better synthetic rubber for tires 


Another example of “Building for today, testing for tomorrow”’ 


B. F. Goodrich has announced that it is 
now making tires of a new kind of syn- 
thetic rubber, different from the syn- 
thetic rubber which is in general use 
by the tire industry. 


The new rubber is a B. F. Goodrich de- 
velopment. Tires made of it give longer 
wear than those made of ordinary syn 
thetic: They also run cooler, which ts 
especially important in big truck tires that 
often get hotter than boiling water under 
heavy loads on hot pavements 


The new rubber was actually developed 
months ago and made in plants operated 


for the government by B. F. Goodrich 


For a while it was used only in military 
tires, then in tires for heavy trucks. 
Now it is also going into new B. F, 
Goodrich tires for passenger cars. Tires 
containing it will stand up better under 
heat or under constant flexing, will wear 
longer, will even have more resistance to 
bruising or damage from accident. They'll 
also have more resistance to cracking, and 
they'll be able to stand higher speeds 


This new, better rubber, so important it 
was a military secret until recently, is one 
more example of constant development at 
B. F. Goodrich—the kind of improvement 


at will bring America tar better products 


after the war than we ever had before. Yet 
it's only one of dozens of tire improve- 
ments made by B. F. Goodrich in the last 
few years. It’s another indication that you 
get extra value, extra economy, whenev er 
you buy a B. F. Goodrich tire. The B. F. 
Goodrich Company, Akron, Ohio. 





| New Sky Monster 


U.S. B-32s Join Superfort Armada 
To Obliterate Japan 


| By Arthur A. Riley 

| Staff Correspondent 

| WASHINGTON.—The U.S. Army 
|Air Forces announced last week 
|that the new superbomber of the 
skies, the B-32, manufactured by 
the Consolidated Vultee Aircraft 
Corp., has joined America’s vast 
Pacific 


Flight testing of the B-32 began 
with a secret flight at San Diego 
Sept. 7, 1942, only nine months 
Because of 
the changing combat conditions 
and the introduction of much new- 
er equipment, the B-32 was entirely 
redesigned at Fort Worth, Tex. 


This newest of heavy bombers is 


bombardment monoplane powered 
with four eighteen-cylinder engines. 
Compared with the B-24 Liberator, 
the B-32’s gross weight of 100,000 
tered their partnership in Mount Pleag-|POUunds is nearly double. The span 
of the B-32’s low-drag Davis wing 



































is 135 feet and the all-metal fus 
lage measures 83 feet, one inch. 


The most striking feature of the 
craft is its single tail surface whi 
rises 32 feet, two inches in a ta 
position. The high tail surface gf 
236 square feet gives the pla 
greater stability and maneuverabil- 
ity than that achieved on any othgs 
bomber of comparable size. T 
huge dual landing gear wheels with 
tires measure 56 inches in diamete 
and the dual nose wheels measu 
39 inches. 

The B-32 is powered with fo 
2200 horsepower Wright Cyclone 
air-cooled engines which turn a 
largest diameter propellors insta = 
ed on any production airplane, 
These 16 foot, eight-inch Curtigg, 2 
electric pitch props may be re 
versed during the landing by 
the mere pressing of a button. Thies 
reverse thrust adds new safety ant 
economy to the landing of large 
planes. ee 


The B-32 is somewhat similar to 
the B-29 Superfortress, havi 
comparable service ceiling, rang 
and power and the same giant 
size “Fowler” type wing flaps. Byiy 
its wing tip to wing tip measur€ 
ment of 135 feet is six feet short 
of the Superfortress wing span. @ijee, 


Its fuselage, 83 feet from nose to 
tail, is 16 feet shorter than ps 
99-foot over all length of the B-2 
The B-32 has another new factor 
by way of an automatic formatigg: 
stick which enables the pilot 
adjust the movement and position 
of the craft during flight formatio 


It was pointed out by executives 
of the company that the B-29 ang 
the B-32 were designed to accom 
plish the same purpose, and that 
while the B-32 flew prior to thg 
B-29, the former ship was tailoré 
to meet the needs of many neces- 
sary changes required through ey 
perience acquired in the Pacif 
Theatre of Operations. Another 
new factor of the B-32 is the u _# 
of artificially-aged aluminum which 
makes for a greater savings in 
weight. —- 


Carbon Black i 
Output Passes 


July Needs 


WASHINGTON. — Production 
carbon black for July is estimated 
at 102,800,000 pounds, with requir 
ments for the month totaling 1045 
400,000 pounds, WPB reported last 
week. 

While all types of blacks are no 
available in sufficient supply to 
meet requirements,  satisfacto: 
substitute blacks are being obtain- 
ed in adequate quantities to satisf 
requirements, WPB added. = 

Carbon black production in Au- 
gust, as estimated by producerm 
will be 101,900,000 pounds. Toté 
requests from industry for August 
amounts to 95,100,000 pounds. ' 

Estimated production of carbo 
black for the third quarter is 311,- 
000,000 pounds, as compared wit 
anticipated requirements of 312,- 
900,000 pounds. WPB pointed out 
that stocks in the hands of pr 
ducers and consumers are more 
than ample to take care of the 
small deficit shown in the thi 
quarter. 

It is expected that the necessity 
for substitution of other blacks wi 
be eliminated within the next few 
months, according to WPB. 7 


Ford to Get Back 
Plant in Norfolk 


NORFOLK, Va.—The Navy dg 
partment has ordered removal of 
Navy activities from the Norfo’ 




















































































































































































assembly branch of the Ford Motor ™& 
Co. so it can be returned to the 
company by Nov. 15, it has bec@ja™ 





learned. 
The Navy took over the Ford 
plant on Jan. 6, 1943. 




















Addition for Miller; 
Plans have been made by Archi- 
tect Henry Bittman, for construc; 
tion of an addition to the Jac 
Miller Motor Co., Seattle, to cost 
$12,000. 
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rule of the majority.” 
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They believe in genuine democracy, the 






Publisher 


HE above is from an editorial writ- 

ten by William Randolph Hearst 
on April 21, 1935, on the policy of the 
Hearst papers. 


Government by clique or class is 
tyranny of the many over the few. 


The Hearst papers have always op- 
posed, and will always oppose, govern- 
ment by corporations, government by 
labor unions or government by 


bureaucratic dictators. 


They believe in and have always 
advocated the rule of the people ex- 
pressed through the ballot-box. 

While, as Mr. Hearst states, the 


Hearst papers believe in the rule of 


THE HEARST NEWSPAPERS 





the majority, they also unalterably 
stand for the inviolability of the rights 
of the minority. 


There never was a time in the his- 
tory of the world, and particularly in 
the history of America, when those 
above-mentioned fundamental prin- 
ciples of our Founding Fathers 
needed more vigorous reiteration. 


And those principles are stated 
and re-stated every day in the Hearst 
papers by William Randolph Hearst 


and his associates. 


That is another reason why the 
Hearst papers are good papers for 
our readers and for our advertisers. 
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In the Hopper... 
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N. Y. Steps Up Penalties 
On OPA Violators 


NEW YORK.—-Although conced- 
ing that their legality may be ques- 
tioned, Mayor F. H. LaGuardia last 
week signed two New York City 
council bills imposing sharply in- 
creased penalties on dealers violat- 
ing OPA regulations. 

Basic legal point at issue is 
whether a municipality has the 
right to increase penalties set by 
the state under federal authoriza- 
tion. The state law now provides 
a $25 fine and five days’ imprison- 
ment as the maximum penalties 
Which may be imposed on dealers 
tor each offense against OPA rules. 

Under one of the new local meas- 
ures, retailers and wholesalers 
found guilty of breaking price and 
rationing regulations are subject to 
& fine of $100 and a 30-day jail 
term for each violation, should a 
city magistrate wish to go the limit. 

The other new local law is re- 


stricted in its application to whole- 
salers. Under it, each violation can 
bring a $500 fine and a 90-day sen- 
tence. 

The legality of this measure has 
been questioned on the additional 
ground that it is “class legislation,” 
penalizing one group of dealers 
more heavily than others. 


Noting that there was “some dis- 

pute over the legality of the bills,” 

layor LaGuardia said test cases 

would be made in the courts at the 

first opportunity. 
+ 


* * 


Mass. Governor Asks 


$22 Million for Roads 


Appropriation of $22,060,000 from 
the state highway fund to repair or 
rebuild “sadly neglected” highways 
throughout the state was urged by 
Gov. Maurice J. Tobin in a supple- 
mentary budget submitted last 





week io the Massachusetts legisla- 
The legislature previously appro- 
priated $19,456,000 for road work. 
Thus, the $22,060,000 additional re- 
quested by the governor will, if ap- 
proved, give the state a total high- 
way budget of $41,496,000, the larg- 
est in its history. 
* + * 


Governor Signs Amendment 


To Illinois Vehicle Act 


A bill amending the Illinois Mo- 
tor Vehicle Act has been signed 
by the governor. The bill defines 
owners, classifies vehicles, and au- 
thorizes the secretary of state to 
enter into reciprocal agreements 
with other states in regard to 
license and permit fees. 

The bill also makes it the duty 
of the secretary of state to investi- 
gate and report violations of the 
provisions of the state Truck Act. 

* * + 


Dealers, Business Places 


Defined in Ill. Law 


Gov. Dwight H. Green of Illinois 
has signed into law a bill defining 
a motor vehicle place of business 
operated by licensed dealers. The 
bill also defines the word “person” 
and “dealer.” 





The legislation was supported by|state highways and the mounting 


the organized dealers in Illinois. 
+ ~ * 


Illinois to Spend $15 Million 
To Bolster Township Roads 


Gov. Green last week signed 
Illinois Senate Bill 327 appropri- 
ating $15,000,000 from the general 
revenue fund of the state treasury 
for a statewide farm-to-highway 
road improvement program. 

This is the first time that there 
has been an appropriation from 
general state funds for the purpose 
of improving township roads. The 
new law specifies that preference 
be given to public school bus an 
rural free delivery mail routes in 
the surfacing program. 

- a * 


Highway Safety Bureau 


Set Up By N. Y. State 


With the approval of Gov. Dewey, 
a new bureau devoted exclusively 
to highway safety is being organ- 
ized in the New York State Public 
Works department under the direc- 
tion of Commissioner Charles H. 
Sells. 


One of the reasons prompting|hicle laws of the state. 


creation of the new unit is the 
increasing number of accidents on 








ELCOME, little bright 


eyes. 
world that 


eagerness, 


beaming friendliness. A world 


that needs, above all, 


ing spirit that brings you across 


Welcome to a j 


your courage, your 
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needs your » this idea. 


-- 


the ventur- 


motive power. 


We need only to turn to past 


experience for examples to justify 


Years ago the Diesel engine gave 
promise of new, economical 


General Motors 


In the days of peace to come, you 
can count on such examples to be 


multiplied many times over in in- 


dustry. American enterprise will 


be free again to unleash its energy 
and resources on new peacetime 
achievements. 


—|study of the motor vehicle law, 









cost to the state through claims 
paid. 

No other state has as yet at 
tempted so ambitious a program to _] 
curb accidents and improve roa a as 







conditions, it is believed. 
New Neb. Taxes Fought = 
As Repellent to Industry a 


Opposition to sales, income 
other new state taxes has been ‘ 
expressed by the Nebraska Legis = 
lative council’s Committee on Te 
ation. . 

“I doubt if sales or income taxegjugca 
would be very popular with Ne 
braskans,” the committee was told 
by Walter L. Pierpont, preside — 
of the Omaha Assn. of Taxpayers, 
Inc. He added that during postwa 
decentralization of industry the al@iim 
sence of such levies will be an in- 
ducement for industry to locate ig 
Nebraska. __— 


* * * 


lll. Vehicle Board Vetoed 


Gov. Green of Illinois has vetoed 
a bill which would have provided. a 


$25,000 for a motor vehicle la = 
commission to codify the motor ve- 


a 
—_ 


“I believe that if it is deeme(llie 
necessary to have a codification or . 













that project could well be unde 
taken by the Legislative Reference 
bureau,” the veto measure said. ; 
* * 


+ 
Sales Tax Suggested 
A sales tax was one of severa 
possible revenue sources listed in a 
recent report to the Kentucky Ta — 
Revision commission. 
7 + + 


Gas Tax Deduction 


A request by the Florida legis- 
lature that Floridans be allowe 
to deduct the state gasoline tax 
from their income tax has beeg. 
rejected by the Federal Internd a 
Revenue Commissioner. 

+ * * 


lll. Road Bill Signed 


Gov. Green of Illinois has signeg 
a bill which authorizes money a = 
lotted to municipalities under the 
Motor Fuel Tax law, to be used fo 
the construction, reconstruction o 
maintenance of improved streets. 
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that threshold. 


For it is in the crossing of new 
thresholds that lie the opportu- 


nities of tomorrow. 


Opportunities for new jobs. Op- 
portunities for generous rewards 
for those willing to earn them. 
Opportunities for even higher 
standards of living than in the 


past. 


spent years in research to improve 
it and today the highly devel- 
oped GM Diesel not only gives 
the railroads a compact power 
unit of greatly increased efficiency, 
but is doing a great job on all war 
fronts powering ships, bulldozers, 
trucks, landing craft and so on. 
And thousands of men have good- 
paying jobs because of General 


Motors work on the Diesel engine. 


General Motors expects to make 
its contribution to those fruitful 
years, in even greater measure, 
with “more and better things for 
more people.” 


GENERAL Motors 


“VICTORY IS OUR BUSINESS” 


CHEVROLET - PONTIAC - OLDSMOBILE - BUICK 
CADILLAC - BODY BY FISHER - FRIGIDAIRE 
GMC TRUCK AND COACH - GM DIESEL 


Every Sunday Afternoon 
MOTORS SYMPHONY OF THE AIR 
NBC Network 


GENERAL 


Farm Labor Shortage 
has created tremendous 
demand for Portable 
Milking Machines. 





service. J 


Require practically no 
Illustrated merchandising lite 
ture furnished free. Now sd 


successfully by many car dealers. 


Territories Granted 


Dairy Supply Co: 
881 Fourth Ave. 
New York City 
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a continuing series of ob- 
servations from the office 
bf the Business Manager... 


Remember the Newspaper Delivery Strike? Although it's history now, certain things still 
stand out in our minds about what people said and did . . . how The Times continued to get 
the news to its readers. 


The strike started without advance notice in the early part of Saturday, June 30. In spite 
of that, on Sunday, 42,500 people came to The Times Main Office and bought copies 
from improvised newsstands hastily set up in the truck entrances. 





The day by day record of over-the-counter sales steadily rose until the final day of the strike, 
July 16, when it hit 165,000. People traveled in from New Jersey, Long Island, Westchester 
County and Connecticut to be sold copies by employees of The Times from executives on down. 


SCR TRS PRS 
° 
° 
° 
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SR 


Re SS 


PRP aS! 
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A quick survey of these standing in line for their copies provided thousands of enthusi- 
astic comments for every section of The Times from News of Food to financial and busi- 
ness news, from war news to editorials. 






13,675 telephone inquiries kept our operators in a frenzy and the Information Bureau 
answered questions of every description including what was advertised in the current day’s 


paper : 







Department stores postponed inventory and special sales. Mail and phone sales dropped. 
Customer traffic and unit sales decreased. Maurice Bergman, Advertising and Publicity 
Director of Universal Pictures, speaking for the entertainment business, said ‘The strike 
has unmistakably demonstrated the necessity of newspaper advertising.” 








To keep the public informed, The New York Times own Radio Station, WQXR, broadcast 
fifteen-minute summaries of the news at 7:30 A.M., 8:30 A.M. and 9:30 A.M. The regular 
WMCA three-minute news bulletins were increased to five minutes and continued “every hour 
on the hour.” A series of suburban newspaper ads told stations and hours on which these broad- 
casts could be heard and that copies of The Times were on sale at the Main Office. 







The New Pork Gimes 


“ALL THE NEWS THAT'S FIT TO PRINT” 
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For Reconversion Peace ... 


U.S. Expects to Call 
Labor Parley in Fall 


By Mac Gordon 
Staff Writer 

DETROIT.-- The Labor depart 
ment will call representatives of in- 
dustry and labor to a peace con 
ference aimed at averting indus. 
trial strife during reconversion, 
Secretary Schwellenbach declared 
last week. 

Endorsing a proposal for such a 
parley by Sen. Vandenberg of Mich- 
igan, Schwellenbach indicated he 
will be unable to convene all three 
factions until autumn. 

Government officials pointed out 
that the new secretary has been 
delayed in his plans to reorganize 
the Labor department. He had 
hoped to have his reforms in op- 
eration by Sept. 1, but recent de- 
velopments have made this unlike- 
ly, it was said. 

Industrial peace, Vandenberg 
said in his letter recommending 
a labor conference, cannot “be 
dictated by summary legislation.” 

3ut it can be set up by law, he 
asserted, “by the common recom- 
mendation of all concerned if they 
con meet together, under proper | 
auspices, to face a challenge which | 
cannot long go unanswered.” 

Meanwhile, both the AFL and the | 
CIO gave up their two-year fight 
against the Texas labor union reg- | 
ulatory statute, known as the Man- | 
ford act. 

Throughout the course of the 
battle Texas courts had consist- 
ently upheld the act over union 
appeals. The time for appealing 
to the state Supreme court has 
expired, and both unions have 
reneged on further court action. 

tegarded as the most important | 
provision of the act is its prohi- 
bition of charges for work permits. | 
Alleged collection of work permit | 
fees from nonunion labor on war | 
construction projects was a factor | 
which influenced the state legisla- | 
ture to pass the law. 

Earlier, R. J. Thomas, UAW-CIO | 
president, attempted to test the} 
provision of the act requiring paid 
union organizers to register so 
the secretary of state. The 


the provision illegal in Thomas’ 
case, but apparently sanctioned the | 
constitutionality of the 


itself. 


provision 


Supreme court ruled nulieatinn of | 
} 


Although 
troops settled the U. S. 
strike here last week, 
picture was dotted by walkouts 
_at _the Chrysler Marysville plant, 


occupation 
Rubber 
the auto 


Army 


Obituaries 


Death Takes Barkwell. 
Pioneer Dealer, at 75 

GRAND RAPIDS, Mich. Sey- 

Barkwell, pioneer 

died of a heart attack 

| 


mour J. 75, 
dealer here, 
July 

Mr. Barkwell helped organize the 
Wolverine Bumper Co. and served 
as president from 1920 to 1928. For 
many years he was president of the 
United Automobile Insurance Co. 
He was secretary-treasurer of the 
bs 


"7 
mf. 


Reliable Motor ‘Supply at the 


time of his death. 


* * ” 


James P. Kilgo 
DARLINGTON, S. C 
r of the 
the 


state 


James 
Darlington ae 
oldest Chevre Met 


lulyw 23 


Kilgzo, 60, Owne 
tor Co snid to be 


dealership in the died 
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Charles P. Gallagher 
ROCHESTER, N. Y Charles P 
president of the Gallagher 


oo» 


Gal 
<a 
was ; 
Aut 
Nutome 


lagher 
tor Co here 
past president. of 

bile Dealers Assn 
Club of 1 


He 
Rochester 
1. and the 
tochester 


died July 


the 


bil 


William F. Costello 

NEW BRITAIN, Conn.—William F. | 
‘ostello, 56. prominent im eastern ma 
hine-tool industry cireles, died het 
luly 25. Formerly a lieutenant colonel 
Mr. Costello left the Army a vear ago 
to resume his position as viee-presidert 
ind director the New Britain Ma- | 


August F. Biehl 
AND August F 
1905 until 1925 owned and 
me of Cleveland's pioneer | 
and sales businesses, | 


CLEVEL Biehl, oS 


repair 


Jacob Pfeiffer 
ob Pfeiffer, 84 
Miller 
1 aly 


Rubber 
0 


t) 


Graham-Paige, Fruehauf Trailer, 
Federal Mogul and Motor State 
Products. 

Army seizure of U. S. Rubber 
brought the striking workers back 
to their jobs and restored full mil- 
itary-tire production. The strike, 17 
days in duration, was caused by the 
plant’s ouster of 12 employes at the 
request of the United Rubber 
Workers-Cl0O. 

The 12 men had joined the Me- 
chanics Educational Society of 
America, thus violating the main- 
tenance of membership clause in 
the union- management contract. 
Their picketing after they were 
fired succeeded in bringing about 
the plant shutdown. 

The Chrysler workers at the 
Marysville (Mich.) plant were out 
in a dispute over job assignments 
for one employe. 

The Graham flareup ended 
when 35 inspectors voted to re- 


Tank Arsenal Wins 


Fourth E Award 

DETROIT. — The Chrysler 
Tank Arsenal received its fourth 
Army-Navy E award Thursday. 

The arsenal has _ produced 
more than 25,000 tanks and is 
now principal supplier of Gen- 
eral Pershing tanks. 


turn after 1,000 workers were 
made idle. The inspectors were 
protesting their failure to receive 
“call-in pay” during an earlier 
shutdown. 

The Fruehauf trouble arose from 
refusal of three welders to accept 
new assignments. The workers were 
expected to be back today (Mon- 
day) however. 

The three Federal Mogul plants 
were still closed down Friday, with 
2,300 workers idle. Employes of 
Motor State Products, Ypsilanti, 
Mich., ended their walkout Thurs- 
day. 


Vernon Buys B. C, Firm 


E. J. Vernon has purchased 
Grandview Motors, Vancouver, B. 
C. He will change the name te 
Vernon Motors, Ltd. 


P 
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complete. 
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machining, 
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metals and plastic-metal 
Ben sel San AL ol 
ous types of ornamen- 
tation are produced 
entirely under one 
roof at.the Bay Division. 


Wire and Cable 


Wire and cable is avail- 
Sa eres -( mon 


sizes, shapes, 


metals 


and _insulations includ- 
ing heat-resisting Vega 
Chromoxide enamel 
and other special types. 


A wide range of pres- 


sure gauges, 


tachome- 
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Mette er 
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available from Auto- 
ti Wn iele industrial, avia- 
WPM Li Reuter 


Who’s Short-Changed ? 


Wage Advantage Over Dividends Up to 


ad 
al 
J 


25 to 1 in 1944 


DETROIT.—Who's ahead 
or capital? 

Labor spokesmen contend that 
management is storing away huge 
reserves for corporate contingen- 
cies while neglecting labor. 

A good deal of the wind 1s taken 
out of this argument by John R. 
Stewart, statistician of the Detroit 
Board of Commerce. 

“The only true measure of the 
relative benefits received by em- 
ployes and _ stockholders is_ the 
wage-to-dividend ratio,” says Stew- 
art. 

“In the decade from 1930 to 1939, 
inclusive, this ratio was 10.4 to 1. 
In 1940 it was 12.1 to 1, and in 1941 
it was 13.5 to 1. Last year it had 
risen to 25.1 to 1. 

“Actually, wages and_= salaries 
were 2’ times greater in 1944 than 
in 1937, while dividends paid to 
stockholders were less than _ in 
1937.” 

Stewart points out that propo- 
nents of “pay higher wages out of 
profits” always 


ney 


‘4 
¢ PercL Y 


labor ; business 


sayings with corpora 
dividends in estimating profits. 
“But as a matter of fact,” he said, 
“from 90 to 95 percent of corpora 
savings eventually go to the wage 
earner, not to the shareholder.” 
The savings, Stewart pointed ou 
constitute a cash reserve which en- 
ables the company to continue op: 
erations and to meet payrolls lon 
after the onset of a depression. 


Ch icago-Detroit 
Road Planned 


CHICAGO.—With Paul G. Hoff: 
man, president of Studebaker, ap@ 
pearing as spokesman for the auto- 
mobile manufacturers, endorseme 
of a postwar Chicago-Detroit supe 
highway was given here at a meet- 
ing last week. 

Funds to build the super-road 
would be supplied by the federal 
government, with its quota matche 
by Illinois and Michigan gas tax 


insist on lumping|and highway revenues. 
















By Arthur Riley 
Staff Correspondent 
WESTPORT, Conn. — Inspection 






f a collection of antique cars 
owned by James Melton, radio- 
screen star, at his 40-acre farm 






ere, followed by a parade of 55 
antique cars over the Merritt Park- 
ay, last week featured the two- 
ay meeting of the Veteran Motor 
Car Club of America, the first held 
m~nce the start of the war. 

The conclave opened on the estate 
of Ira Warner in nearby Fairfield. 

ore than 500 people witnessed the 
events in which the historic cars, 
rought from varied points along 
e Atlantic seaboard, participated. 


A cup for the most elegant car 
was awarded to S. Bailey of Phil- 
adelphia for his 1909 Pierce- 
Arrow; the award in the race for 
@speedster models went to P. Helk, 
Boston Corners, N. Y., for his 
Locomobile racer driven by the 
syveteran speedway driver, Joe 
Tracy, now 72 years of age. 
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Antiques on Parade 


Veteran Motor Car Club Views James Melton’ s 
Collection at First War Meeting 


C. Levis, Annapolis, Md., captured ' king. 


Mune in “Everything for the Boys’’ Starring Dick Haymes—Wednesday Nights—7:30—WW3J 


The products shown here are applicable to 
THE ELECTRIC AUTO-LITE COMPANY, Toledo 1, i vy Cent ig. ( 
Tower Petroleum Bldg., Dallas 1, Texas—Chrysler Bldg., New York 17, N. ¥.—1016-17 Halliburton Bldg., Los 


4, Calif—600 S. Michigan Ave., Chicago 5, Illinois—12 Richmond St., 


the prize for the car and driver 
covering the longest distance from 
home to the meet 

Melton was the winner in the 
one-cylinder race in a Reo, while 
the two-cylinder contest went to J. 
Van Sciver, Philadelphia, for his 
performance in a 1909 Maxwell. 

Winner of the race for electric 
cars was S. Dobbs, Saugatuck, 
Conn., in a Baker electric. Also a 
winner in the speedster contest was 
the 1907 Mercedes of G. Waterman, 
Greenwich, R. I., driven by Charles 
Stich. 

Women garbed in the motoring 
fashions of the early 1900’s and 
men wearing linen dusters, large 
linen motoring caps and goggles, 
added color to the scene, which 
was reminiscent of the early days 
in American motor car history. 

Among the famous people of the 
motor car world attending was 
Ralph De Palma, speedway racing 


SIR my te 
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Helping Hand 


Timken Develops Device 


To Aid Blind 


CANTON, O.—A new electronic 
sound gaging device, which may 
mean employment to thousands of 
America’s otherwise unemployable 
blind, was given its first public 
demonstration last week in the 
Canton bearing factory of Timken 
Roller Bearing Co. here. 


A small audience, composed of 
high-ranking leaders of the blind, 
industry, American Legion, and of- 
ficers of the company, watched 
while a sightless operator quickly 
fed the outer races of bearings 
into an outside diameter gage 
equipped with the new device at 
a rate rapid enough to bear com- 
parison that of a _ sighted 
operator. 

Manufacturing details of the de- 
vice will be released without charge 
to any interested manufacturer, 
according to an announcement by 
a company spokesman. 


uth 
weaved 


G. O. Padget (Férd), owner of 
Union Motor Co., Twin Falls, Id., 
is president of the Kiwanis club 
in that city. 


Highest Total Since 1942... 
Chicago Area Gains 


& New Dealerships 


CHICAGO. As against four 
resignations or cancellations’ in 
Cook County during the second 


quarter of this year, there were 12 
new appointments for a net gain of 
eight new car dealerships, a survey 
of the Chicago Automobile Trade 
Assn. disclosed last week. 

The total on July 1 rose to 405 
from 397 on April 1, with Chicago 
accounting for 256 and the county 
beyond the city limits for 149 dealer- 
ships. The 405 total compared with 
396 on Jan. 1 of this year, 394 on 
July 1 last year, and 399 on the 
same date in 1943. It was the high- 
est since the 426 figure attained on 
July 1, 1942. 


James F. McManus jr., president 
of CATA, said the upturn can be 
directly linked with plans for re- 
suming production of new cars. 

By makes of cars, and excluding 
duplications where dealers handle 
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Auto-Lite spark relies 
are designed for use in 
automobiles, trucks, 
buses and aircraft and 
are engineered to work 
in harmony with the 
complete ignition system, 


Electrical Parts 


Tae lah elite tt rele: 
Auto-Lite has been ol goms 
ducing precision-built 
starters, generators, dis- 
* tributors and coils which 
are specified by many 
leading manufacturers. 


many industries. Address your inquiries about any of them to: 
New Center Bldg., Detroit 2, Michigan— 
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more than one make, the totals in 
the county July 1 were: 

Buick, 31; Cadillac, 10; Chevrolet, 
417; Chrysler, 28; Crosley, 1; De 
Soto, 30; Dodge, 31; Ford, 57; Hud- 
son, 26; Lincoln, 35; Mercury, 45; 
Nash, 22 Oldsmobile, 33; Packard, 
17; Plymouth, 89; Pontiac, 31; Stu- 
debaker, 16, and Willys, 7. 

Of the 12 new dealers appointed 
during the second three months of 
this year, 11 were in Chicago and 
one in the suburban area. 





| Ford Explains | 
Policy on Vet | 


re 

Amputee Kits 

DEARBORN. -Ford officials last 
week announced that the company 
will stand all original costs of spe- 
cial driving equipment for ampu- 
tee veterans, installed on any Ford 
product, old or new. 

Dealers will be credited by Ford 
Motor Co. for cost of installations 
in their service departments. 

The announcement was in accord 
with Henry Ford's statement that 
“no man who lost a limb in the 
armed services of our country in 
this war is going to have to pay 
anything extra to drive a Ford 
automobile.” 

The order for special equipment 
should be placed with the Ford 
dealer of the veteran's choice. The 
dealer then will advise the home 
office of the veteran's exact condi- 
tion, and the proper kit will be pro- 
| vided to take care of his particular 
| amputation. 
| 


Surplus 


(Continued from Page 1) 

how the parts had been stored and 
|to what vehicles the parts could be 
applied. 

| Under the new program this con- 
fusion should be eliminated, since 
all Ordnance depots starting July 1 
have been furnishing the Detroit 
| office with “punched card” declara- 
|tions of the parts declared surplus 
It will be the work of this special- 
ized office to decode the depot in- 
formation, list the major parts un- 
der the original maker's name ana 
part number, and reference to the 
vehicles in which the parts can be 
used. 

Thus a_ part — may be 
known as an Auto-Lite part, and 
so advertised formerly, now will 
be catalogued as Auto-Lite part 
number so and so and used as a 
standard or as an _ interchange 
unit for Ford, Chevrolet and 
Plymouth cars, for instance. 
While the leasing of the perma- 
nent office has not been consu- 
mated as yet, it is expected that 
this will be done and the personne] 
assigned so that the office will be 
in full operation by Sept. 15. Tem- 
porary offices in the Union Guard- 
ian Bldg. are now in use. It is 
expected that the permanent office 
will need 9,000 square feet of fioor 
space and a personnel of at least 
100 workers in order to do the job 
assigned to it. A large part of this 
working force will have to be tech- 
nicians, who have sufficient know!- 
edge of the parts business to know 
how to group properly and describe 
the various lots of parts. Small lots 
will not be graded as closely as the 
so-called major or “important” iots, 
and interchangeability of  tnese 
items will not be determined by 


this office. 
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the dominion government some 
time ago. 

General Motors of Canada, Ltd., 
Oshawa, Ont., will produce 3,870 
units; Chrysler Corp. of Canada 


Unlikely to Get 
and Ford Motor Co., both of Wind- 


Cars Before Oct. sor, Ont., will manufacture 3,670 


MONTREAL. -- With the three|and 2,460 respectively. All will be 
big motor-car companies still pro-| low-priced standard models. 
ducing trucks for military purposes Spokesmen for the three com- 
in addition to being in the throes| panies reported that in addition to 
of reconversion, new automobiles | reconversion, their plants are busy 
for essential civilian users in Can-|turning out trucks for liberated 
ada will not reach dealers at least | countries in Europe. 
oie ae of auto firms | GM and Ford officials said they 
7 ae : hope to start production during the 

Authorization for the manufac-| latter part of September. At Chrys- 
ture of 10,000 units was granted by | ler it is not expected the new cars 


Canadian Dealers 


| 

| will begin to roll off the assembly 
{lines until the first of November. 
It will take about two weeks to 
make delivery to the dealers. 

| For the first half of 1946 the pro- 
gram calls for the production of 
|}another 50,000 vehicles. 


Tobin to Rule on Buses 


BOSTON. — Acting under wartime 
emergency powers, Gov. Tobin has 
|issued an order by which he will pass 
on all bus certificates issued by the 
state Department of Public Utilities 
before they are issued. 


It takes a strong fish to swim against 
the current, and a good dealer to stay in 
business now! 
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Ersatz Oil in U. S. 


Colo. Shale Project to Use Seized Records 
On Germany’s Synthetic Process 


DENVER. — Rep. Jennings Ran- 
dolph of West Virginia disclosed 
here last week that “immensely 
valuable” records on the highly 
secret German process of produc- 
ing synthetic gasoline and oil were 
seized by the United States Bureau 
of Mines during the Allied invasion 
and probably will be used, at least 
in part, in Colorado. 

He also revealed that “substan- 
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Proceeds to Living War Memorials Commission 


Bill Pierce 


Voted most valuable player of the 1944 All- 
American Boys Baseball Game. Signed last 
year by the Detroit Tigers, Pierce is now play- 
ing with Buffalo in the International League. 


and Nat'l Foundation for Infantile Parciysis 


East Team coached by Babe Ruth. West Team coached by Ty Cobb. 
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tial production” of oil and gasoling 
from oil shale will begin ne: 

spring at Rifle, Colo., where a fed- 
erally owned plant is soon to bg 
constructed. Preliminary work a: 
ready is under way on the Rifle 
project. 

Disclosure of the Americar 
seizure of the German records was 
made following a conference her 
of Randolph, Michael Straus, firs 
assistant secretary of the interior 
and Dr. W. C. Schroeder, chief c 
the office of synthetic fuels for the 
Bureau of Mines. 

It was revealed that Dr. Schroé 
der followed closely in the wake of 
the Allied armies in Germany, an 
personally gathered the informe 
tion on German production at the 
sites of some of that country’s 
plants which had once produce 
80,000 barrels of fuel a day. 

Ninety percent of all Germany’ 
aviation gasoline, 40 percent of its 
motor fuel and 40 percent of its 
diesel fuel, Dr. Schroeder said 
came from synthetic production. 

Randolph, who with Sen. Josep 
C. O'Mahoney of Wyoming, spo 
sored legislation for construction 
of the synthetic oil plants, empha 
sized the need for volume-produc 
tion from both shale and coal. 


“We are now using more motc 
fuel against Japan alone than we 
were using altogether in the two- 
front war,” he said. “This is be 
cause of the greater distance in- 
volved and the increased tempo o 
our Pacific activities. 

“In the interest of a sound na- 
tional economy and future defensg« 
we must not allow ourselves to 
become caught in the same situa- 
tion in oil that prevailed in thi 
country insofar as rubber is con- 
cerned after Pearl Harbor.” 


Williams’ Leave Seen 


As OPA Swan Song 

CLEVELAND.—(UTPS)—Birkett 
Williams, regional OPA administra 
tor here, is going on a 60-day leave 
of absence Aug. 1, on what is be- 
lieved to be his exit from gove 
ment circles. 

Prior to joining OPA in January, 
1942, Williams had operated a Fo 
dealership and an auto finance 
company here. Williams said hg 
will be back at his post when h 
leave expires on Oct. 1, but refused 
to predict how long he will remaiy 


New Firm in Columbus 


Randolph Motors, Inc., of 780 ° 
Broad St., Columbus, O., has been 
incorporated by K. A. Patton, Gley 
Hamilton and Howard 8S. Fox. Cap 
ital is $25,000. 


You're Right in the Center c 


WHATS GOW 


IN NEW YOR 


when you stay at The Roosevelt! 
Theatres, shops and business 
districts are just a few minutes 
away ...and every comfort is 
assured by Hilton service. 


Rooms with Bath from $4.50 


ROOSEVELT GRILL 


The home of GUY LOMBARDO 
and other famous orchestras. 


OTHER HILTON HOTELS INCLUDE 


Chicago: The Stevens 
Doyton: The Dayton-Biltmore 
los Angeles: The Town House 
C. N. Hilton, President 
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ig ), Fort Smith, Ark., born July 
4, 1904 in Covington, Tenn. In 1926 
he started out as a Chevrolet fac- 
tory representative and in 1938 he 
became a dealer. He is now a di- 
rector in the Arkansas State Assn 
He is past president of the Cham- 
ber of Commerce, the Lions’ Club, 
and a member of the executive 
board of the County Community 
Chest. He is also on the re- -employ- 
ment committee of his County 
Draft Board. 


bed Just Among Dealers . 


(Continued from Page 3) 


nn 
! 
| 
| 
| 
term, thus he has served the asso-{ president of the Chamber of 
ciation longer than any of the other| Commerce. He is also president 
urrent directors. This honor is| of the Boone County Public Ex- 
well deserved because Horner has| penditures Council, and chair- 
snot only always been an energetic,| man of the Arkansas Economic 
enthusiastic, and intelligent man-| Council, for three surrounding 
ager of his own business, but he| counties. His most interesting 
as applied those talents as well| experience is getting married and a, 
to group activities. He has served| becoming the father of two girls, — > by Percy Tucker (Oldsmobile), St 
the NADA for 2% years as vice-| now four and six years old. His Louis, Mo., born Jan. 15, 1902 in 
resident and two terms as presi-| most interesting business is Flat River, Mo. In 1927 he started 
dent. He started out as a Buick} changing from peacetime opera- directly as a dealer with the 
salesman in 1908 and in 1915 be-| tion to war, and making it profit- Oldsmobile line and has handled 
ame manager of the Washington| able. it ever since. He is a director of 
Buick Branch. In 1917 he was ap- ‘ & * both the Greater St. Louis and 


pointed Buick dealer of that cit Missouri State Automobile Deal- 
g| PAUL Dexnetmer (Ford), Somer-| wesrERN BRANCH Ford managers gather in San Francisco with Arthur S. <04t-05 he ud OF 


e is a motorboat 8 As: 2 

enthusiast. Friends ae ae set, Ky., born Sept. 29, 1890 in Chat- | match, manager of the Western region, to plan dealer new car previews. Seated, | ‘ i . eg = 1941- a he a box na 
d ith hi tanooga, Tenn. He started directly | left to right, R. A. Pierce, assistant manager, Los Angeles branch; N. F. Bowe, ident o ie Greater § sOuis 
mpressed Wi s smiling counte- as a dealer handling the Ford line | manager, Los Angeles branch; W. J. Cooper, business management supervisor, | Assn. He is a member of the ra- 
ance and cheery disposition know & Richmond branch; L. H. Lutz, chief clerk, Richmond branch; Arthur S. Hatch,| tioning board. He handled ap- 

that he must have as a personal in 1921. He is now treasurer of the | manager, Richmond region; J. T. Cavnar, parts and service supe nr Rich- a Is a st » the D 
P Kentucky Automobile Dealer Assn.| mond branch; E. T. Hughes, assistant manager, Richmond branch; W. C. Pat- : os ppl po i te Le- 
ense Supplies Corp. three years 


otto something like this: “Have terson, manager, Seattle branch; George atton, assistant manager, Seattle 
and a director since it was organ- branch. Standing, left to right, L. J. Hannah, J. Walter Thompson Co.; J. M. ago unde r the “Idle Tire Pro- 
gram. 


a little fun each day as you go 
along, because you ‘aaae’ eee ized. He has been president of the uous, manager, Denver branch; Pendleton Johnson, J. Walter Thompson Co. ; 
F local Chamber of Commerce, com- innott, sales manager, Richmond branch; Tom Herbert, Ecet sales repre- 


fevhen you —] going to check out.” mander of the local American le- sentative, Richmond branch; G. L. Boggs, manager, Salt Lake City branch. 


L. B. cee (Ford), Auburn,| gion post, and chairman of the|the local high school team during) Millin is the present coach of 
SN. Y., born in Michigan on May | County Red Cross. His interesting|their college careers. These play-| Indiana University. 

27, 1892. His introduction in the| experience before he entered the|ers were Bo McMillin, Thad Mc- * * budget committee of the Laconia 

business was as a mechanic in 1910.| automobile business was coaching! Donnell and James Wheeler. Mc-{| Mose Smit sr. (Chevrolet-Cadil- !War Chest campaign. 
“In 1917 he took on the Ford line — —--— = = - - we 

in Auburn and has continued it ae TT : 
mever since. During wartime, his ' : Serene, 5 

company, Henderson & Lathrop, ea . ye Si. 

Inc., have operated a war produc- ele 
tion machine shop, in addition to 

being very busy servicing cars and W di é cover 

tucks. He is active in city affairs Is1 here a ne 

and among his contributions to the “ta 

community is as a member of the 

board of education. 
- x * 


Clyde Cantin, proprietor of the 
Cantin Chevrolet Co., Laconia, N 
H., has been appointed to the 


By 
net 
ay 


* 


Rosert T. LepterMANn (Cadillac- 
Oldsmobile), Tulsa, Okla., born 
Oct. 3, 1885, in Pekin, Ill. After 
practicing law for 19 years, he 
became assistant to the treasurer 
of Studebaker Corp. in 1928. By 
1932 he became a dealer in Tulsa. 
He has always been very promi- 
nent in the industry and is at 
present Oklahoma’s state director 
for NADA and vice-chairman of 


s rust from steel? 


O’ course the protection of steel against rust is not 
new. But a discovery that bans rust from steel 
—years longer than ever before possible—that is 
news indeed! 
Yes, there is such a discovery. It is CORRONIZING, 
a phenomenal new alloy “armor” for steel that may 
soon bring you washing machines, automobiles. 
water heaters, tools, dozens of steel products with up 
to 4 times longer life than any you've ever owned! 
The reason? CORRONIZING can defy every pos- 
sible source of corrosion and outlast any other rust- 
protective coating known to man! This has been 
proved by hundreds of scientific tests and actual use 
in the war, in every kind of climate. 


their Factory - Dealer Relations 
committee. The smoothness of his 
head would suggest he was born 
in Heaven, but as a hedge against 
good looks, he makes no photo- 
graphs of himself available. 

os * * 


O. F. Suttey (Buick), Council 
Bluffs, Ia., born Oct. 16, 1889 in 
Omaha, Neb. In 1918 he entered 

—the business as a parts man. Ten 
years later he became a dealer. 
He is executive vice-president of 
the Iowa Dealers Assn. and secre- 
tary of the Council Bluffs Assn. He 
has always been active in civic 

@Waffairs, being past president of the 
Lions’ Club. He is now chairman of 
athe Fuel Oil Panel of the local 
“¥Rationing Board. Like many auto- 
mobile dealers, he exercised re- 

—sourcefulness and strength to keep 

his business afloat during the de- 
pression years in the early thirties. 
* € * 


Soon America’s more progressive manufacturers 
and retailers will be able to bring you products with 
the sensational advantages of “Corronized” steel. 
Motor car makers—always in the forefront of prog- 

ress—may be among the first to bring you CORRO- 
NIZING, in the new model cars. 

Rust robs Americans of a billion dollars annually. 
Thanks to CORRONIZING, you will be able to foil 
the robber rust... get up to 4 times the service for your 
money in the wonderful new products made of steel. 


Rasie Ruoves (Chevrolet), Har- 
rison, Ark., born Feb. 27, 1901 in 
Van Buren, Ark. His initial ex- 
perience in the business was a 
collector for a Ford dealer, start- 
ing in 1924. In 1938 he took on the 
Chevrolet line. He was president 
of the Lions’ Club before he left 
Van Buren and has been honored 
at Harrison by being elected 


Standard Steel Spring Co. 


ORIGINATORS OF 


CORRONIZING 


a ash 
as ae, 


On the Pacific Coast 


— 


> travel G) nIK ee b “ay 7 — 
3, is different a | Quick Facts for y ¥ ; ,, e , come 


Yosemite, Mt. Rainier, Death Manufacturing and Sales Executives 
Against Rust 


Valley, Catalina—normally are 


week-end jaunts for Westerners Do not confuse CORRONIZING with other metal coatings. 


aia This patented process provides a permanent alloy “armor” 
ao eo ar cae vei, with 5 layers of defense against corrosion! It becomes part 
’ ; of the steel base .. . can be worked in any manner. Permits 
It's Sunset, of course, The Mag- 9 using lighter materials by prolonging steel’s period of great- 
azine of Western Living. “f est strength. Write for samples and complete information. 


| 


*(Sunset the 7-to-1 favorite j STANDARD STEEL SPRING COMPANY 


for travel information in Stan- 
ford University Survey.) CORAOPOLIS, PENNSYLVANIA 
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Tax Expansion Underway... 
Cities Step Up Efforts 


To Boost Revenue 


By Bethune Jones 
Staff Correspondent 

NEW YORK.—With the auto in- 
dustry directly and indirectly af- 
fected in many instances, a trend 
toward broadening of municipal 
revenue sources and increased mu- 
nicipal sharing in the receipts of 
state-collected taxes is gaining fur- 
ther momentum this year, analysis 
of developments throughout the 
country indicates. 

Statistics made public by the In- 
ternational City Managers Assn. 
disclose that a new locally-collected 
revenue was adopted or some old 
sources other than property taxes 
increased during the past’ year In 
10 percent of the cities of 10,000 or 
more population. 

While, with the exception of a 
few cities, such new revenue 
sources still represent only a small 
percentage of total receipts, the 
number of cities adopting and 
searching for new tax sources to 


Packard Assigns 
Stevens and Huff 
To Midwest Field 


DETROIT.-~- Packard announces 
assignment of L. W. Stevens and 
E. Lee Huff as special representa- 
tives on the sales staff to supervise 
dealer development .in midwest 
territories. 

Stevens will 
cover Kansas and 
western Missouri. 


Huff will cover 
Nebraska and 
most of South 


Dakota and Iowa. 





L. W. Stevens 


A native of Chi- 
cago, Stevens has 
been _ associated 
with the auto in- 
dustry for 18 
years. He started 
in the financial 

and investment 
phase of the business with the 
National Bond & Investment Co., 
Chicago, in 1928. 

Huff was affiliated with the in- 
dustry at Omaha in 1925 as a retail 
salesman. From 1929 to 1934, he 
served as sales manager and dis- 
trict manager for two Omaha dis- 
tributors. 

He joined Packard in 1940 with 
Reid-Ward Motor Co., Kansas City, 
as district manager. 


Stout 


(Continued from Page 1) 
announced two weeks ago that. in 
all probability, both the Kaiser and 
Frazer cars would be handled by 
the same dealers in most instances. 
If the Stout car is a special Gra- 
ham offering, it might necessitate 
the setting up of another line of 
dealers. 

Meantime, Frazer announced 
completion of the designing and 
styling of the Frazer car by How- 
ard A. Darrin, who has left for 
the West Coast for an important 
role in the designing of the Kaiser. 

Fraser disclosed that Darrin 
had been working on the medi- 
um-priced car for the past year 
and that it will be in production 
by early next year or “possibly 
sooner,” depending on availabil- 
ity of materials and termination 
of war contracts at the Detroit 
plant. 

Frazer, who is president and gen- 
eral manager of the Kaiser-Frazer 
Corp., said that the Kaiser also 
will be in production by early next 
year. This full-size, light-weight, 
low-priced car will be manufac- 
tured on the Pacific Coast. 





E. Lee Huff 





2 Buy Wills Auto Sales 
The Wills Auto Sales Co., Wells- 
ton, O., has been bought by Wendell 
C. Willis and Robert Sellers. 
The dealership was established in 
July, 1921. It represents Hudson, 
De Soto and Plymouth. | 








free themselves of traditional de- 
pendency upon real estate levies is 
constantly increasing. 

Although the cities have re- 
‘duced their debts and accumu- 
lated reserves during the wartime 
period of excellent tax collections 
and curtailed capital expendi- 
tures, pressure for broader local 
tax bases is regarded as virtually 
certain to be intensified after the 
war when the time arrives to 
carry into effect plans for some 
$4,500,000,000 of public improve- 
ments and other expansion of 
services. 

That the auto industry may be 
seriously affected by new local rev- 
enue proposals is plainly indicated 
| by the measures already adopted 
by various cities throughout the 
country. 

Gasoline taxes ranging from one- 
eighth of a cent to two cents per 
gallon already are being levied by 
municipalities in six states —- Ala- 
bama, Florida, Missouri, Nevada, 
New Mexico and Wyoming. In ad- 
dition, a number of individual cities 
also levy gasoline taxes. 

Street use fees 
and buses have been levied in some 
instances. A growing number of 
cities have devised means of ex- 
tracting greater revenues from lo- 
cal transit firms through gross re- 
ceipts levies and other imposts. 

At the start of the current year, 
431 cities were operating 200,000 
parking meters. Municipally-op- 
erated parking lots also are being 
increasingly considered. 

There are indications that more 
cities may turn to municipal sales 
taxes, such as have been in effect 
for some time in New York city 
and New Orleans. 

Under authority of legislation 
passed this year, Atlantic City is 
now levying a 3 percent local sales 
tax. 

Although not yet copied by any 
other major city, widespread inter- 
est has been attracted by Philadel- 
phia’s municipal income tax, levied 
at the rate of 1 percent on all 
“salaries, wages, commissions and 


other compensation,” and on net 
incomes of all businesses and cor- 
porations. 


Business license taxes comprise 
another source to which munici- 
palities are looking for added 
revenues. Schedules for such 
levies have been broadened and 
increased in many recent in- 
stances. 

Besides searching for new local 
revenue _ sources, municipalities 
have been successfully pressing for 
a greater slice of state-collected 
taxes. Early in the year it was re- 
ported by the American Municipal 
Assn. that between 9 and 10 percent 
of the tax revenues of the nation’s 
cities and towns are made up of 
revenues collected by the states and 
shared with municipalities. 

While this percentage is as yet 
comparatively small, the trend is 
growing and has the effect of keep- 
ing state-levied taxes at a higher 
rate than otherwise would be nec- 
essary. 

Gasoline taxes 
fees, collected by all 48 states, are 
now being shared with their mu- 
nicipalities by 30 states, though in 


and registration | 


Showplace of San Juan... 











NEW BUILDING of the La Plata Motors, Inc. (Ford), Durango, Colo., is a 
showplace of the San Juan basin in Southwest Colorado. The 110 by_125-foot 
| building has 150 feet of plate glass show windows, thanks to the wide sweep 
of driveway which leads to the gas pumps. A second pump island is planned 
when priorities permit. 





against trucks 


| A 33-foot-wide service doorway is a feature of La Plata’s new building in 


| Durango, Colo. There's plenty of shop windows, and air and electrical outlets 


at every bench. 


Del. Dealers Hear Wilson 
‘Lash Discount Cut Threat 


' ROHOBOTH BEACH, Del.—Used- 
lear ceilings and the danger of a 
cut in dealer's discounts are de- 
scribed as the two outstanding 
“bugaboos” of the dealer in the 
immediate future by Thomas Wil- 
son, vice-president of NADA. 

Wilson spoke before the mem- 
bers of the Delaware Motor Trades 
Assn. here. More than 70 members 
and guests were present for the 
‘summer meeting of the group at 
the Hotel Henlopen, with John F. 
Porter, president, acting as toast- 
master. 

Wilson declared that SSR 49 to 
RMPR 165 would “practically put 
the dealer out of business” in his 
endeavor to try to keep the records 
of his organization’s work accord- 
ing to OPA regulations. He pointed 
out that “even the ODT character- 
ized this amendment as untimely.” 

Wilson scored heavily the pro- 
posal to curtail dealer discounts, 
calling it a “dangerous” proced- 
ure. He cited the survey of some 

10,000 dealers that has been made 
by NADA which shows average 
profits to be 1.4 percent. 

While admitting that this was on 
a relatively small group of the 
40,000 dealers in the country, Wil- 
son insisted that it did give a “gen- 
eral indication of how conditions 
were in the field and offered quite 
an accurate gauge of the entire 
field.” 


“If discounts are cut the dealer 
would practically be put out of 
business,” he added. “With con- 
templated discount procedures in 
| prospect, it would be impossible to 
| pre-determine the profit a dealer 
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a half a dozen instances the rev-| Will make for the next two years.” 


enues are shared only with certain 
cities “performing county func- 
tions,” according to the American 
Municipal Assn. 





Wilson also made a plea for an 
enlargement of national member- 
ship through NADA, “since only 
in banding together in an effec- 





BROTHERS TAKE ON Graham-Paige in Portland, Ore. 


handle Graham-Paige Motors automobil 
Kaiser car will be marketed with the G 
cent formation of the Kaiser-Frazer Cor 
corporation. 


Fred, 


Joseph and 
Carl Windolph, left to right, Portland automobile dealers, have been signed to 


es in the Portland area. Whether the 
raham-Paige Frazer, in view of the re- 


p., has not been announced by the new | 


| 


tive organization could you best 

protect your own interests.” 

Porter announced the appoint- 
ment of a board of governors con- 
sisting of the following dealers 
from Delaware: 

Gordon Smith, Fred Townsend and 
Clarence Schwartz, Kent county; 
Irving Smoot, J. B. Hurley and J. 
T. Bryan, Sussex county; Isadore 
Keil, Harry Taylor and Pat Flani- 
gan, New Castle county. 

Plans were made for meeting of 
the board of governors monthly in 
Dover, and quarterly meetings of 
th association in each of the coun- 
ties of the state. 

Earl J. Powell, president of the 
Pennsylvania Automobile Assn. also 
spoke. 


Treadwell Joins 


Hudson Ad Staff 


DETROIT. Appointment of C. 
W. Treadwell to the advertising 
and merchandis- 
ing staff of Hud- 
f0N Was announc- 
ed last week by 
M. M. Roberts 
manager of ad- 
vertising and 
merchandising. 

Treadwell, who 
recently was re- 
leased from a 
war work execu- 
tive position he 
held for three 





C. Treadwell 


years in New 
York, joined 

Hudson in 1935. 
Meanwhile, appointment of C. 


H. Remmel as regional parts and 
service supervisor in Hudson’s 
northwest sales division was an- 
nounced by George H. Pratt, gen- 
eral sales manager. 





Flat Fees in Delaware 


Not Applied to Trucks 

WILMINGTON, Del.—In re- 
sponse to inquiries from owners 
of trucks and other commercial 
vehicles, officials of the State 
Motor Vehicle division here an- 
nounced here last week that al- 
though Delaware registration 
fees for passenger cars were re- 
duced by 1945 legislation, the re- 
duction does not apply to com- 
mercial vehicles. 

Passenger cars weighing up to 
4,000 pounds now are assessed at 
a flat fee of $8, while those above 
that weight must pay $12. Fees 
for commercial vehicles remain 
the same as heretofore. 
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Bendix Products 
oints 3 Auto 






DETROIT. — Expansion of the 
automotive sales staff of Bend 
Products division was announced 
here last week by Malcolm P 
Ferguson, vice-president, and Alld 
C. Chambers, director of automo- 
tive sales. 

Frank E. Farrell, former distri 
manager for Howell Electric Motors 
Co. here, has been named assista 
to the director of automotive sales. 





a 
os 
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F. E. Farrell 





A. C. Chambers 


Farrell will make his headquarters 
at the division’s plant in Sout 
Bend, Ind. He will have responsi- 
bility for coordinating sales staff 
activities and broadening servi 
to automotive manufacturers. 
toy C. Allan and L, F. Freibuy 
will resume direction of Stromberg 
automotive carburetor sales, it was 
announced. Allan, as sales manage 
will make his headquarters in the 
General Motors building. Allan has 





a 
Roy C. 





a. 
L. F. Freiburg 
been associated with Stromberg fq 
more than 20 years. 

Freiburg, as assistant sales man; 
ager, will make his headquarte! 
at the Owosso, Mich., plant where 
Stromberg automotive carbureto 
are currently being assembled. 


Allan 











Advisory Groups 
On Surplus Parts 
Are Merged 


WASHINGTON.—tThe motor 
truck industry advisory committeg 
meeting with officials of the Su 
plus Property Board here last week, 
discussed for the most part t 
proper disposal of surplus automo™ 
tive parts. 

It was decided that since thf 
problems of the automobile and 
truck industries were so _ simila 
there would be only one advisor 
committee in the future instead of 
two and it would be called t 
Automotive Industry Advisory Co 
mittee. Two major points occupied 
the attention of the meeting 
spokesman said. 







































First it was the consensus tha 
the government should not exped 
to receive additional automotive 
parts from the manufacturers fo 
the reason that when the comba% 
vehicles were obtained originally 
the government received sufficie 
parts for the life of the vehicle. 


Second it was agreed that a cen- 
tralized system should be set up f 
the disposal of automotive vehicles 
to dealers, distributors, and manu; 
facturers. This, it was pointed ou 
does not mean that a central depot 
should be established but a centra 
ized system to control distributior® 

It was also agreed that in selling 
surplus trucks of the Army by t 
Commerce department in the fu- 
ture, it should be made plain to the 
purchaser that the government di 
not have all needed parts as surplus 
and might never have them. 


Fisher to Build 
Air Gas Tanks 


DETROIT.—Fisher Body divisio® 
has received contracts to produce® 
more than 80,000 universal dro 
pable fuel tanks for Army and™ 
Navy aircraft, officials of the GM 
unit announced last week. 
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ADA Figures Show ... 






| Dealers Can’t Absorb 


Discount Slash 


(Continued from Page 1) 


sions of dealer registration to sell 
used vehicles at warranted prices. 

e need for future depreciation 
of used vehicle prices, and surplus 
army vehicle sales. 

Jo Roberts, acting price executive 
of the Automotive branch who 
beaded the OPA contingent, stated 

at this agency’s survey on dealer 
absorption is not ready for release 

d that no action will be taken 

til all the evidence is in, if then. 

Representing OPA in, addition tu 

oberts and Moody, were James 

x Oley, chief counsel of the Auto- 
motive branch, and James Boyd, 
Miief of the consumer durable 
goods rationing branch. 

In NADA’s official protest on a 

ange in discount, Mallon said 
that neither prospective car buyers 
nor manufacturers desire to shift 

ew car costs to dealers. 

“A government bureau, such as 
@PA,” he said, “is obligated as a 

ervant of the entire nation, to 
play as fair with producers and 

llers as well as with buyers. The 
yreat majority of the public favors 
such practice. Car buyers, as a 
dy, do not want manufacturers, 

dealers or anyone else to bear a 
part of costs which rightfully 

ould be paid by them. They know 
that the way to get cars is to 
provide fair profits for all produc- 

g and handling agencies. Nothing 
ever has been discovered which 

ould speed up production like 

rofits. 

“Car buyers distinctly see no rea- 
on why in the face of increased 
fabor and material costs in the 
manufacturing end and_ similar 
psts, as well as curtailed stock 
losses among dealers, these two 
sroups should have to hold their 

ices down to prewar levels. It 
certainly is not the way to get 
pew cars built and keep old cars 

nning. ' 

“One reason why the car-buying 
ublic is quite willing to pay fair 
rices for new cars is that it is 
going to come out of the war with 
sore than normally increased war- 
time savings. 

“In addition to sharing in the 
greatly increased national income, 
former and present car owners 
rough rationing have been given 
W special bonus by the government. 
“As a result of new car and 
gasoline rationing alone, an aver- 
Yge saving of at least $300 has 
been made by every one of the 33 
nillion passenger car owners who 
ere operating vehicles at the be- 
ginning of the war.” 

Official government reports put 
into the record by Mallon were 


years prior to the war and, except 
in rare cases, little earnings of any 
kind since 1942. 

“Here in a nutshell is the story of 
public, manufacturer and dealer 
incomes for the 1939-1945 periods,” 
Mallon declared: 

Total National Income 

1939, 1940 and 1941 (including 
29% million automobile owners)— 
$245 billion. 

1942, 1943, 1944, and 1945 (1945 
estimated), including 24 million 
automobile owners—$593 billion. 

Automobile Manufacturers 

1939, 1940 and 1941 (net profits 
before income taxes)-—-$2 billion, 78 
million. 

1942, 1943, 1944 and 1945. (In war 
contract work 100 percent—no fig- 
ures available, but the earnings 
were substantial.) 

Automobile Dealers 

(All incorporated dealers report- 
ing to Bureau of Internal Revenue.) 

1939, 1940, 1941 (net profit before 
income taxes)—$111 million. 

1942, 1943, 1944 and 1945. (No 
official income reports, but retail 
automobile businesses’ generally, 
with few exceptions, were badly 
shattered. 10,000 dealers quit busi- 
ness. Remaining dealers are living 
chiefly on repair work. Causes: No 
new cars built since Jan. 1, 1942. 
Used car supply greatly diminished. 
Help scarce. Prospects for new car 
production uncertain.) 

“Some percentage figures in con- 
nection with these public, car man- 
ufacturer and dealer incomes are 
of interest, Mallon said: 

Car buyers—National income be- 
tween 1939-1945 increased approxi- 
mately 130 percent. 

“Automotive manufacturers—dur- 
ing the prewar 1939-1941 period, 
earned a net profit before income 
taxes of slightly more than 14 
percent. 

“During the same period, all in- 
corporated automobile dealers re- 
porting to the Internal Revenue, 
representing probably 80 percent of 
the retail new car sales of the 
country, earned only 1.07 percent. 

“The difference between the earn- 
ings of car owners and automotive 
manufacturers and retail dealers, 
both in the prewar and war pe- 
riods, is striking. The dealer situa- 
tion is even worse than the figures 
given indicate. The 1.07 percent 
average earnings represented both 
those who earned and lost money 
during 1939, 1940 and 1941. The fact 
is that two out of every five deal- 
ers reporting to the Bureau of In- 
ternal Revenue during these years 
made nothing.” 

OPA’s primary duty, Mallon in- 


intended to show that dealers were | sisted, is to restore efficient local 
Bss able than either car buyers/ transportation rather than to hold 
or manufacturers to absorb in-| down prices to less than normal 
reased costs. He quoted Depart-| profits. Only by encouraging manu- 


ent of Commerce figures showing | facturers 


that national income had jumped 


gpproximately $64 billion in 1944 
er 1942. 
Automobile manufacturers, he 


aid netted approximately 13 times 
4S much as retail dealers on com- 
parable net sales in 1939-1940-1941 

d had been enjoying huge war 
contracts since Pear] Harbor. Con- 
trasted with this, he continued, was 
e average dealer earnings of 
about 1 percent annually for three 


JAF) Dh) 


Factory-Parts Men... 
With 25 Years of “Know - How”. 


exacting 
Chrysler Corp., Ford Motor, Murray Body, ete. | 


and dealers to make 
money can jobs be created and a 
normal supply of new cars started 
rolling, he said. 

The biggest questions said to be 
bothering dealers are: When will 
there be a new supply of cars for 
all prospects? How can OPA scale 
down used-car prices so that they 
will be fair to both the car owner 
and the dealer? The most experi- 
enced dealers are unable to answer 
these two questions satisfactorily, 


Lh 


Engineered in Wood by Expert 


Built by Men 


specifications of such plants as 


} 
| 
| 
| 


Quality-made bins are available right now for | 
all parts requirements. These are so superior | 
to ordinary parts bins that they meet the 





Detroit 11, Mich. | 
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Auto Dealers Income 


Statistical Division, Bureau of Internal Revenue 


Year 1939 Net Income Before Income Tax Gross Receipts 
4,668 $22,033,770 $2,006,677 ,093 
4,691 10,770,396 (net loss) 880,514,658 
9,359 11,263,374 2,887,191,751 

Year 1940 
5,715 35,565,740 2,882,002,094 
3,862 9,880,860 (net loss) 763,650,815 
9,577 25,684,880 3,645,652,909 

Year 1941 
7,012 78,985,940 3,853,442,258 
2,398 4,467,988 (net loss) 398,237,056 
9,410 74,517,952 4,251,679,314 


1939—Net income on gross sales before Income Taxes. 
Net income on gross sales after Income Taxes. 

1940—Net income on gross sales before Income Taxes. . 
Net income on gross sales after Income Taxes.... 

1941—Net income on gross sales before Income Taxes... . 
Net income on gross sales after Income Taxes... 


Combined average.... 


Al 
29 
sae 
52 
1.82 
1.16 
before Income Taxes.... 1.07 
after Income Taxes.... .71 


N.B.—The above was part of NADA President Mallon’s statement July 31, 


Mallon said, and they doubt greatly 
if government experts know the 
answers. Mallon says it will be 
probably the end of 1947 before 
there are enough new cars on the 
market to supply normal demands. 
“The question of increased dealer 





1945, before the OPA Retail Automobile Advisory committee in Chicago. 


|eosts of doing business in either 
|large or small volume is a grave 
| one,” Mallon pointed out. “A major 
| difficulty is that it is almost im- 
| possible to forecast costs accurate- 
ily. NADA recently sent out sev- 
eral thousand questionnaires on 




















Take the figure 253,113* (car 
registrations for 1940) as a start- 
ing point. Observe the fender 
dents, the rattles, the suppressed 
desires to go places. Note the re- 
ports of substantial savings out of 
income. And you have, obviously, 
a market for cars in quantity. 


The market referred to is Phila- 
delphia, third largest city in the 
U. S. More of its farnilies live in 
individual homes then in any other 


SPERBER MANUFACTURING €0O.| large city. They have a garage 


1815 Trombly Ave. 


BINS y wanted: a new car 


for that car and a place in the 
home for the wide variety of ar- 
ticles peculiar to home-making. 
These wants and needs are in ad- 
dition to the regular household 
necessities. 


Philadelphia, in short, is one of 
the leading markets and a highly 
desirable place to lay the ground- 
work for present and future sales. 
And it is a relatively simple mat- 
ter to reach this large block of 
buyers—for nearly 4 out of 5 of 


% Philadelphia trading area car registrations in 1940 were 676,913 


33 





this subject and to date it has 
received about 2,500 responses. Re- 
ports indicate that many times this 
number would have been received 
had it not been for the shortage 
}of manpower in dealer establish- 
| ments. Only part of these replies 
have been tabulated 


“Average estimates of costs, 
comparing the fiscal vear starting 
July 1, 1945 with the actual cost 
of the calendar year of 1941 taken 
from the analysis of over 500 
reports so far tabulated, indicate 
increases ranging from 10 to 58 


percent on the items 


Members of the 
tee were David E 


dealer commit- 
Castle, St. Louis, 


chairman FE. H. Baker, Brookline, 
Mass.; Hanley Taylor, Detroit; 
Fred Farris, 3irmingham, Ala.; 
Sam Marcus, Denver; William D 


Reagam, Evanston, Ill; Les Vogel, 
San Francisco; Melvin Ballard, Salt 
Lake City: Paul Freed, Waynes 
boro, Va.; Frank Gregg, Pitis- 
burgh; J. D. Henn, Chicago, trie is 
L. J. Jacob, New York City: R. 
Maines, Detroit, trucks; John Diiy, 
Philadelphia, and Irving Woailis, 
Dallas. 

Accompanying Mallon were Lee 
Moran, NADA executive vice-pr>si- 
dent; Ray Chamberlain whom 
Moran succeeds, and Labert St. 
Clair. 





the Philadelphia families daily 
read one newspaper. 


That newspaper is The Evening 
Bulletin. It has a circulation in ex- 
cess of 600,000, the largest eve- 
ning circulation in America. It 
goes home in this city of homes. 
It spends the evening with the 
people that spend the money. 


In Philadelphia — 
nearly everybody 
rads The Bulletin 
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Auto Personnel 


Federal Elevates Smith 
To Region Chief in Dixie 

O. H. Smith, field service repre- 
sentative of the 
Federal Motor 
Truck, has been 
promoted to re- 
gional manager 
in the company's 
Field Sales divi- 
sion for Atlanta, 
Nashville and 
New Orleans. 
Smith has been 
associated with 
the auto business 
for over 15 years. 
He joined 


0. H. Smith 


1942. 


* * * 


Federal in 


Ternstedt Lists Conlon 
As Manager in Columbus 


Appointment of James L. Conlon 
as resident manager of the Tern- 
stedt Mfg. division, a unit of Fisher 
Body to be operated at Columbus, 
O., was announced last week by T. 


P. Archer, 
Fisher Body. 

A native of Fort Lambert, Ont., 
Conlon attended Loyola college in 
Montreal and the University of De- 
troit. He joined Ternstedt in 1925, 
working as an experimental me- 
chanic and draftsman until Novem- 
ber, 1933, when he was named chief 
draftsman of Ternstedt. 

* * * 


general manager of 


Fedders Names Morgan 
As Chief Engineer 

Appointment of Robert W. Mor- 
gan as chief engineer of Fedders 
Mfg. Co. Ine., of Buffalo, is an 
nounced by E. R. Walker, vice- 
president. Tie ee 

Charles F. Berger, of Baltimore, 
twice wounded veteran of the 29th 
Division, after four years service 
has returned to his job on the Na- 
tional Audit Staff of the Commer- 
cial Credit Co. He will travel the 
Southeastern states. 

* * * 

Election of Dr. Robert E. Wilson, 
chairman and chief executive of the 
Standard Oil Co. (Indiana), as a 


“lets al | repeat th 


utive Vice-Preside 
the Exec ; f Execitive Vice -Frasidané 


Quick Facts on REDBOOK 


@ 25c might be just a luncheon tip to many of us — 
but to most of America — it's a choice of entertain- 
ment. Compare Redbook’s 25¢ price against the 
cost of newspapers and most other magazines. 
( Sc-10c-etc.) Redbook buyers pay 25c¢ an issue — 


BUY TO READ! 


High editorial percentage creates cover-to-cover 


interest 


Twelve insertions in Redbook gives you continuity 
in your advertising at a low cost — in fact, only 
$37,200 a year. 

25c selling price contributes nearly $-4,000,000 
toward paying for the NATIONAL Sh.O% 


Monthly issues guarantee longer life. 


Reader Research assures constant appeal 


member of the board of trustees of 
the University of Chicago has been 
announced by Harold H. Swift, 
chairman of the board. 

eS 2 »s 


Kanzler Made Vice-Chairman 
Of War Chest Campaign 


Ernest C. Kanzler, chairman of 
Universal C.1.T. Credit Corp. and 
president of Uni- 
versal Credit 
Corp., hes been 
appointed vice- 
chairman of the 
1945 War Chest 
campaign. 
Kanzler, who 
has served on 
many war activi- 
ties committees, 
is a director of 
several other cor- 
B.C. » porations. The 
oP eee War Chest is 
scheduled from Oct. 8 to Oct. 30. 


* * * 


Firestone of Canada Adds 


| Three Vice-Presidents 


W. H. Funston, president of Fire- 
| stone Tire & Rubber Co. of Canada, 
Ltd., announces that T. M. May- 
| berry and J. H. Forman have been 
appointed vice-presidents of the 


company and R. L. Raycroft as 
general sales manager. 

Mayberry joined Firestone 17 
years ago. Forman has been with 
Firestone for 25 years. Raycroft 
started with the company in 1923 


as a general line salesman. 
+ a * 


Monroe Auto Names Smith 
As Chief Engineer 

Appointment of C. J. Smith as 
chief engineer of the Monroe Auto 
Equipment Co., 
Monroe, Mich., is 
announced by 
Brouwer D. Mc- 
Intyre, president. 

Smith comes to 
Monroe after a 
number of years 
with Packard 
where, at the 
start of the war, 
he was placed in 
charge of the ex- 
perimental engi- 
neering program 
at the tank arsenal proving 
grounds. Later he was chief engi- 
neer at the proving grounds. 

* * + 


Cc. J. Smith 


Hawkins Appointed 


Jack Whitehead, president of the 
Norwalk Tire & Rubber Co., an- 


is 1h UnISoh,” sald 
nt inch 


ade 


ie a lesson, gentlemen, in the low cost of 
high finance. It takes “smart dollars” to OUT- 


SMART instead of OUTSPEND auto competition... 


and limited auto production dictates the need for 


more advertising work for /ess money. 


So consider A NATIONAL SHOW FOR $37,200 A 


YEAR complete. A show reaching a cohesive and im- 


portant audience of 1,500,000 families who enjoy 


good reading. Here is a literate, thinking group who 


want, intend to get, and can afford to buy good cars! 


Even though Redbook space is 


sold out at the 


moment, it is not too soon to make plans for the 


day when space is available. 


To Nearly '/s5 of America— 


A Program of proven Sales Power 


Redbook, Cosmopolitan, and American, 
THE 6 MILLION GROUP, reach nearly six 
million families with less than 15% 
duplication — approximately one out 
of every 5 in the United States. And a 
full page in every issue of all 3 maga 
zines costs only $160,000 a year. 


‘Randolph St., 


- 
wn. \ 
re 


mer) 


nounced the appointment of ‘YW. 
Jerry Hawkins as Pacific Coast 
manager with home offices at 2 
Huntington Paik, | 
Calif. Hawkins will be in direct Ji 
charge of independent dealersh{ eH 
to be set up in the Coast area. | 
* + ” 
Galvin Appoints Goebel ‘OH 
Galvin Mfg. Corp., makers of | 
Motorola Radios and Radiote#aeq 
phones, has announced the appoint- ]f} 
ment of E. S. Goebel as acting di- 
rector of field sales in the Cod 
munications and Electronics divi- 
sion. 5 ee 
Robert W. Morgan has been 
pointed chief engineer of the Fed- 
ders Mfg. Co. Inc., vice-preside; 
Edmund R. Walker announced k& 
week. He will direct all engineering 
activities. iy ee « 
Rubert J. Lindquist, at prese: 
vice-president, treasurer, comptrol- 
ler, and a director of Curti 
Wright Corp., will go to Chicago 
about Sept. 1 to become financial 
vice-president of Standard Oil 
(Ind.), according to an announce- 
ment last week by Robert E. Wil- 
son, chairman of Standard’s boa: 
* * * 


William W. Martin, associatag 
for 33 years with the express b 
ness, has been appointed superin- 
tendent of public relations for Rr 
way Express Agency, New York 
City, it was announced last week 
by K. N. Merritt, general mana; 
of public relations. 7 

a. * * 

John W. Hobbs, Hobbs Mfg. C 
Springfield, Ili., has been named co- 
chairman of a building fund driye 
of the American Legion in tl! 
city. The group plans to raise $150,- 
000 for additions and remodeligg 
of post homes. 

+ * 7 

Announcement is made by Frq 
erick G. Hughes, general manager 
of the New Departure division of 
General Motors, that Lester A. L: 
ning, assistant plant manager of 
the division’s Bristol (Conn.) pla 
will become manager of the cc@m 
pany’s Sandusky branch when New 
Departure starts operations thez 

* * * 


Earl A. Perry, former chief auto- 
motive adviser to the Commandi 
General, Seventh Service Command, 
Omaha, has returned to Minneap- 
olis. Perry is now fleet sales rep! 
sentative of Fargo Motor Corp., a 
subsidiary of Chrysler, and nas 
cpened offices at 426 Baker Bldg’ 


Universal tao os 
Opens 12 Offices; 
Lynch Boosted 


Appointment of Frank M. Lynch 
assistant vice-president, as head g 
the new division office at Hartfo 
Conn., and the opening of 12 
branch offices, is announced by A 
thur O. Dietz, president of Univ 
sal C. I. T. Credit Corp. 

The Hartford division, located, 

99 Pratt St., will supervise activi- 
ties of branch offices at Springfield, 
Mass., and at Hartford, New Hav 4 
and Bridgeport, Conn. 

The new branches will serve the 
following towns: y 
Texarkana, Tex., Texarkana Na- 
tional Bank building, under the wd 

management of Henry C. Hodde. 

Brockton, Mass., 106 Main St., 
under the management of J. 
(Jack) Coppock. 

Durham, N. C., 111 Corcoran St. 
building, under the management 
W. W. Hayes. 

Terre Haute, Ind., 221 National 
building, under the management 
W. M. (Bill) Blaikie. 

Fayetteville, N. C., 520% Hay St., = 
under the management of Fra 
Stancil. 

Lansing, Mich., 432 Tussing builg 
ing, under the management Saag 
George B. Johnson. Be 

Columbia, Ga., Doctors buildigg@ il 
1312 Broadway, under the manage=™ 
ment of J. J. (Joe) Dominey. A 

Alexandria, La. 605 Guara 
Bank and Trust Co., building, une™ 
der the management of Allan Deaiis, 

Florence, S. C., Jack Self bui a 
ing, 160-A West Evans St., unde® 
the management of Nelson Gauges | 

Richmond, Ind., Medical A — 
building, 33 Eighth St., under the™ 
management of John Lantz. baa 

St. Petersburg, Fla. Rutlavaa 
building, under the management of 
Malcolm L. (Mac) Hitt. Z 

Nashville, Stahlman building, un 
der the management of H. G 
Hicks. > 
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WANTED 
A-1 
pUSED CAR MANAGER 


Excellent present and postwar op- 
portunity with one of the largest 
hevrolet dealers in the country, 60 
miles from N. Y. City. Must pe 
apable of taking complete charge 
Of Used Car Department and ex- 
perienced in large volume sales. 
snusually large salary and bonus. 
plendid, well trained pleasant or- 
panization. Unexcelled living condi- 
ons in beautiful community. We 
will cooperate in every way witn 
man who can qualify for this open- 
g. All replies strictly confidential. 
For interview, write Box 1008, c/o 
giutomotive News, Detroit 26, Mich- 
Ban, giving full resume of past ex- 
perience and references. 















UTO MECHANICS and metal workers 
wanted by California Buick and Pontiac 
dealer. Excellent pay with bonus plan. 
Opportunity for advancement in postwar 
years with well established multiple 

yw dealer organization. WMC release re- 
quired. San Pedro Motors, Inc., 1600 S. 
Pacific Ave., San Pedro, Calif. 





WANTED SHOP FOREMAN AND SERV- 
ICE MANAGER with successful mechan- 
ical experience, able to handle men. Also 
experienced Ford mechanics. Old estab- 
lished Ford Dealership, Runkel Bros., 
Havre, Mont. 


VANTED—I1st CLASS BODY MAN. Per- 
manent work—40 hr. week. Time and 
half overtime. One week vacation with 
pay. $1000 
to a’! employes. Extra monthly bonus. 
Participation in Blue Cross Hospital 
Plan. A clean, light and airy place to 
work. A good job for the right man. Call 
or write the George Motor Co., 60 
Shrewsbury St., Worcester, Mass., Tel. 
2-2747, Dodge & Plymouth Distributors. 


PARTS 
Dodge,, Plymouth car and Dodge truck 
wholesale parts distributor. Fine postwar 
position, best opportunity for advance- 
ment, excellent working conditions. Loca- 
tion—-Northern Ohio. Apply The Lake 
City Sales Company, 6603 Euclid Ave., 
Cleveland 3, Ohio. 


ORD PARTS CLERK—Ford Dealer ex- 
perience necessary, 00d hours, time and 
half for overtime. Hal Lynch Motors, 724 
Hogan St., Jacksonville, Fla. 


WANTED—Two experienced Hudson me- 


chanics. See, call or write Mr. Cook, 
Broadway Motor Company, 402 Broad- 
way, Houston, Texas. 


LESMEN WITH TRADE 








Free Life Insurance Policy | °° 
| rience. 


fidence to Box No. 999, c/o Automo- 
tive News, Detroit 26. 


CLERKS, EXPERIENCED—Large | 


ACQUAINT- | 








ANCE—Make $100 day selling surplus | 
listings! Part—full time. War Surplus 
Reporter, 20 East Jackson, Dept. 206 
Chicago. 

REATIVE USED CAR PROMOTION 
MAN for Automobile Manufacturer 
Broad knowledge of the automobile busi- 
ness and a useable understanding of the 
mechanics of cars ard trucks. Able to 


create and produce literature to dealers 
Experience in contacting dealers and 
holding dealer meetings. Under 40. Give 
age, complete experience and availability 
in first letter. Box 1002, co Automotive 
News, Detroit 26. 


WANTED 
IMMEDIATELY 


Truck Mechanics 
Parts Men 


For project in CHINA to repair 
trucks and train Chinese Me- 
chanics and Parts Men. Must 
be between ages of 35 and 49— 
in good physical condition and 
have a minimum of 15 years’ 
experience. 


OOD PAY-—-PLUS OVERSEAS 


BONUS AND EXPENSE 
ALLOWANCE 









CHRYSLER EXPORT 
CORPORATION 
CHINA SERVICE CONTRACT 


‘el. TR 2-8200 5800 Cass Ave. 
DETROIT 


in | 


| 
| 
| 





| 
| 


; its 


Experienced man around 40 
supervise brake lining sales through 
dealers and distributors. Applicant 
should have a thorough technical 
knowledge of brake lining and its 
application, experience selling brake 
lining for a manufacturer, ability 
to initiate sales promotional plans. 
Position is permanent, present in- 
cumbent leaving for valid personal 
reasons. 
surate with applicant’s past expe- 


| SERVICE 


CLASSIFIED WANT AD DEPARTMENT 





Reaching an estimated 50,000 readers engaged in all branches of the automotive industry from Maine to California. Low Rates: 
TEN CENTS (10c) PER WORD for one insertion or 25c per word for 3 insertions. Cash in advance. Count initials and groups of 


WN es a eT te me Cm ee CS a 


care of Automotive News, Detroit 26, Mich.” add one Dollar ($1) per insertion for this address and extra service as replies are 


forwarded, unopened, the same day received. Display Ads: $7 per inch, per insertion. 


WANT AD DEPT., AUTOMOTIVE NEWS, PENOBSCOT BUILDING, DETROIT 26, MICH. 


~ HELP WANTED 


DEALERS’ ACCOUNTANTS -— Opportunity 


for accountants with sales personalities 
to serve as Business Management Repre- 


| 


sentatives for large automotive manufac- | 


turer. Salary and traveling expenses 
dress Box 1001, 
Detroit 26. 


c/o Automotive News 





WANTED 
for 


BRAKE LINING 
SALES 


to 


Income will be commen- 


Send full details in con- 





MANAGER 
dealer in 
approximately 


for well 
Greater Cleveland 
$10,000 month 


Chevrolet 
area doing 


customer labor. Attractive salary and 
bonus Excellent opportunity. Postwar 
future. Write full details. Treated in 
strictest confidence. Box 1003, c/o Auto- 
motive News, Detroit 26. 
CHEMIST — Automotive Products. Knowl- 
edge of sound dampening, adhesives, sat- 
urated felts preferable. Desirable that 


applicant be capable of supervising group 
of Automotive Products Chemists. Per- 
manent position with long established, 
progressive company having unexcelled 
postwar future. Excellent opportunities 
for advancement for right man. Location 
—Metropolitan New York area. Box 1004, 
c/o Automotive News, Detroit 26. 





SERVICE 
REPRESENTATIVES 
Do You Want to Travel 
in Postwar’s 


Exciting Export Markets? 


Motor car and truck manufacturer with 
aggressive 


postwar program is ready 
to add 4 or 5 service representatives to 


export staff. Because the men we 


jhire will need a minimum of schooling 


|LONG 


prehensive, 


circles will count 
cellent 


17 YEARS’ 


in our systems—they must have a com- 
ready-to-work knowledge 
of service operations and methods. 

As these men will travel extensively 


and almost continuously, bachelors are 
preferred, 


35-40. Ability to mix 

clubs and export 
in our selection. Ex- 
and expense allowance. 
Automotive News, De- 


aged 
well in exclusive 
salary 
Box 1011, c/o 


troit 26. 


FORD MECHANICS—Thoroughly experi- 
enced Ford mechanics, can make $100 
per week—50-50 commission, good hours 
Hal Lynch Motors, 724 Hogan St., Jack- 
sonville, Fla. 

SHOP FOREMAN-—-Good opportunity. Lan- 

day Nash Sales, 812 Paca St., 

30, Md. 





ESTABLISHED, PROGRESSIVE 
MANUFACTURER of automotive ignition 
replacement parts desires service repre- 
sentative to call on automotive parts dis- 
tributors and their customers. Must be 
free to travel. Technical experience neces- 
sary Permanent position salary 
bonus. Write giving 
ing education. experience and 
sired. Box 1009, ¢c Automotive 
Detroit 26 


POSITION WANTED 


salary de- 


News 


DESIRE CONNECTION with dealer where 


established 


Ad- | 


| 


| 





POSITION WANTED 


|) _____ USED _CARS FOR SALE 





GENERAL MANAGER with broad expe- 





SALES EXECUTIVE 





rience in Automobile Dealer and Distrib- 
utor merchandising procedure, postwar 
organization planning, and automobile 
factory policies. Employed at present 
general manager with a large popular car 
and truck dealer. Will consider connec- 
tion with a reputable dealer in a suitable 
location. Satisfactory experience record 
and references. Box 1106, c’o Automo- 
tive News, Detroit 26 

A successful 
executive with broad technical produc 
tion, and organizational background 
Wide acquaintance among top executives 
purchasing agents, design and project 
engineers of automotive, aircraft and 
cesscries manufacturers. Technical expe 
rience includes electrical and hydraulic 
equipment, motors, instruments, radio 
and other accessories. Member of S.A f.. 





sales 


ac- 


S.A.W.E. Pilot and radio licenses. Avail- 
able immediately. Box 1010, c/o Auto- 
motive News, Detroit 26. 


BUSINESS FOR SALE 





FOR SALE—Former Ford Parts Distributor 


will sell all equipment, parts, shop and 
office. Parts equipment include new mod- 
ern face trim with fixtures. 
is sufficient for a 700 car dealer. $10,000 
cash. Box 998, c/o Automotive News 
Detroit 26, Michigan. 


WELL ESTABLISHED AGENCY AND 


MANUFACTURERS REPRESENTATIVE | 


GARAGE—Fireproof building. all 
ment, six-room dwelling, $35,000. 
at inventory. J.V. Fisher, 1059 E. 
Salem, Ohio. 


equip- 
Stock 
State, 





Automotive 


| CALLING ON AUTOMOTIVE PARTS and 


accessory jobbers in state of Michigan. 
Wants additional lines. Box 990, c/o 
News, Detroit 26. 


DEALERSHIP WANTED 


| DEALERSHIP WANTED-—Chevrolet 200 to 


| 


| 


WHOLESALE 


Baltimore | 


| 


| 


DEALERSHIP WANTEI 


400-car potential based on 1941. sales. 
Central Michigan preferred. Would trade 
present Chevrolet dealership if necessary. 


Subject to Chevrolet approval. Give full 
information. replies held strictly confi- 
dential. Greening Oil Company, Brecken- 


ridge. Michigan. Telephone 115 


»—-Fora or Chev- 
rolet. 150 to 300-car potential based on 
1941 sales. New England or New York 
state preferred. Give full information. 
Replies confidential. Box 996, c/o Auto- 
motive News, Detroit 26. 

DEALERSHIP FOR SALE 





FORD DEALERSHIP FOR SALE IN 


NORTHERN WISCONSIN — Located at 
Minocqua and noted for lakes and tour- 
ist trade. Can be purchased with or 
without garage building. Inventory prices 
on parts and equipment. Thirty-four 
years in business. Retiring due to ill 
health. Real opportunity for the right 
man. If interested act at once. Bassett’s 
Auto Company, Minocqua, Wisconsin. 





USED CARS WANTED 








SEVEN PASSENGER cars, in fine condi- 
tion only. A. A. Auto Service, 153 W. 
54th St., New York, N. Y. Telephone 
Circle 7-6279 

SEVEN PASSENGERS, limousines, large 
fives; cars must be clean Prices 
reasonable. McCLINTOCK - CADILLAC 
Lansing, Mich. 

I'LL BUY 1 or 1,000 1935 to 1942 cars 
regardless of price or condition. Sam 


Greenfield, 6700 Euclid, 
HE 0232. 


Cleveland, Ohio. 





USED CARS FOR SALE 





IS OUR BUSINESS—How- 
ever due to the increasing difficulty of re- 
plenishing our stock we must limit our 
clientele to dealers in position to buy any 
make or model in load lots (4 cars). 
Over 200 cars sold in March at Region A 
as-is ceiling. Call or write George Row- 


ley (Automobiles since 1916), c/o Cap- 
itol City Pontiac Co., Phone Lansing 
5-7212—-235 S. Grand Avenue, Lansing, 


Michigan. 





—for sale— 


USED CARS 


plus | 
full details concern- | 


there are prospects of becoming man- 
ager after ability and worth proven 
Young. aggressive, university education | 
and following well-rounded automotive 


Retail Salesmanager, Buyer 
Auto P ind Accessories for large Na- 
tional Merchandising Concern, 
Manager for General Motors Division and 
present Regional Business 
Manager Excellent record and 
ences. Box 1005, c Automotive 
Detroit 26. 


experience: 


refer- 
o News 


FINANCE EXPERIENCE 

taking complete charge fi- 
branch or establishing a 
department for a bank. 
Automotive News, De- 


Capable of 
nance company 
consumer credit 
Box 1007, c/o 
troit 26 


District | 


Management | 





| 
| 
| 
} 





ALL 1942s 


135 Units 
Now Released by OPA 


* Studebakers 
* Plymouths 
* Hudsons 


Previously used as cabs, but in fine 
condition. All six-cylinder, 4 
sedans low mileage. Im 
shipment 





oor 
mediate 


Phone - Write - Wire 





BEN MEDOW & CO. 


51 S. Michigan 
SOUTH BEND 138, IND. 


as} 


Phone 38-3154 


1941 DODGE ARMY command cars. Un 
usually good condition. FRANKLIN 
WEBER PONTIAC, 6115 N. Clark St 
Chicago, Ill. 

1940 PACKARD CUSTOM SUPER 8 (180) 
series 1075 7 passenger limousine, shows 


no wear—under as is ceiling. Sam Green- 
field Co., 6700 Euclid <Ave., Cleveland 
3, O 











Have nice low mileage Chrys- 
ler Royal which has been rolled. Insutfti- 
cient body mechanics makes necessary we 
offer this car as-is at $575. Ceiling price 


FOR SALE 





about $1,400. Marshall Motor, Salina 
Kansas 
1941 LINCOLN 
LIMOUSINE 
We have subject to prior sale ai 1941 
Lincoln Limousine, 8-passenger, enclosed 
drive, color black, white sidewall tires. 


electrically controlled windows, heater, ra- 
dio, 20,000 actual miles, car looks and runs 
like new. For sale at OPA Warranty Ceil- 
ing Price. 


Equipment , 














| LEO ROCCA INC, 
Dodge & Plymouth Direct 
Factory Dealers 
4301 Connecticut Ave. N. W. 
Washington 8, D. C. 
TRUCKS WANTED ——«™ 
WANTED TO BUY 
All Makes and Models of New 
Trucks 
Also New Bus Chassis 


‘BEN FISHEL AUTO COMPANY 








WANTED—Elither Lyons 


PORTABLE 





PARTS WANTED 


HOOD. FRONT BUMPER 
moulding. O9A S157, new or used for 1U40 
Mercury Pegues Motor Co 
Texas 


PARTS FOR SALE 


| AUSTIN, 


BANTAM parts Hagemaster 
Laurel, Miss 


NEW ECLIPSE BENDIX DRIVES tn orig- 


inal boxes, Bendix No A-1073 
fication No. RCUWNXNX13-T--pri 
each. lots of 10 

Starter Springs, 25¢e each. lots of 25 
Southland Iron and Metal Company 
Norfolk 1, Virginia 


Spect 
$4.50 


Also new SS1IL Wickwire 


ce 


LOT OF FORD PARTS 










Model A and 

AA 1932 to 195s radiators fers 
grilles, piston Price drastically re 
r sale. Come 1 or 

Hst. Standard Auto Co noo 


MeKeesport, Pa 





NEW 
FORD DOORS 
with 
Complete Trim 
for 
19-41-12 
FORDORS 


WwW 


Stuart Wilson 


FORD DEALER 


21925 Michigan Ave. 
Dearborn, Mich. 








SHOP EQUIPMENT WANTED | 


or Berger used 
auto parts bins. Write or wire George H 


Welsh Motors, Inc., Kansas City 2, Mo 


SHOP EQUIPMENT FOR SALE 
LEMPCO CRANKSHAFT 
mounted lathe bed; ! 
Price $100. Thomas B. 

Broad Philadel- 





GRINDER, 
hp. electric motor 
Martindale, 2201 
phia 40, Pa 


on 


N 


st 


ADJUSTABLE PARTS BINS that do the 

















2 , 10 Ss llinois job. Prompt delivery. Catalog. Write or 
114 Sycamore Street, Cairo, Ill | wire SPERBER MANUFACTURING 
| 1811 Trombly, Detroit 11. 
WANTED—New or 1-ton Panel Truck STEAM VULCANIZER, build-in generator; 
suitable for an Undertaker. Welborn Mo- liquid dispensers and other equipment; 
tor Company, 111 E. Orr street, Ander- Big Game Rifles. Ross Bowman Garage, 
son, S. C. Wheeling, W. Va 
TRUCKS FOR SALE ‘ESSORIES FOR SALE 
PROTECTED TERRITORY now open for | AUTO SEAT COVERS, fibre, leatherette 
dealers. Beautiful al! new steel utility! trim. Coupes $5.95, Sedans $9.95. Im- 
trailers. New tires. Retail $159.50. Good mediate shipment. Bay Auto Sales, 374 
profit. For details write Michael Parmet __Bay Street, Rochester, New York. q 
isi ihnMnkne ACCESSORIES WANTED 
WANTED - WANTED - WANTED 


FOR SALE 
IMMEDIATE DELIVERY 


Good condition 
brakes. Write 


Used car carrying trailers 
All dual wheels. Hydraulic 
or wire: 

W. W. TRANSPORTATION CO. 
3746 Kelly Ave. Phone Endicott 6868 


| 
| 
| 





BUSES WANTED 





NEW BUS CHASSIS WANTED——WII! pur- 
chase any number of new Ford, Chevrolet, 
International, or other make bus chassis. 
Write M. C. Murrell, Superior Coach Sales 
Company, 2335 N.W. 12th Street, Oklahoma 
City, Oklahoma, giving lowest prices f.o.b. 


chassis factory or other location. 





NEW BUS CHASSIS WANTED —-Will pur 
chase any number of new Ford, Chev 
rolet, International or other make bus 


Bedy Co., Ink 
33rd and lladelphia 4 a 
or call Baring 5252, giving lowest prices 
f.o.b. chassis factory or other location 


gton 


chassis. Write Woltin 
: Arch Sts., 





P 


BUSES FOR SALE 





TWO BRAND NEW 19145 Ford school bus 





chassis, equipped with Blue Bird 60-pas 
enger school bus bodies. delivery f.o.b 
Jacksonville. Priced at OPA ceiling. Don- 
ald Neese, Tel. 9-2757, 1917 Biscayne 
Boulevard, Miami 36, Florida. 


~ BUSES FOR RENT 


BUSES FOR RENT--21 to 48-passenger, 
with option to purchase. Gibbons Coach 
Sales, 6153 Delmar, St. Louls, Mo 





~ PARTS WANTED ~ 


LEFT FRONT FENDER for 1938 Packard 





Model 1601. Give price, condition. Pres- 
sell Motor Sales, 301 Robbins, Niles, O 
WANTED FOR 1941 180 Packard Iimou- | 

sines, fenders, radiator, distributor com- | 
plete, what else have you? A. A. Auto 
Service, 153 W. 54th St., New York 
N. Y¥ 
PARTS WANTED. 1941 Ford super dlx 
hood 1942 Chevrolet hood. 1941 Ford 
| front bumper brackets. Sam Greenfield 
Co., 6700 Euclid Ave., Cleveland 3, O 


|LEFT REAR DOOR 1940 Hudson Model 


40. Farnham & Sons, Montpellier, Vt 

| RADIATOR GRILL—For a 1940 Plymouth 
car. Leo Rocca Inc., 4301 Connecticut 
Avenue, N. W Vashington 8, D. C. 


WANTED —- 1941 PLYMOUTH FRAME. 
also shell and grille. Please state pri 
in reply. University Motor Sales, 1971 


Massachusetts Ave., Cambridge, Mass 


e 





1706 7th St., N.W 


CRANKSHAFT 


DODGE - PLYMOUTH 


NEW AUTO RADIOS & AUTO HEATERS 
Need 
Radios and Heaters (Stewart-Warner gaso- 


unlimited quantity of NEW Auto 


line and dash type hot water heaters). Will 
pay cash. Write for full particulars 
price, quantity, makes, etc 

MANHATTAN AUTO & RADIO CO 


Washington 1, D. C. 





MISCELLANEOUS 


Grinding & Metallizing 
JOHN P. HUGHES MOTOR CO., INC., 
801 Commerce St., Lynchburg, Virginia 


OUTDOOR NEON 
SIGNS--Also Brunner 3-cylinder pressure 
car washer. The Albert Motor, 49 Elm 
Street, Stamford, Conn. 








AIRPLANES FOR SALE 





USED 


AIRPLANES, ALL MAKES, in- 
cluding small trainers; also 4-5 and 8- 
place Beech, Cessna and Waco. Will 
take cars or other airplanes in trade. Can 
finance, also train and check out. In- 
quiries in ited. Babe Turner, Chief Pilot, 
3916 East Central, Wichita. Kansas 
Phone 26717 Nordstrom-Mack Motor 
Company, Newton, Kansas, Mosby-Mack 
Motor Company, Topeka, Kansas, Mor- 
gan-Mack Motor Cempany, Lawrence 
Kansas 


AUCTION 


BEN FISHEL AUTOMOBILE 
AUCTION COMPANY 


at 10:30 a.m. 








Every Tuesday — Rain or Shine 


Used Cars and Trucks on Hand 
At All Times 
FOR DEALERS ONLY 
WE BUY WE SELL WE SWAP 
COME BUY COME SELL 
Phones 128-591 
2112-14-16 Sycamore St. 
Cairo, Il. 


127 


~ in 
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Reading time: 1 minute, 43 seconds 


This is an actual case —a true story from 


the record of 


“Johnnie” in the files of 


the Chrysler Corporation. 


sy 
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: 7 When his father died in 
the firsts World War, Johnnie quit school; got a job 
in a war plant to support himself and his widowed 
mother. 


~ 


Johnnie was smart, but he want- 
ed more “education.” He wanted to know all about 
engines and transmissions and everything that makes 
a car run. So he switched to a job in the shop, fixed 
cars and trucks for several years, soaked up “monkey 
wrench” knowledge and saved his money. 


aA 


ra wale2 
cy 


2 Johnnie always loved automobiles; kept 
dreaming about owning a business of his own some day. 
When the war was over he got a job selling cars and 
tractors for a local dealer. He liked it a lot, made more 
money than he ever had before. 


$ His first big chance came in a nearby town 
where he became an automobile dealer. He did very 
well. Then he moved to a bigger town nearby. Then 
the depression hit him.—and Johnnie simply went out 
after more “education.” 


Jouxsies success was, of course, well earned. 
It is the old fashioned kind of accomplishment, typically Amer- 


ican, with the usual jolts and bumps on the way. Johnnie finds himself 


today with a substantial enterprise of his own. It will grow and 


prosper under his experienced direction. Johnnie's has been 


the kind of effort and intelligence which will help to 


keep America a land of real freedom and opportunity. 


_—, 


5 He got a job with a big Detroit car manufacturer; 
later became a Branch Manager. Johnnie spent ten 
busy years in this field, acquainting himself with retail 
selling and servicing. Then came another “hot” oppor- 
tunity in 1944, to buy the business of a large south- 
western Chrysler-Plymouth dealer. Johnnie says. “I'm 
stall working my way through ‘college’... 
a pretty good income.” 


and earning 


CHRYSLER CORPORATION 


PLYMOUTH * DODGE * DESOTO 
CHRYSLER * DODGE Job-Rated TRUCKS 


You'll Enioy Chrysler Corporation Radio Program Thursdays, CBS, 9 P.M., E. W.T. 
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